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S. H. KRESS STORE at Santa Monica, Calif. designed 


p °4 oO tf U C T i) by Company's Architectural and Engineering Department 








provide dependable 
Power and Light Service 
for this Modern Store... 


Adequate Light and Power is an extremely important ingredient of 
modern merchandising. Recognizing this, more and more archi- The main switchboard installed ta the S. H. Keove 
tects, engineers, contractors and others are specifying @ electrical Santa Monica Store is of the @ Klampswitchfuz type 


oa ao . . mn of special design to meet unique requirements of the 
products for both new and modernized buildings. Send Cmior Gninniam. Siieateenes tx a aneel 

°_ gee . ° Klampswitchfuz switchboard, features of which are 
For more than 60 years, @@ has been specializing in the design and cheine ‘waibnieed dlacsladt aianiiied poten 
manufacture of electrical products for industrial, commercial, insti- operating efficiency less maintenance safer 


tutional and residential use... products that are modern in design, operation with dead front safety type enclosures and 
¥ . zs safer and more efficient switching with the @ Klamp 
of rugged construction, easy to install, safe and dependable in | qwitehdus or Suufare Ciinged, pull out) ewitshes. 


performance, longer lasting and require less maintenance. 








Capacities: € Kiampswitchfuz 30 to 600 amps., 


There’s a @ unit for almost every power and light distribution 250 volts AC or DC: @ Snufare 30 to 200 ampe.. 
- 600 volts in 2, 3 and 4 poles 


problem. You can be sure of safe, dependable and trouble-free vat 


»rvice by insisting o roducts on vo xt j _ Wri ‘ @ LNTIP Type Panelboard 
service by sting on @® products on your next job. Write today Sectalled im STi, Kesee anes 


for additional information or contact your nearest @ representative, Monica Store. A safety-type 
. ‘ - - panelboard, this unit combines 
listed in Sweet's. single pole plug fuse with heavy 
i duty tumbler switch into a four 
circuit standardized section 

Capacities: 30 amperes, 250 

volts, 4 to 40 branches, for “ 

or 4 wire solid neutral 4c 
Prrmarrere We 
nains 


Srank lle Glectric Co. 


P. O. BOX 357 ST. LOUIS 3, MO. 





Makers of BUSDUCT » PANELBOARDS « SWITCHBOARDS + SERVICE 
EQUIPMENT + SAFETY SWITCHES * LOAD CENTERS + QUIKHETER 





SUREST protection at LOWEST..:: 
... and CONSERVES Arccious ass and Cohhes 


Your first investment in a metal-conserving “ECONOMY DE-LAY” Renew- 
able Fuse is reasonable—and you save a lot of money every 
time you have a “blow”. Because you simply remove the blown 
link and replace it with a new, inexpensive *ECONOMY DE-LAY” 
Renewal Link in the same cartridge. 


This restores the fuse to its original efficiency, at a cost of only 
a few cents for each “blow”. 


You can’t buy any other type of fuse protection that “serves” 
you so well, and costs so little. 


Your Electrical Wholesaler has economy oe-.av” Renewable Fuses 
and Renewal Links in stock. 


Ask for the economy Catalog and Price List. 


© Reg. VU. S. Pat. Office 


ECONOMY FUSE AND MFG. C0., 2717 creenview ave, cutcnso 14, iLuinois sernsseararves 


ELECTRICAL WHOLESALERS—Don't “blow” your profits on fuse sales. 
Make sure now thet you hove an ample stock of all sizes to meet the 
demand for “ECONOMY DE-LAY” Renewable Fuses and Renewable Links. 
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e@ Better electrical wholesalers everywhere will look to Leader 
in the Fifties for the latest in design, the finest in quality, the best 
in construction . . . regardless of the type of fluorescent fixtures 
involved. They know they can depend on Leader for new styl- 
ing, better engineering and low price . . . the three most impor- 
tant elements in any lighting installation. Also, every wholesaler 
knows he can depend on a continuation of Leader's full support 


in the Fifties, just as in the past. 


Sell Leader and sell the finest! 


OFFICER SERIES 


The fixture that brings glamour to commer ial interiors! Strear Leader's newest ! These striking Square units furnish intensive light 
fy and en proportioned, with curved a eg ee for selected areas, at the same time providing floods non-glare 
s D Is, moulded one-piec lastic lou o of 4 Y aailtiee , , 
a—° cielding pore oy H = be case sg a p seca mente cone light for overall illumination. The most popular size is 4” x 4’, wit! 
Available for two, three or four 40-watt tubes. Slimline Officer choice of four, six, eight or ten lamps, either conventional pe 
series ‘or two, three or four tubes in lengths from 48” to 96” or Ti2 single pin Slimline. Also available in 2’ x AR x all 
Adjustable incandescent spotlight available for use in line with 6’ x 9’. Larger size of fixture means fewer units to buy, to insta 
Officer fixtures for effective and flexikie highlighting of special to service. Abundant light output eliminates necessity for specia 
areas. Use as insert between fixtures, at end of continuous runs, or fixtures for highlighting. Square units may be recessed, semi-re 
at intersection of rows. cessed, surface or suspension mounted. 
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TROFFERLITES 


Leader alone, of all manufacturers, offers a complete line of re 
cessed troffer fixtures for versatile, efficient lighting. Leader Troffes 
lites, shown here with Holophane Controlens*, are available also 
with Factrolite, Set 4 curved Corning lens, and other special 
types of lenses Open louvered and baffled styles, too. Choice of 
flange trim or Mounting construction, regular or shallow 
depth + r one, two or three 40-watt tubes, and for two or three 
Slimline tubes in choice of 72” or 96” length. Trofferlites in the 
40-watt series are also available in all styles above in 24” width for 
special lighting applications. 


*Copr. The Holophane Co. 


YY) ee 


SCHOOLMASTER 


Designed to provide 60% direct and 40% indirect i!lumination, 
is ideal for lighting classrooms, libraries 
for close se ee a4 is a Constant requirement 

offs of 25°-35° -45°. Available with or 
n 15-watt or 30-watt eormicidal lamp. (Natural room 
uses air to pass through irradiated zone.) 
using and channel, finished in white, high gloss baked 
enamel. Translucent plastic side panels available on request. For 
two, three or four tubes, either conventional 40 watt, or Slimline 
in lengths from 48” to 96” 


LEADERALL Louvered Light Ceiling 


Leaderall louvered grilles of featherweight pier 
tic make it possible to have compreter? 
ceilings with a peeing glo 
from wall to wa New cei 
finished to complemen dern decorative schemes, and 
ings m« ized without making any structural changes. Leader 
plastic in ts wit elding angle, are held by Perma 
tie re level, rigid ceiling at any desired 
olny w ‘ll not warp. Ez removable for quick re-lamping. Car 
be used with any type « juorescent fixture. No interference with 
sprinkler system or air conditioning. Leaderall units are availabl 
in 2’ x 4’ and 4’ x 4’ sections. Other sizes, to fit curvatures or odd 
corners, available on special order. 


Le 
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VARSITY 


Offers you most for your money! Varsity fixtures furnish large light 
output at economical installation and maintenance costs. Not a 
““*bargain’’ fixture—but quality engineered throughout to meet the 
demands of modest budgets. 60% downward, 40% upward illumi 
nation. V-shaped reflector for high light values, baffle-type louver 
for correct shielding. Channel and housing of steel, Gnished in 
white, high gloss baked enamel. For two, three or four 40-watt 
tubes. Slimline Varsity series for two, three or four tubes in lengths 
from 48” to 96” 


for the finest 


NEW VARSITY 


A luxury fixture at a budget price. Ribbed translucent plesic side 


anels add new beauty. Wi! not warp ¢ or discolor. Moulded plastic 
yuver, with 40° x 40° shielding angle, “‘sifts’’ light for pleasing, 
ethcient distribution. Upward light spill gives 40% indirect, 60% 
direct illuminati Steel parts finished in white, high gloss baked 
enamel h satin-fin aluminum gray trim. For two, three or 
r )-watt, or Slimline in lengths from 

48” & 


ial Series 


The Stratoliner offers everything > age in a heavy duty, all-stee! 
industrial fluorescent fixture. Dura strongly built, neat in ap 
pearance, easily rviced. Model IU P. 240, shown here, is for two 
40-watt lamp ith closed end porcelain enamel reflector, RLM 
approved. Housing and exterior finished in gray baked enamel 
Other 40-watt fixtures for two or three tubes, in choice of open or 
closed end reflectors. Powerful $5-watt Stratoliner series available 
for locations requiring higher mountings and wider spacing of units 
Choice of open or closed end reflectors 
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MAGNETIC POLARITY CAP — 
FOR IN DICATION OF POLARITY 
oF 0.C. SYSTEMS 


% 


e designed to com- 
prods when tester 


Dp, EASY TO READ, 
ED SCALE —VISIBLE 
HT CONDITIONS 





IN 
= 
CETTE 


PLAINLY MARKE 
COLORED ETCH 
UNDER ALL LIG 


OPEN FACE “NO FOG WINDOW 
FOR VOLTAGE INDICATION 


NEW, MODERN DESIGN 


Plastic cos 
pletely house PLASTIC CASE 
WITHSTANDS 10,000 VOLTS 
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30” HEAVY DUTY 





OIL-RESISTING 
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RUBBER LEADS WITH 








Two-hand gesting with one prod 
SHARP STEEL-TIPPED 








inserted in receptacle. Notice 
INSULATED pRODS 








complete visibility of scale. 












RUBBER PANTS PROTECT 





LEAD CONNECTIONS TO TESTER 
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burn out. Only one 


it 
d it can be carried in tool bo 
features. 





( 4% 
4 " a f P ag i , 
“// HERE IS DESIGN LEADERSHIP in ACTION... 

r f = ee 
L providing the most convenient, durable, safe, versatile tester 
in years! Positive voltage identification. No lamps to break or 
moving part. So compact it can be carried 
x without 


ocket— so rugge 


in p 
o many usable 





you s 


ge. No other teste” gives 


drawn through receptacles 
dama 





Leads 
ead testing. Notice 








for overh 





evel visibility- 
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SQUARE O de MEXICO, S a mEXICO city, © F. 
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CHANGE 


OF ADDRESS 


Director of Circulation, Electrical Wholesaling 


330 West 42ad Street, 


Please change the address of my Electrical Wholesaling 


subscri tion. 


Name 


Old Address 


New Address 


New York 18, N. Y 


New Company Connectiva 


New Title or Position .. 





lackhawk 
Jadustries FITTINGS AND FIXTURES 


Blackhawk Connectors 


Top quality all the way through 
for profit-building repeat sales 


Look at these features that make Blackhawk Connectors 
the best on the market. Made from special cast alloy, 
they’re strong, durable and will not rust. Precision fin- 
ished with full positive threads. Formed steel clamp 
and solid steel locknut with positive locking feature are 
heavily zinc plated. Full length filister head tapered point 
screws make installation quick and easy. Size 3” for 
1,” K.O. Max. I.D. 9/16”, Min. 1D. 5/32”. Push Black- 
hawk Connectors today and every day. Once your cus- 
tomers have tried them, they'll be back for more. 


BLACKHAWK No. 470 BLACKHAWK No. 425 


For use with “ABC” cable or flexible conduit. For use with non-metallic sheated cable, portable cords, 
Has accurate red head stop. loom, or armored ground wire. 


Immediate Delivery from Adequate Stocks to Electrical Wholesalers Only. 
Write for Free Catalog. 


WHEN YOU BUY ASK FOR B-I 


Bledel? BLACKHAWK INDUSTRIES pvusuaue, 1owA 


d t Entrance Cable Fittings . Staples . Yard Lights . Sill Plates . Locknuts and Bushings . Wire Holders 
yd US ries Fluorescent Brackets . Cable ond Conduit Straps . Connectors . Box Supports . Conduit Entrance Cops 
c di a bli 
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Feedrail system provides 
the power for a monorail 
hoist with slide switches 
and turntable in a sewerage 
disposal plant in Brooklyn, 
New York. 

















¢ FEEDRAIE 


Simplifies 
Plant Problems 


ELECTR! 


Feedrail is a flexible system of electrical distribution. It 
powers small or large hoists with equal ease. Mobile 
power trolley outlets supply power to crane or hoist. It’s 
a simple problem to power a hoist on a curve, slide switch, 
transfer, turntable or spur run, Easily and quickly in- 
stalled it provides a safe, dependable power source and 
requires little or no mainteance. 

















Feedrail offers new freedom in planning plant layout 
and production schedules. Trolleys roll smoothly within 
the enclosed track and current is immediately available 
where needed. Trolleys are added in a matter of minutes 
without shutting off the power. 


Unit powered equipment and men move into line at a 

moment’s notice to break “bottlenecks” at overloaded 
Sold by leading work centers. This flexibility is a vital factor in lowering 

costs and raising production volume. A factory fabricated 
Feedrail system will solve your electric power distribution 
problems. Write for literature 


1c Vener Becomes Neolele 
L |FEEDRAIL CORPORATION 


Subsidiary of Russell & Stoll Company, Inc. 
125 BARCLAY STREET - NEW YORK 7, N. Y. 


electrical distribu*ors. 


46-D 
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ADVERTISED IN 


LIFE 








YOU CAN BE SURE...IF ITS 


<A Westinghouse 
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my LOOK WHOS HOLDING » 
THE ACES AGAIN! / 


NEVER — in all lamp history 
such dramatic: -- different: --eye-compelling 
advertising as this new 


WESTINGHOUSE Light Bulb CAMPAIGN 


It’s a knockout campaign—full-page, full- 
color ads in a daring new design... and 


THESE TIE-IN SALESMAKERS it’s coming out in LIFE this fall! Just 
ARE AVAILABLE ON REQUEST! watch this friendly little Westinghouse 


beckon with bewitching sales charm to 
thousands of new and old customers. 





Never has lamp advertising been so 
reader-inviting . . . or so profit-promising! 
And combined with STUDIO ONE’S 


champion sales power . . . week after 





week commercials on the nation’s top 





favorite in TV shows... 
Never has it been such good business to 
handle the Westinghouse Lamp Line! Make 


sure you’re in on it! 


YES, BY ALL MEANS, I'M INTERESTED! 


Advertising Dept. 
: Westinghouse Lamp Division 
You can put the same profit power on the counter of Bloomfield, N. J. 


your store with these tailor-made tie-ins. Powerful ae) , 
z ( ) Please send me the new tie-in sales helps to increase my lamp profits. 


reminders vow cuseemete om t ores Feature Gone ( ) Please send me more information on handling the profitable Westinghouse 
with every lamp display. Handy-sized poster 12" x lies 


17". Streamer 30" x 13". So easy to get —just 
check and mail the coupon today. Name 


SEND FOR THESE EYE-STOPPER BULB DISPLAY HELPS X0'! 


City Zone State 
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Cat. Mo. 450 SET SCREW CONNECTOR 
FOR THIN WALL CONDUIT 


MODERN 
FITTINGS 
FOR 


thinwall conduit 
rigid conduit 


metallic and non- 
metallic cable 


flexible steel conduit 
service entrance cable | 
grounding devices 


lighting fixture fittings 


Representatives in Principal Cities 


Sold Through 
a Electrical Wholesa ers 





Day in--Day out 
DEPENDABILITY... 


Year in--Year out 
Belek tel Bh Aan 


HAZE 
WATER 


CONTRC 


Assurance of day in and day out mainte- 
nance-free performance makes Hazard 
Watertite-Hazaprene cable construction ideal for 
control circuits. From the inside out — from the 
corrosion-resistant Hazaloy coated conductors 
to the rugged Hazaprene sheath — Hazard 
Watertite-Hazaprene is engineered for long-lived 
economy, 


Watertite-Hazaprene amply meets the exacting 
requirements of control cable service. Rubber 
fillers prevent the wicking-in of moisture .. . 
firm, electrically strung, long-lived Watertite 
rubber insulation prevents deformation... the 
tire-tough Hazaprene ZBF sheath offers superior 


APRENE 


CABLES 


resistance to flame, oil, acid, alkali, sunlight, 
moisture and mechanical damage. The ZBF 
sheath is a research-developed, service-tested 
protective covering, compounded of neoprene to 
Hazard’s special Zinc Borate Formula; it is pres- 
sure-vulcanized in a continuous lead sheath to 
give a smooth, dense surface that resists abra- 
sion and tearing. 


There’s a Watertite-Hazaprene Cable for 
every control circuit requirement. For further 
information about these dependable, money-sav- 
ing control cables, write to Hazard Insulated 
Wire Works, Division of The Okonite Company, 
Wilkes-Barre, Pa. 








Wire up faster, easier 


ELECTRICAL WHOLESALING—September, 1951 





with Rome RoF le 


New Gray Finish is Easy to Pull, Clean to Handle 


Here is the ‘flex’ electricians like to work 
with because it’s easy to strip, easy to pull 

. clean to handle. With a new smooth, 
gray finish, RoFlex is a cinch to pull 
through joists and outlet boxes. Its finish 
is non-flaking, stays smooth . . . does not 
become tacky. You can bank on RoFlex 
to “wire up” faster and easier. 

There is the pleasure, too, of a wiring 
job well done. The RoFlex gray finish 
means clean outlets, unmarred walls and 
most important, customer satisfaction. 

Further, as are all Rome Cable products, 
RoFlex is manufactured to the highest 
standard of quality. Conductor insulation 


is a Rome Synthinol thermoplastic com- 
pound, resistant to flame and moisture and 
easy to strip. Over the insulation are “sep- 
arators” of strong pre-treated wrapped 
kraft paper with valley fillers. When spe- 
cified, the ground wire is solid copper cov- 
ered with a paper wrap. Finally, under 
the flame and moisture resistant gray fin- 
ish is an outer braid of combined glass 
and presaturated yarn for high resistance 
to mold and rot. 

So, the next time specify Rome “RoFlex.” 
No other name means as much in quality, 
convenience and profit for you. 








Copper wire mill products are a Controlled Material under 
N.P.A. Controlled Materials Plan. USE YOUR CMP ALLOTMENT 








PE PS TRING 
yes aes Sti PR en epg) 
. a 


errr? 
seh ot ae Ee 


Rome RoFlex 2 and 3 conductor, with or without solid copper ground wire. 


ie 
Packaged Weatherproof Wire — 


$00 ft. cartons, sizes 14 to 6 AWG—the 
handy answer to many outdoor jobs. 


Re Marine -RoPrene, Type USE 
~—An economical all-resistant power 


cable for direct earth buricl. 


It Costs Less to Buy the Best 
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Ro Barn —The original Neoprene non- 
metallic sheathed cable for safe farm 


ROME uae 


CALIFORNIA 





= ils hc ee = oa 
complete salvability. Tap box (B) takes off power for FVK second- 
arv feeders (Cc). 600-4000 amperes. LTG (D) 
for lighting. Bulletin TEB-1. 


SECTIONALIZED POWER FEED 


is ready for quick conversion 


It is doubtful if any one of your customers Gan foretell what 


POWER high-capacity feeder (A) distributes power through plant 
with minimum voltage loss. Can be dismantled. relocated with 


see helow—is used 


This system of standard-section busways gives utmost flexi- 


his power requirements will be months—or days— ahead 


bility in power take-off, and. if necessary, can be taken apart 


But if you sell him Trumbull FLEX-A-POWER ® to handle the 
power distribution from main switch or breaker to machine or 


lamp... he can easily meet any new requirement for addi- 


tional loads or rearrangement of loads. 


for quick relocation. Easier to install than wiring and conduit, 
it is ideal for a period when emergene ies may develop any day, 
when complete conversion may be nec essary. 

We have literature for distributor use. 












sua 


£ 





, t | _ 
es , 

s X'« 

17 sae a A - 
a ’ : 
- en a 
y e ‘ s [se 
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SECONDARY FEEDER AT PESCO PRODUCTS Division of BoRG- 
WARNER CORP. Nearly %4-mile of 600 amperes, 440 volt Trumbull 
FVK FLEX-A-POWER takes power from a panelboard in parallel 
runs over entire area. 15 outlets to each 10-ft. section. No expen 


LIGHT-DUTY BUSWAY AT PESCO PRODUCTS Division of BORG- 
WARNER CorP. Use of LTG FLEX-A-POWER to distribute power to 
tools and lighting fixtures permits quick changes in machine lay- 
out without delay for rewiring. Busway can be tapped at any point 
by plug or trolley —every inch an outlet. Rated 50 amperes. Bul- 
letin TEB-2. 


sive rewiring needed when relocating loads. Can also be easily 
dismantled and re-installed. 225-1000 amperes. Bulletin TEB-4. 


TRUMBULL 


ELECTRIC 


THE TRUMBULL ELECTRIC MANUFACTURING COMPANY, Plainville, Conn. 





Conduit ALL 


PACKAGES THEM 


Ss costs . 


Packaged goods stay put, seldom get lost, 
damaged or misplaced. 


. You have an exact count. Only one carton 
is ever open for less-than-carton requirements. 


. Order packing is simplified. No sacks or bags 
are needed, and losses enroute are eliminated. 


Years ago, CONDUIT of COLUMBUS pioneered the 
packaging of conduit pipe fittings. Since we sell 
exclusively through wholesalers, we know your prob- 
lems. Let us hear from you. 


t20k for this label 
when you buy fit- 
tings. It is your 
gvarantee of uni- 
form quality. 
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“A BOX FOR EVERY NEED” 
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MONOWATT SURF-A-LINE WITH UREA BASES 
Arc-resisting urea bases and high insulation barriers 
between current-carrying parts make these surface 
wiring devices better than ever . . . even under most 
severe conditions. Because Surf-A-line combines 

box, device and cover into one unit, up to 

50% installation time is saved at each outlet. 

For use with building wire, non-metallic 

and armored cable. 


MONOWATT COMBINATION DEVICES — 
are pre-assembled as complete units. 
Easier, faster to wire . . . cost less 





MONOWATT CEILING LAMPHOLDER 


than separate devices of equal quallit 
Just two screws mount complete 

unit. Flush mounting is automatic . . . 
adjustments needed. Modern triple 
outlet (illus.) gives extra convenience 
of added outlet. Other combinations 

of outlets, single pole switches, } 
3-way switches, pilot lights available. | 


no 


MONOWATT BREAK-OFF 
WALL PLATES — keep jobs moving, 
Plates can be used alone or ganged 





designed for speed in wiring, plus 
dependability. No internal mechanism to 
insert, no porcelain ring to work loose or ¢ 
Double terminal screws for continuous 


wiring . . . eliminate soldering and tapin 
Units fit both 34%” and 4” outlet boxes. | 





the job to any combination. No stopp< 
for a special plate for a special purp 
Screws held in place with fiber washet 
for quick mounting. 








MONOWATT BACK-WIRED OUTL 


clam 


cond 


on this sturdily built double 


.-. elimjnates working with bindin 
coe strip about 34 inches 


ior ends, slip them un 


clamp down. Looping a: 


A DEPARTMENT OF GENERAL 
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ELECTRIC 


COMPANY, PROVIDENCE 























@ AUDIBLE SIGNALS 
Bells, Buzzers, Chimes (Non- 
Electric), Sirens, Horns 


@ ANNUNCIATORS 

@ PUSH BUTTONS 

@ TRANSFORMERS 

@ BURGLAR ALARM DEVICES 
@ FIRE ALARM SYSTEMS 

@ INTERCOM TELEPHONES 


@ APARTMENT MAIL BOXES; 
TELEPHONE, BELL SYSTEMS 


@ CLOCK & PROGRAM SYSTEMS 


@ HOSPITAL SIGNALING 
SYSTEMS 








MANUFACTURERS OF 


Electrical Signaling, Communica- 
tion and Protective Equipment 
for Housing, Hospitals, Schools, 
Offices, Ships and Industry 


,* 


wee le, 








ELECTRICAL SIGNALING, 
PROTECTION AND 
COMMUNICATION EQUIPMENT 


Auth’s complete line eliminates the necessity for going to several 
sources for similar stocks and Auth’s reputation for competitive 
prices and quality merchandise protects you in the use of one single 
source o} supply f 

Inspect an Auth Catalog! Compare Auth products with any others! 


Investigate Auth’s reputation for integrity, quality and service! You'll 


he glad to depend on Auth. 


’ Complete Systems « One Responsibility 


AUTH ELECTRIC COMPANY, INC. 


34-20 45TH ST., LONG ISLAND CITY 1, NEW YORK 
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7 ways to be 
a winner! 


Be way ahead of the game...with the one 
fluorescent fixture that does the inventory job 
of 7—ELECTRO’S “BASIC UNIT’ This original 
ELECTRO development lets you interchange 

7 different Luminaires on the one “BASIC UNIT?’ 


Imagine what that means in the way of 


saving space...saving inventory...saving time! 


@ ELECTRO’S “BASIC UNIT” scores highest on 
the job, too! It helps complete lighting 
installations in record time—makes future 
modernization programs easier to sell because 


they’re easier, more economical to install. 


@ For complete information on how you can 
join the winning ELECTRO team... write, 


wire or phone— 





National Electric developed 


SURFACEDUCT 


cd “We need a small, 


Wa 
ae 


all-purpose electrical raceway...” 


“No fishing . . . Unobstructed 
“Low cost... Low Maintenance...” >) = , wiring channels” 


“Easily installed . . . 


Safe... light... Completely accessible . . .” 


By 
2 8 SS) Poe 
° ot: ee 


.- i. 


SURFACEDUCT 
LIGHTING AND POWER 
APPLICATION 
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Field research proved the need for Surfaceduct. *Elec- 
trical contractors, electrical wholesalers, industrial 
engineers, plant maintenance men, architects—all told 
us what they wanted in a general purpose electrical 
raceway system. 

Surfaceduct was designed in strict accordance with 
the advice and suggestions of these men in the elec- 
trical field who were to install or specify it. The — 1 Xtensionduct 
engineering “know-how” National Electric had VV acai 
attained as pioneer manufacturer of surface raceways 
took Surfaceduct from the blueprint stage to pro- 
duction and on to an enthusiastic reception by the 
electrical trade. 

Today, only six short years after its introduction, 
Surfaceduct is efficiently serving electrical applications 
requiring light or power up to 60 ampere service. 
Surfaceduct is another versatile product of National 
Electric, the world’s largest producer of the complete 
line of secondary electrical distribution systems. 


Molding 


EVERYTHING IN WIRING POINTS TO 


Rational Electric 


FPROCOCTS CORPCVCRATION 
1302 CHAMBER OF COMMERCE BUILDING ¢ PITTSBURGH 19, PA. 





SURFACEDUCT 
ON BENCHES 


SURFACEDUCT IS EASY TO 
INSTALL... EASY TO REROUTE... 
COMPLETELY ACCESSIBLE 
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The new " Air Conditioned” Louvre 

with perforated sides eliminates 
“blind spots”. Ultimate in fluorescent 
lighting. 










































































--cast a new light on PROFITS with 
GREAT NORTHERN Illumination 


Great Northern Fixtures adequately meet the new standards in illumination 


Great Northern manufactures a complete line of Fluorescent 
Distributed only and Slim Line Fixtures for Industrial and Commercial Installa- 
Hesogh verted tions which creates a finely engineered line of fixtures that will 
hacen meet any installation problem. These fixtures are precision 
products and are designed for easy installation and mainte- 
mance. We ate geared to meet the new Frontiers of Lighting 

Progress in the 50's. 


Brilliant outdoor fluorescents for + service stations + used car lots 
+ ovtdoortheatres + nightclubs - tourist courts + restaurants + high- 
ways + hotels + stop-and-socks + department stores + drive-ins - 
commercial building entrances and many other installations. 

e U-L approved 

¢ 1/3 cost of incandescent lighting 

© 67% more light (actual test) 

¢ visible at longer distances 

* penetrates fog and haze 

¢ weatherproof construction 

* easy to install and maintain 

e hinged glass door for easy accessibility 

* operates efficiently below zero 


WRITE for catalog illustrating our complete line of fixtures EW-9 


CREATED AND PRODUCED BY 


GREAT NORTHERN MFG. CORP. 


lar : Fluorescent Fixture Manufacturers 
HOUSED IN OUR MODERN BUILDING DEVOTED 4217-19-21 HARRISON ST. e CHICAGO 24, ILL 
[oor WAI 


EXCLUSIVELY TO THE MANUFACTURE OF 
SUPERIOR FLUORESCENT FIXTURES 
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GUARANTEE 


J QUALITY ELECTRICAL 


BLUEPRINT FOR KNOW-HOW! 


TAPE TIPS: 
FOR WHOLESALERS 


Sell more rubber tape by pointing out 
Accurate’s ability to cohere perfectly with- 
out heat or extra pressure. Remember more 
tape sales mean more store traffic — greater 
profits from all your electrical lines! 


eer & dee @ 8 
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ACCURATE 
FRICTION TAPES 


Quality made of highest 
grode rubber and finest cotton 
base. Affords moximum me 
chanical protection. Availabie 
in Stondord and A.S.T.M.- 
Specificction grades. 


ACCURATE 
RUBBER TAPES 


Offers high elasticity, excel- 
lent cohesion, high dielectric 
strength and super aging 
Quoalities;mode in both Stand- 
ord and A.S.T.M.-A.A,R. 
grodes 


ACCURATE 
PLASTIC TAPE 


Thin caliper reduces bulk in 
tight spots. Strong mechan 
ically and offers high dielec 
tric strength. Recommended 
for use wherever plastic tupe 
is practical, 





Potton to a Lop! 


the GUTH 4-. SLIMLINE 


Last year we started out with 
both 4- and 8-ft. slimline — 
and 4-ft, has won by a land- 


yere’s f0 slide! Sales have zoomed 


le o | 
profitable to handle ibe vee 
long 8-ft- fixtures -** 
kage. 


Lighting Wholesoler where have fallen in love 
pittsburgh, Pa. with GUTH 4-ft. Slimline. 


Here's what some say: 


the 


pected. Lighting men every- 
loss from bree 


a 


because © 
Tokes 50% 


sac 
aintain. 


clients 
lengths. 

tall and ™ , 
: Lighting Engines" 


St. Petersburg: Fla. 


ge* th WW the e ; 
thaw seemege & Oe —— 
advan 


functional g-tt. length “i 


without the clumsy 


architect 


Los Angeles, oe 


4-Ft. Slimline now available in every 2- and 4-lamp fixture 
in the entire GUTH line! See your GUTH resident engineer, 
or write for Bulletin 871-G giving full details. 


LIGHTING 


THE EDWIN F. GUTH COMPANY » ST. LOUIS 3, MISSOURI 
Devidhans om Lightirg france 1902 
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BUILT TO 
“BEAT HEAT 


Cutler-Hammer’s answer to the 


unavoidable internal heating 


that causes Safety Switches to fail. 


Engineering research authenti- 
cated by outstanding authorities 
has conclusively established ‘‘in- 
ternal heating” to be the principal 
cause of safety switch failures. 
This ‘internal heating”’ literally 
bakes the life right out of safety 
switch parts, causing insulating 
materials to disintegrate and 
metal parts to distort and corrode. 
The safety switch then either be- 
comes inoperative or it “burns up”’ 
through inability to carry the load. 


In properly constructed safety 
switches, fuses are almost entirely 
responsible for this destructive 
“internal heating.” This is not a 
criticism of fuses for any fuse op- 
erating up to its rated load must 
be near its melting point if it is to 


perform properly when an over- 
load occurs. And any metal oper- 
ating near its melting point must 
be hot ... and fuse links are hot 
. . with temperatures running as 
high as 700 degrees Fahrenheit. 


Since you cannot vent trapped 
heated air through a safety switch 
enclosure and still keep a safety 
switch safe, the only escape from 
the ravages of “internal heating”’ 
must come through the selection 
of materials for the internal safety 


CUTLER-HAMMER 


SAFETY SWITCHES 
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switch structure and the design of 
that structure to withstand success- 
fully the unavoidable heat con- 
ditions met in safety switch service. 


Cutler-Hammer Safety Switches 
were completely redesigned in this 
way a dozen years ago to beat “‘in- 
ternal heating” when engineering 
research clearly indicated the 
need for such safety switches 
Eleven years of experience shows 
the Cutler-Hammer claim of bet- 
ter safety switch performance far 
more than a mere promise; it is a 
proven fact that demonstrates 
why there can be no other an- 
swer in safety switch selection. 
CUTLER-HAMMER, Inc., 1327 
St. Paul Avenue, Milwaukee 1, 
Wisconsin. 





Extra values... 
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win extra sales 


And there’s extra value for your customers in Roebling for maintenance-free service. And this is typical of 

electric wires and cables. every Roebling item. Each is specially designed for 
Take Roebling Parkway Cable for example. On top efficiency and long-run economy. 

distribution and general power supply circuits it cuts Today a large share of Roebling’s wire and cable 

expense to a minimum. It is buried directly in a output is required in the defense program, but dis- 

shallow trench. It can be relied on, year after year, tributors can look to us for all possible cooperation. 





GOOD PRODUCTS. Using the most modern equipment, the 
Roebling Wire and Cable Laboratory is constantly developing 
and testing new methods of producing the finest of products. 








COMPLETE LINE. When you sell Roebling wires and cables 
you have a type that meets all of your customers’ transmission 
distribution and service needs, 








——==_———$— 


ROEBLING ; oe 
euneraseat COMPETITIVELY PRICED. Price schedules are maintained to 


WIRE ona CABLE keep you always in the running in competitive markets . . . ancl 
assure you your honest profit. 





WELL ADVERTISED — WELL KNOWN. Every month of every 
year your prospects are told about Roebling wires and cables in 
full page color advertisements in a host of publications. 





ENGINEERING ASSISTANCE. Help a customer and you win a 
friend. Technical assistance by Roebling engineers is available 
to you and your customers whenever needed. 





JOHN A. ROEBLING’S SONS COMPANY, TRENTON 2, NEW JERSEY * Atlanta, 934 Avon on * Boston, 51 Sleeper St & 5 Pittsburg St * Chicago, 

5525 W. Roosevelt Rd * Cincinnati, 3253 Fredonia Ave * Cleveland, 70! St. Clair Ave, * Denver, 480! Jacksor * Detroit, 915 Fisher 

Building * Houston, 6216 Novigation Bivd * Los Angeles, 216 S. Alamedo St & 120 So ose tt St ® New York, 1° Re * a fesse, Texas, 

1920 E, 2nd St *® Philadelphia, 230 Vine St * San Francisco, 1740 17th St * Seattle, 900 Ist Ave * St. Louls Delmer Bivd * 
Tulsa, 321 N. Cheyenne St * Export Soles Office, Trenton, N. J. 
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FOR THE FIRST TIME 


Lowy Low Cost 


———— 
AS ’ am FLUORESCENT FIXTURE 


DISPLAY 


THAT WILL DEFINITELY INCREASE YOUR “‘OVER-THE-COUNTER” SALES OF COM- 
PLETELY PACKAGED, READY TO HANG, RESIDENTIAL FLOURESCENT FIXTURES 


SURE FIRE SELLERS 
Bread and Butter Items 


9 out of 10 dealers who have seen this terrific 
display, ordered immediately and are highly 
pleased with increased business. 

SMALL, COMPACT AND ATTRACTIVE . . . using 
only 24 inches of space; this brilliantly lighted 
MARKSTONE "AUTOMATIC SALESMAN" display 
of "Fashions in Fluorescents,” will attract more cus. 
tomers . . . will sell more fluorescent fixtures . . . and 
will work for you all around the clock. Display com- 
pletely assembled . . . fixtures for display specially 
wired, each equipped with simple attaching device. 
Complete with cord and plug for quick lighting and 
immediate use. 


This Beautiful, Colorful and Dur- 
able Display, features only low 
cost quality Volume Fixtures. It's 
the hottest and lowest priced 
deal ever presented to the trade. 


ight your home 


FLUORESCENT FIXTURES 
4 "SCIARMKSTONS | 


ON THE COUNTER ... Lighted, the Automatic Sales- : 41GHT COMDITION YOUR HOME 
man will create more dollar sales to your customers! MARKSIONE COME IN AND SEE OUR COMPLETE DISPLAY 


IN THE WINDOW ... Brilliantly lighted, day and night, 
a sure traffic stopper, creates new customers. ee 
ON THE WALL . . . Lighted, it will immediately turn This Large 36" two color Window Banner and other 


dead wall space into a live selling display. Sales Aids included with Display Package Deal. 


ORDER NOW! FROM YOUR FAVORITE DISTRIBUTOR. 
Demonstrate ... make it easier for your customers to buy residential fluorescent fixtures from you. 


MARKSTONE MANUFACTURING CO. 


2420-60 WEST GEORGE STREET ° CHICAGO 18, ILLINOIS 
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/ Highest quality in the lowest 
price range. 
A Good profit margin. 


Ss Few sizes to stock—6 lugs 
cover a wire range from No. 
14 to 1000 MCM. 


G Outstanding sales features — 
easier to sell. 


5 Backed by national advertis- 
ing and promotion. 


Jasper Blackburn Corporation Mail Coupon\for Sample and Full Details 


Builders of Quality Products for 5 Years oe and turther information on BLACKBURN HI-Strength 


{ 
35 MADISON ST. ST. LOUIS 6, MQ, a 
! 
| 








Chene CEntral 3007 


Your Nome 





Company 
City & Stote - 
Mail to Jasper Blackburn Corporation * 35 Madison St. ¢ St. Louis 6, Mo, 


EWH 
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“see Better... 


A complete G-E program to give your 


ENERAL ELECTRIC’S new “See Better... 

Work Better” program is designed to help 
industry solve many of its production problems 
—through better light. 


The field for better lighting in industry is unlim- 
ited! Surveys show that approximately 60% of indus- 
trial plants are inadequately lighted. “See Better... 
Work Better” aims to correct this by showing indus- 
try how better lighting can boost production, reduce 
accidents; improve morale, cut rejects. National mag- 
azine advertising, direct mail, special “See Better 
.-- Work Better” booklets and bulletins are all help- 
ing to sell plant management on better lighting. 


FREE SALES KIT. Contains 


four “See Better . . . Work Better” sales 
tools: (1) Sixteen page book that sells the 
“See Better... Work Better’’ idea; (2) 
Forty-four page book of industrial lighting 
examples; (3) Pocket-size “Industrial 50 
ft-c Estimator”; (4) Pocket size lighting 
survey sheet. 

It’s all yours for the asking in one com- 
pact package. Write General Electric, Lamp 
Division, Dept. 166-EW-9, Nela Park, 
Cleveland 12, Ohio. 
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Work Better” 


industrial accounts better lighting 


The opportunities for General Electric distributors 
in “See Better . . . Work Better” are tremendous. 
The program provides a rallying point for your lamp 
sales efforts. It gives you the promotional materials 
you need to make your selling more effective. It’s 
backed by General Electric’s intensive promotion 
to contractors, utilities, and industry. 

Tie in with the “See Better . .. Work Better” pro- 
gram NOW. Talk “See Better . .. Work Better’’ on 
your calls. Use the free “See Better . .. Work Better” 
sales kit. Make sure your customers have all the 


-ngom —_ — oe F 3 and that you have sins in G-E Fluorescent 
e extra lamp sales which result. ive u Mo 
| a re than Ever Before! 
FULL PAGE ADS. “see Better wy me 


... Work Better” is being featured in Gen- 
eral Electric magazine advertising that 
reaches an overwhelming percentage of 
plant management. “See Better . . . Work \% 
Better” ads are running in Purchasi Ou 
‘ g in Purchasing, t Cc n 

Electrified Industry, Modern Industry, Mill ’ rCje s Catch 

> Tr: . "7 : ts } ee 
and Factory, Time, Business Week, and the Cre 
Saturday Evening Post. a 


Mills Facton ie 


fe 


hs 1 bs \ | 

, Mode I ni Pavel Ns 
CHICAGOANS 

ELECTRICARY = 9 Ga 


, a \ eT ©. Pam. 





GENERAL @@ ELECTRIC 
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APPLETON 


Circuit Breaking 


30, 60 OR 100 AMPERE CAPACITIES * 250 V.D.C., 600 V. A. C. 


Durability... ease of wiring ... complete safety! 
You get all three with Appleton Circuit Break- 
ing Plugs and Receptacles! 
Cadmium-plated Malleable Iron Junction 
4 boxes and highest quality die cast aluminum 
| ”. housings on both plugs and receptacles guard 
4 this equipment against the hard knocks of severe 
, service conditions. Complete terminal units 
equipped with solderless connectors in both 
\ plugs and receptacles assure fast, easy wiring. 
4 , 4 Receptacle housings are available i four styles 
2 ' —Dust-proof lift-cover, threaded with cap,or 
threaded without cap,and plain. Plugs available 
with or without clampin 
This equipment can be used for reversed serv- 
ice by installing terminal units in opposite 
housings. 





at 













Appleton Plugs and Receptacles are made in two styles: Style 1 
4 (as illustrated) is designed for use in installations where cor- 
rosion is not excessive and where the plug sleeve and the 
Path of grounding circuit through plug sleeve and 


receptacle housing may serve as a safety circuit 
receptacle housing. 


Style 2 grounding is made through extra pole in Plug and 
Complete terminal units in both receptacle and plug are Receptacle. This style is recommended where excessive cor- 
removed for wiring by loosening 2 screws on either rosion exists. Grounding pole is made longer so that ground- 
side of receptacle or plug housing. ing contact is made first and broken last. 


Circuit wires may be installed easily to solderless terminals. 


APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue °¢ Chicago 13, Iilinols 


Phosphor Bronze springs in plug and receptacle insure 
grounding before poles complete circuit. (In Style 2, 
grounding pole is made longer so that grounding cir- 
cuit is made first, broken last.) 


Gasket on clamping nut assures vaportight seal between 
plug and receptacle. 


Concealed cord clamp with rubber bushing grips cable A # £ L a q oO he 
‘ 






securely, making plug vaportight. Smooth, easy-to- 
handle aluminum cap covers complete clamping unit 


BRANCH OFFICES AND RESIDENT REPRESENTATIVES E L E Cc T i \¢ 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd. * CLEVELAND, 1836 
Euclid Avenve * SAN FRANCISCO, 655 Minna St. ¢ ST. LOUIS, 227 Frisco Bldg. © LOS ANGELES, 


100 N. Santa Fe Ave. * ATLANTA, 724 Boulevard, N. E. © BIRMINGHAM, 429 Brown-Marx Bldg. 
MINNEAPOUS, 305 Fifth St. S. © PITTSBURGH, 414 Bessemer Bidg. * BALTIMORE, 100 E. Pleasant St. 
BOSTON, 10 High Street © DENVER, 1921 Blcke Street © PHILADELPHIA, 1017 Cherry Street ‘ 
CINCINNATI, 626 Broodway * HOUSTON, 717 M. & M. Bidg. * HAVANA, Cubo, Malecon No. 9. 


Resident Representatives: Binghamton, Dalles, indianapolis, Kansos City, Orlendo, 
Milwaukee, New Orleans, Seattle, Portland, Ore. 
Export Representatives: international Standord Electric Corp. 67 Brood St, New York 4, N. Y. 








STRAWS 4 


CONSTRUCTION CUTBACKS 6 Construction cutbacks for the fourth quarter 
are far more severe than anticipated a month ago. Structural steel is the guidepost 
item: Allotments of that scarce product run as low as 11 per cent of requirements 
for commercial construction. 

Every construction program is cut except four that rate tops in essentiality: 
Army, Navy, Air Force and aluminum expansion. 

These four programs—together with all of the National Production Authority’s 
industrial expansion programs—were trimmed to the bone before their basic re- 
quirements were calculated. Then—except for these four—the requirements figures 
of all programs were measured against the available supply of structural steel, and 
the allotments were cut to fit the cloth. 

That cutting called for an overall reduction of more than 50 per cent below re- 
quirements. Programs that rate high in defense importance—as mobilization officials 
see it—took smaller cuts than other programs which seem less essential to these 
men. But—to a construction observer—all the cuts look drastic. 

Even urgent industrial expansion programs are sharply curtailed. Iron and steel 
expansion, for example, gets only 51 per cent of its screened and dewatered require- 
ments for the fourth quarter. Other industrial expansion—for such badly needed 
products as industrial machine equipment, chemicals, and electrical and electronic 
equipment—will receive only 26 per cent of the structural steel it needs in the 
fourth quarter. 

Commercial construction takes a terrific wallop, with only 12,055 tons allotted, as 
against 106,574 needed. 


NEW TAX BILL WON’T BREAK YOU » The final tax bill will not be as severe 
as the version voted by the House. It will be a compromise measure with the 
Senate casting more weight in the final draft. You will probably have to live with 
this new tax law for at least two years since Congress will be reluctant to consider 
a tax bill in 1952, an election year. 

Increased taxes are expected to add approximately $6 billion to the Treasury in 
the first twelve months of its operation. That is less than half of what the President 
requested in January, but will enable the Treasury to remain on a pay-as-you-go 
basis through fiscal 1952. ¥ 

Every tax bracket will find the final tax bill easier than the House bill would 
have been. Small corporations will find it slightly easier. Excess profits will not 
be raised too drastically. 

Congress will be tackling the tax bill with vigor between now and October 1. 
That’s the date set as the official goal for adjournment. However, before members 
can go home, they must act on three controversial issues: taxes, appropriations 
and foreign aid. Any one of these issues could require more time than allotted on 
the Congressional calendar. 


DUPLICATED ORDERS FOULING CMP e CMP is all fouled up; steel mills are 
returning our authorized allotment orders for fourth-quarter deliveries. That's the 
song being chorused by contractors and engineers on going projects throughout the 
nation. The steel producers have a legitimate reason, as they explain to the would-be 
buyers: their fourth-quarter capacity is already completely sold out to previous 
authorized CMP orders. 

Until the facts are known, it looks as if the CMP boys in Washington had al- 
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lotted more fourth-quarter steel than the mills can ship. Actually, that is not the case. 
There are two main reasons for the temporary, apparent unbalance between author- 
ized fourth-quarter orders and available steel supply for the period. 

Both of these reasons tie back to the authorized buyers themselves—not to all 
of them, but to a good many. The two monkey wrenches in the CMP steel-purchas- 
ing machinery are these: (1) failure of buyers to reduce previous orders in line 
with reduced CMP fourth-quarter allotments, and (2) duplication of orders by 
many purchasers—large numbers of them have served authorized CMP orders for 
their full requirements on four different suppliers. That duplication is contrary to 
directives—and therefore to the law—but many a doubting Thomas is using it to 
protect his fourth-quarter production. 

As over-ordering and duplication are corrected, more fourth-quarter steel will 
open up for construction projects. Fleischmann and his CMP chief, Walter G. 
Skuce, know there will be enough steel to cover all allotments. They assure all 
questioners that authorized CMP orders will be honored and that deliveries will be 
made—a trifle late, possibiy, because of the mix-up attending CMP’s birth, but not 
late enough to throw authorized projects off schedule for completion. 


INDUSTRIAL DISPERSION POLICY SET 6 Government officials have been push- 
ing industrial dispersion of new plants and facilities to increase national security for 
sometime, but were stymied by Congressional refusal to okay the proposed plans. 

Finally President Truman took matters into his own hands and endorsed an in- 
dustrial dispersion policy, drawn up by the National Security Resources Board. 

The program is designed to encourage new plants to locate just outside highly 
congested metropolitan and manufacturing areas by offering government incentives. 
They include certificates of necessity for accelerated tax amortization ; allocation of 
critical materials for construction purposes, defense loans and defense contracts. 
The first inducement has been superseded by an order from Defense Mobilization 
Director Charles Wilson, for a 60-day moratorium on granting certificates of 
necessity to allow time to review the workings of the present plan. 

The dispersion policy had scarcely been announced from the White House when 
Republican Leader Joseph Martin ( Mass.) issued a statement protesting what he 
termed as “flagrant defiance of Congress” under a “one man Government.” 

Despite the row, the President’s policy will probably remain. Actually the roar 
of protest from Congress came as a result of a misunderstanding. Many Congress- 
men representing industrial areas thought that President’s action was a threat to 
their home industries. Now Truman has made it clear that an expanding company 
can qualify for allocations, etc., merely by locating its new plants a few miles away 
from conquested areas. 





COPPER AND ELECTRICAL EQUIPMENT a Makers of industrial electrical equip- 
ment got a 15,521,000 lb. increase in copper allocations for the fourth quarter. But 
before they could even place their orders, NPA issued a set of special instructions 
which made the actual size of the increase questionable. 

The copper strike is to blame. NPA issued its allotments for the fourth quarter 
before mining and smelting were shut down. Before the Government got its 
injunction ordering the unions back to work, the strike had cost about 40,000,000 
Ibs. of copper. 

So many allotments had been issued in relation to supply, that this loss could not 
be absorbed without some readjustment. So NPA did what is contrary to the basic 
philosophy of its allotment system. It created what in effect was a super-priority for 
military and atomic energy commission orders for copper products. It did this in 
the form of instructions to mills to fill military and AEC orders ahead of other 
NPA-approved allotments. 

The result was to make the general run of NPA allotments second class paper. 
This includes makers of industrial electrical equipment, except for direct military 
and AEC work. 

NPA’s super-priority doesn’t decrease allotments on paper, of course. It does 
mean that exchanging the paper for metal will be more difficult. 


(Washington, D. C.—September 7, 1951) 
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The wall that i/ 
be climbed 


A wall of brilliant light is a barrier no intruder can scale, no prowler 
can penetrate without exposure. Today, more than ever, this . 
screen of procective lighting is a vital security measure, especially a 
for plants engaged in defense work. 
Appleton Floodlights are scientifically designed to guard 
industrial properties, while providing the good light 
necessary for best working conditions. The Elipso Standlite, VA 
for instance, rings your plant facilities with a broad d | 
of illumination when properly spaced along & line 
or mounted on buildings. 
For fixtures that meet every industrial requirement— 
including hazardous locations— 
whether indoors or out, contact 
Appleton, pace-setting 
manufacturer of electrical equip- 
ment for nearly half a century. 













ELIPSO 


STANDLITE 
Expertly designed to 
provide protection for 
industrial properties 
Mounts on pole or wall 





en 


A 
‘_ 






Sold Through Electrical Wholesalers 


zy) APPLETON ELECTRIC COMPANY 


DIFFUSO FLOODLIGHT 


For evn illumination of service 
stations, athletic fields, 

Patking lots, etc. Pole, bracket or 
crOssarm mounting. 


For high intensity illumination over large creas. W eather- 
proof hood allows for complete vertica! or 
lateral positioning. Pole, bracket or crossarm mounting. 


- APPLETON Floodlights 






SUDUY, 1734 Wellington Avenue ¢ Chicago 13, Illinois 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd. © CLEVELAND, 1836 
Euclid Avenue * SAN FRANCISCO, 655 Minna St. © ST. LOUIS, 227 Frisco Bidg. © LOS ANGELES, 
100 N. Santo Fe Ave. * ATLANTA, 724 Boulevord, N. E. © BIRMINGHAM, 429 Brown-Marx Bidg. 
MINNEAPOUS, 305 Fifth St., S. © PITTSBURGH, 414 Bessemer Bidg. * BALTIMORE, 100 E. Pleasant St. 


BOSTON, 10 High Street 


DENVER, 1921 Bicke Street © PHILADELPHIA, 1017 Cherry Street 


CINCINNATI, 626 Broodway * HOUSTON, 717 M. & M. Bidg. * HAVANA, Cube, Malecon No. 9 


Resident Representatives: Binghamton, Dallas, indionapolis, Kansas City, Orlando, 
Milwovkee, New Orleans, Seattle, Portiand, Ore. 


Export Representatives: international Standard Electric Corp., 67 Broad St, New York 4, N.Y, 


APPLETON 








ELECTRIC 
PRODUCTS 


WEAVER 


GROUND ROD 
CLAMP 


J.A.WEAVER co. 


. ST.LOUIS 6,MO. 
2110 HOWARD ST. _ CE. O88! 
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assure a full u 00% life for fluorescent tubes! 





Tests show that fluorescent lamps last longer when 
used with a CERTIFIED BALLAST than when 
connected with an improperly designed ballast. 


CERTIFIED BALLASTS assure rated light output, quiet 
operation and long, satisfactory service. There’s a 
reason for this. It is... CERTIFIED BALLASTS are 
made to precise specifications, then tested, checked 
and certified by Electrical Testing Laboratories, Inc. 


® Complete information on the types of CERTIFIED 
BALLASTS available from each participating manufacturer 
may be obtained from Electrical Testing Laboratories, Inc., 
East End Avenue at 79th Street, New York, New York. 


Participation in the CERTIFIED BALLAST program is 
CERTIFIED open to any manufacturer who complies with the requirements 


oe Pa eo of CERTIFIED BALLAST MANUFACTURERS. 
ay a BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 








2116 KEITH BLDG., CLEVELAND 15, OHIO 
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vrotewatres 
LABORATOMES, INC 
INSPECTEO 


RIGIO STEEL , 
Si Se 


SPANG-CHALFANT 


\ 
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EQUIPPED 
with 


Wopta’s LARGEST MANUF AGTURER 


sevors EX 


Rovance 
TRANSFORMER 


- €0 ¢ t CABLE ADDRESS: 
7 ADTRANS 


1122 W. CATALPA AVE., CHICAGO 40, ILL., U.S.A. 











YOU CAN DO A LOT From your point of view, as well as the user’s, Gold 
Seal Tape is easy to handle. It moves fast because it 

— has what linemen and electricians want in friction 

tape — guaranteed footage, lasting “tack”, no waste, 

WITH A LITTLE high dielectric strength, uniformity, and a name 
—m (Jenkins) you can trust. Gold Seal, the “best buy in 


tape”, is your best bet for profitable repeat business 


JENKINS and goodwill. Jenkins Bros. (Rubber Div.), 100 
Park Avenue, New York 17. 


FRICTION and RUBBER TAPES 


<eae> In either 10-roll cartons or single 
Jenkins Bros. also make Diamond Sea ; rolls. Every roll celloph d 
Friction and Rubber Tapes which meet Drmtoms rey ry PP 
both ASTM and Federal specifications, 
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Saves $2.00 


or more on installation cost 


No ASBESTOS WiRE NEEDED 


Rubber-covered wire runs direct to fixture 


No CARPENTER WorkK 


— to all KIRLIN incandescent models. 
All parts required for installation furnished with 
fixtures—-AF pigtails; wire-nuts; junction box; heat 
insulated cover; support bars and staples; tape; 
everything needed to the R.C. building wire. 


Ken 


Recessed Fixtures 


are made in all sizes— 
square or rectangular— 
and in fluorescent 


Alzak GlasSurfaced Aluminum Reflectors 
Spread-type or Concentrating Lens 

Hinged Rust-resisting Doors in Diecast Frames 
Individually packed for shipping 

U.L. and IBEW LABELS 


NOTHING HANGING FROM CEILING 










In stock at 


leading The 


wholesalers 


everywhere 


3435 E. Jefferson Avenue 
Detroit 7, Michigan 


SURLIN 6 9) 
















NOMA IS 





NOMA did it with _ | 
NOMA did it with aan 
NOMA did it with - a 





4 


~ Be Ps 


biggest Christmas Lighting News in 25 years 


Score another big first for NOMA —the biggest name in Christmas lighting. Only NOMA 
gives you the complete line of popular lights and specialties— NOMA is the best known 
name in Christmas lighting—and now NOMA gives you the biggest selling feature to hit 
the Christmas lighting trade in years, the new SAFETY FUSE PLUG SETs! 


THE NEW NOMA SAFETY FUSE PLUG SETS WILL BE YOUR SALES LEADERS THIS YEAR! 
@ Because they give the buyer a big extra value 

@ Because they bring important safety to the tree and home 

@ Because they can be sold to everybody, whether they already have lights or not and 


@ Because they are being widely advertised in newspapers and national magazines 
Don’t, don’t, DON’T delay—get your order in NOW! 


NOMA ELECTRIC CORPORATION 


55 WEST 13th STREET * NEW YORK 11, N.Y. 


NOMA -—the BIGGEST NAME IN CHRISTMAS LIGHTING—Makers of Estate Ranges - Heatrolas - Effanbee Dolls - 





5 | 


a“ 





VNSRTAZ77/ 


Your Customers 
Wont it 50 to 1 


A recent independent survey 
shows an overwhelming demand 
for the new NOMA Safety Fuse 
Plug Set. Shown two sets of 
lights identical except that 
one had the Safety Plug and 3215SF 
the other did not, consumers One of the many NOMA “SS 
voted 50 to I for the sets equipped with S 
new NOMA Lights! the Safety Fuse Plug 


K-D Lamps - Ansonia Cables- ABC Oil Burners - Beauty Queen Kitchen Cabinets - Ward Heaters - Eagle Silica Gels 








Millions of Acme Electric transformers are performing every 
day in products that bear the names of famous companies. 
For Acme Electric products are important components of 
radios, television receivers, fluorescent lighting fixtures, oil 
burner home heaters, ingenious control devices and neon signs. 
Acme Electric have been suppliers to the most critical buyers 
in the world, the people who select transformers or ballasts 
on a comparative basis of performance. All of our products 
must meet closely defined performance standards and must 
be constructed to provide long-life, trouble-free service to 
maintain the prestige and goodwill for the product of which 
they are a part. 

Acme Electric was organized in 1917 by engineers. The 
policy of sound engineering, quality materials and crafts- 
manship construction, established by the founders, continues 
as a feature inherent in every unit we produce. 

If you use in your own product or buy for resale any of the 
following types of transformers, we invite your inquiry. 





Acme Electric manufactures * Air Cooled, Dry Type Power Transformers, 
Class A and Class B Insulation, Single and 3 Phase * Electronic Transform- 
ers * Television Transformers * Radio Transformers * Radar Transformers 
* Bell Ringing Transformers * Chime Transformers * Voltage Regulating 
Transformers * Safety Transfermers * Signalling Transformers * Stepdown 
Transformers * Control Transformers * Sign Transformers * Oil Burner 
Ignition Transformers * FI Lamp Ball * Cold Cathode Lighting 
Transformers and Ballasts * Voltage Stabilizers * Battery Chargers. 





Main iiafeuurng Plants of an N. Y. 


WHO IS 


Radio and Television Transformer Plant at Allegeny, N. Y. 


Parts Warehouse 
ot Cuba, N. Y. 





679 WATER ST. © CUBA, NEW YORK 
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PN  Yphrawe This Book At Your 


ZY SERVICE STATION © AIRPORT 
G SPORTS e INDUSTRIAL ¢ MARINE 
STREET e OUTDOOR .THEATRE 


Lighting Problems 


If you are interested in a potential source of supply for your 
customer's lighting equipment requirements, this book should 
occupy a prominent place on your desk. There’s data in this 
complete catalog to equip you with knowledge to do a mighty 
good selling job. Units are well illustrated and diagrams 
emphasizing quick-to-grasp features, ease of wiring, etc., 
accompany illustrations. It's more than a catalog—it's an 
engineering handbook, and a valuable selling tool. Request 
it on your company letterhead please. 


\\ we 


\\" 


\ 


3 


NSF: 
_ LIGHTING 
SHOW %a Priat 


THE complete REVERE CATALOG 
effectively captures ELECTRIAL 
WHOLESALING'’S theme of “LIGHT- 
ING SHOW IN PRINT.” The edition 
is jam-packed with suggestions and 
illustrations that stimulate the merchan- 
dising mind. It is divided into sections. 
Information on any type of lighting is 
instantly available. For specific assis- 
tance on SERVICE STATION, AIR- 
PORT, SPORTS, STREET LIGHTING, 
OUTDOOR THEATRE LIGHTING, 
etc. You turn to the proper section— 
and you get engineering data, applica- 
tions of equipment, specifications and 
valuable selling inters. A “trip” 
through this complete catalog will im- 
press you with the QUALITY, WORK- Elevated 
MANSHIP and EXCLUSIVE DESIGN Runway 
of REVERE LIGHTING EQUIPMENT Markers 
—your copy is your “center aisle” 
ticket to the “Greatest Lighting Show 
in Print”. No. 2311-A 
Pendant 


eacliake 








fatuvddi 





ype 
Luminaires 


. ~ saa 8 ft. and 
6603 12 ft. ind 
High, Meaium ontees 
and Low Bay ‘ Pol hd 
Reflectors 


wee : No. 1802 
| he and 
PYLON-LITES for Gas ; ulevard 


WHITEWAY 
Stations, Outdoor Thea- a PYLON-LITES 
tres, Buliding Fronts, Ori 
Estate & Park Entrances, iginators of 
Parking and Used Car the Famous 
Lots, Airport Gate . 
Markers, etc. 











No. 5701-A 
500 aed Navy 


lood 
S-5462-L-ALT.5. 
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Here, for the first time is a rugged AC magnetic 
starter that provides the extra protection and 
dependable operation of ’’Mill-Type” heavy- 
duty construction and design. 


Phantom view 
showing Arceshield 


Type “CY” starters employ an entirely new principle of arc 
interruption. The arc is extinguished by the effect of the blow- 
out coil, concentric with the contact. The magnetic field quenches 
the arc either by lengthening or confining it. In its forced rotation 
it moves continually from a hot to a cold spot—minimizing burn- 
ing or pitting of contacts. The ingenious design of the arc cham- 





ber prevents carbonization and the accumulation of hot gases 
between wiring terminals—minimizing phase-to-phase failures". 


Rte waeee eee ore thet te; ~=—« The Maintenance Man‘s Dream! 


focts terminals from hot gases 


ee etic ore inereetes ~@ No filing, dressing orcleaning of contacts! 
Peessure type fermi e No tools necessary to inspect contacts! 
— e Easy to change moving contacts! 
A hield f i i $ 
Arc shields of inorganic @ Stationary contacts changed quickly! 
; e@ Remove only two screws and one pin 
Finger clips for easy 
contact inspection to change coils! 
Silver double break @ Remove only four screws to take out 
control circuit contacts * 
stationary magnet frame! 
Captive s : * P ° 
caer e Power circuit contacts available with 
ae springs in complete packaged service 
mg ato e . . s 
bed veley kits for ease in stocking! 


overload relays 
Easy coil replacement—only two "3 ’ . . 
screws ond one pin to remove Magnetic blow-out coils are used on all size 
2 and 3 Type “CY” starters. The same Mill- 
Vertical lift magnet with Type construction is used on sizes 0 and 1, 


stee! quide uses no springs 


Open View 
The CLARK lise is the ideal line for Distributors. 


tHe CLARK CONTROLLER co. 


CG; 
NEERED ELECTRICAL CONTROL + 1142 EAST 152N° STREET, CLEVELAND 10, OHIO 
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-+«. LED BY 
PLASTIC NOVELTIES 
WITH 
“RUDOLPH 
THE RED-NOSED 
REINDEER” 


aovette 


FOR 
‘ 


Novelty . . . variety . . . saleapility! The 
“something different’ custo look for. 
They'll excite interest by National Adver- 
tising, and carry right thru ta the cash 
register. 


. REES 
Show them...sell them! rramePRook VISCA T 


LJ 
a 
wt O8 4 BiFuns 
<a * oF 
+ Guaranteed by > ED PLASTIC NOVELTIES 


Good Housekeeping \LLUMINAT 
yD 


20745 avvennistn WES 


LAQUES 
bE PLASTIC P 

OR VINYLIT 
p FuLt-col 


ee 


ILLUMINATE 


ETS 
— BUBBLING LAMP 5 


Order from your wholesaler- TODAY 


Write for complete full-color catalog 
ROYAL ELECTRIC COMPANY, Inc -PAWTUCKET-R-I- 








CRESCENT 


ABC 
ARMORED CABLE 


Has These Additional Features 
Which Make Installation 


EASIER-QUICKER—SAFER 


Bond Strip Under Armor 


Permanently low armor resistance is provided in 

sizes No. 14 and 12 AWG by use of a flattened, 

bonding wire which is in contact with the under “ 
side of each convolution. FILE OR SAW 


Prefabricated Break Lines 

The Cut Mark (at-114” intervals) shows the loca- 
tion of a prefabricated breaking line inside the 
armor. Only a few strokes of a file or saw guided 
by the Cut Mark are required to cut through one 
outer ridge, and a bend by hand severs the armor. 
This results in a clean separation with no sharp 
edge—a safer, easier and faster job. The prefabri- 
cated breaking lines are so designed that there is 
no reduction in tensile strength, bending quality, 
crushing resistance and electrical conductivity of 
armor. 








In the last 23 years alone, over SEVEN BILLION 
FEET of Armored Cable have been produced by the 
industry. Armored Cable provides the only general 
purpose, factory-assembled and tested, metal pro- 
tected wiring system. 











CRESCENT 


WIRE & CABLE sine 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 








ELECTRICAL WHOLESALING—September, 1951 





Small dia. Slimline 
Large dia. Slimline 
and 40 wott 


TROFFER 
SLIMLINE 
CHANNEL 
WAFER 


COMMERCIAL 
INDUSTRIAL 
RESIDENTIAL 


Small dia. Slimline 
Large dia. Slimline 
or 40 watt 


Model 1642* 
with #161 louver 


*Available in Slimline 
tirst in tluorescent 
H.E. WILLIAMS PRODUCTS COMPANY « CARTHAGE, MISSOURI 
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(PATENTS PENDING) 


LUVRLOK J 


AN EDWIN D. TILLSON 
DESIGN 


j One hand does it! 


Removable louvers slip in 
and out like safety razor 
blades. A quick wiping ac- 
tion cleans both sides of 
blade simultaneously. Fix- 
ture shown here can be 
cleaned in 3 minutes — 
about one-tenth the usual 
time. An exclusive LPI 
patented invention. 
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EASY SELLING 


Your customers will soon be demanding 
Luv-R-Lok, the biggest news in the lighting in- 
dustry since the invention of fluorescent lighting. 
National advertising—advertising that blankets 
your market—is now broadcasting the news in 
such influential magazines as Electrical Construc- 
tion and Mainteaance, Illuminating Engineering, Archi- 
tectural Record, Chicago Electrical News, New England 
Electrical News, Electrical Material Equipment Tools 
Annual, Sweet's Architectural File and Qualified Con- 
tractor. Working for you, too, is the selling power 
of a continuous direct-mail campaign to every 
electrical contractor in your community. 

Everybody’s talking about the sensational Luv- 
R-Lok. Tie into this winner for quick, easy sales. 
Mail coupon below and get the full story. 


Lighting Products, Inc., Highland Park, Ill. 


HANDBOOK 


MAIL 


COUPON 


NOW 
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EASY to hang, a feature that 


easily saves you 50% on labor costs. 


EASY to align: a special collar 


stem adjuster permits accurate align- 
ment in half the usual time. 


E A 5 Y to handle: Luv - R - Lok, 


without loss of strength, is as much as 
25% lighter in weight than old-style 
fixtures. 


EASY to install in continuous 


rows: ingenious time - saving joiner 
bridge saves you time and labor. 


E A Ss Y to replace lamps. Simply 


lift off removable plastic sides—and the 
job is done in a jiffy! 


THE LP! HANDBOOK, crammed with New Ideas 
in Fluorescent Lighting, is a valuable sales tool 
that will show you how to cut your costs 
and make more money. Mail coupon NOW. 


Vf ge eT GG 


Lighting Products, Inc., Highland Park, Ill. 
Okay, send me your Free LPI Handbook. I am interested 


and want to know more, but this request obligates me in no 
way whatever. 

FIRM NAME 

My Nome 

ADDRESS 


cary 





67: CATALOG-PRICE BOOK 


yours! 


e © ea standard size, 
complete, non-technical, 
fully illustrated 


Yes, it’s yours for the asking...a handy, 
compact, easy reference manual with 
illustration, catalog number, price, and weight 

of every item in the O.Z. line of high-quality 

electrical fittings. All the information you want, 

indexed three ways (by photo, product name, and catalog 
number) for convenient use by distributors’ counterman, 
electrical contractors, estimators, and many others. 


“Se ey ha, “yt 
Jong se 


Write now on your firm letterhead, ask for Catalog 130. 
Your copy will be mailed promptly. 


"They're OK if they're 0.2. 


CONDUIT FITTINGS 

CABLE TERMINATORS 
CAST IRON BOXES 
SOLDERLESS CONNECTORS 
POWER CONNECTORS 
GROUNDING DEVICES 


262 BOND STREET BROOKLYN 2,N.Y 
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100 AMP. CIRCUIT BREAKER PROTECTION 
AT FUSE BOX PRICES poy 


~ Another new 
Murray product 


: 


— 


that gives you 


. 
als 
ft 


WHAT IS IT? 
Service control equipment—3 wire, single phase, 120-240 
Volts AC. Available in two types: |—Indoor (surface or 
flush) or 2—Outdoor (raintight). Supplied with handle 
LOW PRIC {Be extensions for simultaneous manual tripping of two sing'e 
pole independent trip fully magnetic circuit breakers in 

70, 90, or 100 amps. 


HOW IS IT USED? 
} 1. Same application as a 100 amp. 3 wire fused switch 
MANY ADVANTAGES! with neutral or a 100 amp. 2 wire fused switch with- 
out neutral. 
. As Service Entrance Equipment. 
. As a main disconnect. 
. For protecting single phase lighting and appliance cir- 
cuits or for fractional horse-power motor circuits, 


IS IT AVAILABLE? 


In stock. Call your nearest Murray representative. Catalog numbers: 
Indoor —LV2I1A (Add S or F to indicate surface or flush mounting). 


Outdoor —LR2IIC (At slightly higher list prices). 





MURRAY MANUFACTURING CORPORATION 


1250 Atlantic Avenue * Brooklyn 16, New York 


Service Entrance & Meter ipment 
Current Limiting Reactor 
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Effective immediately, Westinghouse 
fluorescent lamps will be sold at new, 
greater discounts to quantity buyers. 


All types and sizes of fluorescent lamps 





come under this money-saving order: 
standard fluorescent tubes, slimlines, 
and circlines—you save on all! 

In quality, these lamps remain un- 
surpassed! Their end-to-end bright- 


ness, their uniformity of color, and, 





above all, their dependable perform- 








ance for thousands of hours add up to 
value that is not topped. 

So, whether you buy a few tubes or 
a few thousand, whether you are a 
regular Westinghouse customer, or a 


prospect, take advantage of these im- 














portant savings. 





For details, call or write ! ADDRESS PHONE ADDRESS ADDRESS PHONE 
: bany 454 4. Pear! St 4-9135 hicag Mdse. Mart Plaza hiteh 0 Detro 757 Trumbull Ave Trinity 2-7010 

the Westinghouse sales lento 139 Hamilton St 4-5108 Cincinnati 207 W. Third St Garfield 2250 yne 610 S. Harrison St Anthony 3421 
; 301 St 7838 nd 1370 Ontario St 1-766 orth ) v 1g Fortune 4086 

office nearest you. See list ¢ ON 8 —s - 


(Cham 5a 
: : 2260 Peacht nd 4) 
at right. Westinghouse sien Peachtree ind. Blv 


St. Paul Pi 


262 N. 4th St 


5-0851 
209 Browder St Randolph 4161 n Charter 4691 
! 276 ton, W ? 7146 


21-3141 
Plaza 0300 2212 E. 12th $ y e 
Lamp Division, Bloom- mingham =P. O. Box Homewood 2-7892 | Dayton in Adams 9153 vanapoli 37 S. Pennsytvani Market 330) 

st mont, Mass. 30 Brighton St.) BE 5-6020 910 15th $ Keystone 8 ansas City h St Harrison 7122 
field, New Jersey. ufta 814 Elticott Bidg Washington 3966 101 1400 Wainut St 44 Little Rock trow & Roosevelt Rd 5-2471 
harlotte 908 Libert 66 


te B 
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ONEY: 


buy high - quality 
Westinghouse 
fluorescent lamps at 


NEW LOW 
NET PRICES 


on quantity purchase 
you CAN BE SURE...IF ITS 


Westinghouse 


cry ADDRESS PHONE CITY PHONE CITY ADORESS PHONE CITY ADORESS 
Los Angeles 600 St. Paul Ave. Madison 6-388) Mitchell 2-3450 Richmond 10 E. Main St 2.4758 San Francisc 410 Bush St 
Loursvilte Clay 8 7-1633 Roanoke Kirk Ave. & ist St 6263 | Seattle 200 Westiake Ave. N 
“Memphis 0 Harney 8-700 Rochester 1048 University Ave Monroe 1635 Spokane 1023 W Riverside Ave 
Milwaukee Peoria 114 Callendar St 8-533 Sacramento 1720 14th S$ Gilbert 3-6525 | Springfield 26 Vernon St 
Minneapolis 727 2nd Ave, 6 i4 Phitadeiptia 3001 Walnut St. Evergreen 2.1200 Saginew Syracuse 700 W. Genesee St 
Nashville 2908 Woodlawn Or 9 Pittsburgh 337 Bivd. of Allies Atlantic 1-8400 St. Lows 411 1 Tampa 405 Wallace S Bldg 
42 Church St 191 Pittsburgh McKee & Leonard Sts. Federal |-9962 Salt Lake City 235 W. South Temple St 4) Tulsa 609 S. Main St 
238 So. Saratoga St Tulane 88 Portiand, Ore 309 S. W. 6th Ave. Atwater 9464 San Antonio 115 W. Travis St Garfield § ng D.¢ 6 x" Stn 
40 Wali St Whitehall 3-4321 Providence 51 Empire St Gaspee |-0818 San Diego 86) 6th Ave 


ewark 
Oklahoma City 


Market St 


x 
Barre 267 N Pennsyiva 
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Have you told your customers that 


DBURASHEATH —is the all-purpose cable 


You're missing a sales bet if you aren’t reminding 
your customers that Durasheath* is the most ver- 
satile power cable they can buy—the cable that’s 
so easy to install: goes overhead, in ducts and 
directly into the ground in one continuous run. 


Durasheath is designed for power and lighting 
circuits for industrial plants, mines, airportsf, 
housing developments, stadiums, farms and rail- 
road signal systems. 


Durasheath is flexible and easy to handle. Its 
tough neoprene jacket stubbornly resists electrol- 
ysis, Corrosion, temperature extremes, cutting, 
abrasion and impact. It is little affected by flame, 
oils, moisture, as well as most soil acids and 
alkalies. 


Fully Underwriters’ Laboratories approved, 
Durasheath comes in one, two or three conduc- 
tors for service from 600 to 5,000 vo!ts. For 
complete details on Durasheath. just ask your 
nearest Anaconda Sales Office or Distributor. 
Anaconda Wire & Cable Company, 25 Broadway, 
New York 4, New York. aii 


*Trademar * 


IN ONE CONTINUOUS RUN! 


+When ordered to CAA 
Specification L-824 


the right cable for the iob...........AANACON pA 


WIRE AND CABLE 
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Lighting Progress 

In the course of preparing our 12th National Light- 
ing Show JN PRINT issue, we were privileged to 
see a large group of photographs recording the fine 
job done by electrical wholesalers, manufacturers, 
contractors, architects, etc. in lighting residences, 
commercial establishments and industrial plants. Truly 
these photographs suggested real lighting progress 
and it would appear perfectly plausible were we to 
point out the improved designs, planned installations: 
balanced lighting, higher light levels, etc., and claim 
that a wonderful job has been done. 

The more we considered the progress illustrated in 
the photographs, the more we became convinced that 
they recorded only the beginning of the job that must 
be done. We commenced to consider the thousands 
and thousands of unphotographed lighting installations 
that would record the NEED for lighting progress 

Walk down the streets of any business district in 
the U.S.A. and note the vast number of inadequately 
lighted concerns. An after-dark trip through almost 
any residential area can convince you that there is a 
tremendous amount of improvement needed in home 
lighting. 

For many years this publication has urged the 
elimination of inadequate, obsolete lighting every place 
that it exists throughout the nation. We are convinced 
that the day will come when there will be a con- 
centrated, united effort by all branches of the lighting 
industry to sell better, brighter and more adequate 
illumination. 

As a distributor or salesman of lighting equipment, 
you have 2 tremendous share in the success of any 
effort to boost better lighting. How big a part you 
may play, how large a contribution you can make. 
and how well you benefit depends largely on a sure 
knowledge of lighting equipment and its applications, 
your experience in selling lighting and the develop- 
ment of hard work as a habit. 


* 


Industrial Expansion 

Industrial expansion has been moving along at a 
record-breaking pace with heavier expenditures being 
scheduled almost before the outdated figures are 
recorded. Most analysts agree that capital expenditures 
will continue at present rates. Surveys made among 
manufacturers since the Korean talks began (and at 
this writing, ended) report that most companies are 


September, 1951—ELECTRICAL WHOLESALING 


planning to spend about as much in 1952 as in 1951 
while a large number reported budget increases in 
their plans for capital expenditures next year. 


* 
Scrap For Steel 


Somewhere, some place, about 32,500,000 tons of 
scrap to make steel must be found this year and about 
35,500,000 tons next year if the steel furnaces are to 
be kept to their record levels of production. The steel 
industry has been requested to provide a tremendous 
amount of steel for defense products, for direct mili 
tary use and for consumer goods. 

Inventories of iron and steel scrap at present can 
be measured in days’ and weeks’ supply as compared 
with a 60-day normal inventory. 

Scrap drives proved successful during World War 
II because they received the all-out support of 
America’s businessmen and civic leaders. 


* 


Taxes Are Discouraging 

Although none of the well-publicized letters written 
by President Truman have warranted attention in 
this publication, a recent exchange of notes between 
the President and the head of the National Farmers 
Union leads us to put before vou our comments. I) 
response to a request by the National Farmers Union, 
President Truman outlined his views on taxing co 
peratives. “We will encourage farm cooperatives and 
oppose any revision of federal law designed to curtail 
their most effective functioning,” Mr. Truman wrote. 
The President said that he hoped that Congress would 
not adopt any tax law that would discourage farm 
and consumer cooperatives. 

We cannot refrain from adding that we hope 
Congress will not adopt a tax law which will dis 
courage tax-paying “free” enterprises by requiring 
them to shoulder a financial burden while a group of 
their competitors are exempted 


Bak Aolengee 


EXECUTIVE EDITOR 




















CHAMPION MEANS THE BEsT! 
CHAMPION means Business! 


CHAM on LAMP WORKS 


Mirssere ctts 
) DATED ELECTRIC 
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Twenty miles of Visualier fixtures in $f vee ‘Stall the halal ‘ L them all | 
sales curve climbs like a rocket as more educators, architects, en-— Daly the Visualier 5050 series provides 
gineers and contractors hop on the Visualier bandwagon. Across the ere 50-50 nar diedieanen a 


country, the unique characteristics of Visualier, unmatched by any ly low brightness of all fixture 
other lighting fixture, are sparking a boom in lighting sales. They png tl peng tee | pace 
can do as -auch for you. Write us or call the GARCY representative Available in 4 t. end 0 ft. cals — 


: or slimline —2 lamp and 
near you for complete details. , 4 lamp. ; 











“ay GARDEN CITY PLATING MFG. CO. 


CARLY 1740 N. Ashland Ave. Chicago 22, III. 
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Q 
Rely on Quality p 

PYLE-NATIONAL ° LIGHTING FIXTURES 
for longen scrotce life added: Safety and. Efgicteney 
A 


EXPLOSION-PROOF UL 


Pyle-National LE Series (Class. 1, Groups C and D) 
For use in locations where highly. flammable materials are 
manufactured or handled. 

Rugged, flame-tight cast aluminum alloy housings render 
internal explosions harmless, and insure safe operating tempera- 
tures. Threaded construction permits easy access to interior for 
wiring and lamp replacement. Available in many types and sizes. 











DUST-TIGHT 


Pyle-National DE Series (Class ll, Group E, F, G and Class lil) 
For use in locations where flammable dusts are present in quantity. 

Strong, one-piece cast aluminum alloy housings are designed 
to exclude dusf from the interior and to avoid accumulation of 
dust on the exterior surface. Available in many types and sizes. 








VAPOR-TIGHT 


Pyle-National BO Series 

For use in any outdoor or indoor location subjected to heavy 

concentrations of non-flammable vapors, gases, dusts, or moisture. 
Heavy duty construction and especially efficient sealing features 

insures an exceptionally long service life. Full line for 10 to 200 

watt lamps. 











ENCLOSED FLOODLIGHTS 


Sealed against moisture and dirt, constructed 

throughout of cast aluminum and other 

rugged, corrosion-proof materials, Pyle- 

VAPOR-TIGHT SIGNAL National floodlights retain their original 

OR PILOT LIGHTS high-efficiency output throughout an excep- 

Midget Fixtures for 10 tionally long service life, with negligible 
watt Lamps. maintenance and replacement expense. 


| WEATHER-PROOF 











aco «=THE PYLE-NATIONAL COMPANY 


1352 N. KOSTNER AVENUE > CHICAGO 51, ILLINOIS 





District Office and Representatives in Principal Cities of the United States. Export Department: Internati 
Supply Co., 30 Church St., New York. Canadian Agent: The Holden Co., Lid., Montreal, Toronto, Winnipeg, Vancouver. 


CONDUIT FITTINGS - PLUGS AND RECEPTACLES - TURBO-GENERATORS - GYRALITES - MULTI-VENT AIR DISTRIBUTION 
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The position of these monthly index indicators is determined 
by tabulation of hundreds of reports from an identical group 
of wholesale distributors, located throughout the U. S. who 
furnish reports regularly. The figures are compiled for Exec- 
TRICAL WHOLESALING by the Bureau of the Census of the U. S. 
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Electrical Wholesale 
Distribution 
For the Month of June 1951 


SALES June sales of electrical goods wholesalers, 
all classes of houses combined, declined 4 per cent below 
the previous month, but reflected a slight increase (1 
per cent) over June 1950 sales. 

By class of house, June sales of both full-line whole- 
salers and wiring supplies and construction materials 
distributors declined 3 per cent under the previous 
month. A drop of 9 per cent was registered by appliances 
and specialties wholesalers. 

Compared with June 1950 sales, full-line wholesalers 
reported an increase of 3 per cent and wiring supplies 
and construction materials distributors indicated a gain 
of 16 per cent. But a decline of 17 per cent was regis- 
tered by appliances and specialties wholesalers. 

Total June sales of all electrical wholesalers were 
estimated at $441 million as compared with $471 million 
for May and $451 million for June 1950. 


(Business Index: June 1951—461; June 1950--454) 


INVENTORIE At the end of June, inventories 
(valued at cost) of electrical goods wholesalers, all 
classes combined, had risen 8 per cent above May and 
82 per cent above June 1950. 

A class of house comparison with the previous month 
shows that inventories of full-line wholesalers were up 
11 per cent; wiring supplies and construction materials 
distributors, up 1 per cent; and appliances and special- 
ties wholesalers, down 4 per cent. 

Compared with June 1950, however, all classes re- 
ported heavy increases. Inventories of full-line whole- 
salers gained 88 per cent; wiring supplies and construc- 
tion materials distributors, 52 per cent; and appliances 
and specialties wholesalers, 62 per cent. 

In terms of days’ supply of inventory at current rate 
of sales, June inventories represented approximately 84 
days’ business—38 days’ supply more than reported for 
the same month.a year ago. 


(Business Index: June 1951—879; June 1950—480) 


Department of Commerce. The National and regional analyses 
which follow include the reports from a much larger but 
less regularly reporting group, and the percentages arrived at 
do not always check exactly with the index position. 

The Editor 
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New 41-story building 
uses modern ring bus 





RING BUS EQUALIZING NETWORK DETAIL 














1000 KVa ams Qus 
usoosi20 
NETWORK 
2087 } EQUALIZING 
30 NETWORK PROTECTOR NETWORK 




















Fal 
<— THIS CIRCUIT REPEATED FOR 
EACH POINT ON RING BUS 


5S TRANSFORMERS FEED A RING BUS IN BASEMENT FOR FLOORS '-15 
4 TRANSFORMERS FEED A RING BUS OW 52ND FLOOR FOR FLOORS 16-41 


NETWORK PROTECTOR DETAIL 


NETWORK NETWORK CURRENT 
PROTECTOR r FOR 
TRANSFORMER OTEcTO nan WER SERVICE CONDUCTOR 


—Oo—V/\/\\/\ > TO OISTRIBUTION 


12 KV CABLE 3 PANELS 
$ < 
TO FING BUS 


O_O 
EQUALIZING NETWORK 





























O*LIMITERS 


32nd floor transformer room: Conduit at upper left goes to 
distribution panels. Notice current transformers at upper right 











This is the ring bus network in basement. The 5 transformers 
that feed it are equalized by means of the ring bus. 


Here are two of the 100 KVA transformers on the 32nd floor. Network protectors 
are mounted on front of the transformers. Ring bus equalizing network is over- 
head, fed by network protectors. These protectors also feed the distribution panels. 
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protected against power failure 


equalizing network made from 


AMERBESTOS 


525 WILLIAM PENN PLACE, PITTSBURGH, PA., is mod- 
ern from the word go. It has all the things that 
make a building easy to work in and easy to 
maintain, 

This handsome building is completely air-con- 
ditioned. It has stainless steel windows and span- 
drels, “Q” floors for flexible floor layout, movable 
steel wall part'tions, acoustical ceilings, glareless 
fluorescent lighting. 

But to electrical engineers, the thing that stands 
out most is the advanced electrical distribution 
system. It features a ring bus equalizing network 
that guarantees power to the entire building even 
if one of the main 1.000 KVA transformers should 
fail. The diagram shows how it works: 

The output of each 11.500 / 120-208 Y 3¢ net- 
work transformer is fed through the network pro- 
tector to the ring bus and the distribution panels. 
If a fault should develop in one of the transfor- 
mers the network protector would kick open. But 
the affected distribution panels would still be fed 
by the other transformers through the ring bus 


mate 


AMERICAN 
ELECTRICAL WIRE 
AND CABLE 


network, which is well protected by limiters. In 
other words, the voltage in all five sections would 
be automatically equalized in case one section 
should fail. 

As a further precaution, the power company 
furnishes current from the power station via 5 
separate feeders through a ring bus. Failure at the 
power station would probably affect only one 
feeder, but all transformers would still be served. 
Over-all building power would continue, unin- 
terrupted. 

American Steel & Wire Company furnished the 
bulk of the wiring that will assure unfailing power 
to this great building—from the 3,000,000 C/M 
Amerbestos main ring feeder and thousands of 
feet of 500,000 CM Amerbestos secondaries—to 
the millions of feet of Amarine-Amperox heat and 
moisture resisting circuit wiring. 

But as every designer and contractor knows, 
supplying the proper wire and cable is only half 
the job. Equally important is the application ex- 
perience of the supplier. At 525 William Penn 
Plac e we worked ( losely with everyone ¢ oncerned 
with the electrical installation. As a result of this 

operation, the work was finished with complete 
coordination. 

When American Steel & Wire Company 
supplies your electrical wire and cable, you 
can be sure of this same cooperation from 
our highly-skilled engineers. We'll be glad 
to dis uss the entire range of spec ial purpose 
conductors available. We'll help you select 
the best and most economical grade for your 
particular job, and we'll give you valuable 
assistance on installation problems. 

For more information, get in touch with 
our nearest district engineer or write Ameri- 
can Steel & Wire Company, Rockefeller 
Building, Cleveland 13, Ohio. 


AMERICAN STEEL & WIRE COMPANY 
GEWERAL OFFICES: CLEVELAND, OHIO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO 
PACIFIC COAST DISTRIBUTORS 


TENNESSEE COAL, IRON & RAILROAD COMPANY 
BIRMINGHAM, SOUTHERN DISTRIBUTORS 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


American Electrical Wire and Cable 
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Electrical Wholesale Distribution 





REGIONAL ANALYSIS 


BY REGIONS and with all classes of houses combined, 
drops from May sales levels ranging from 2 per cent in 
the West South Central area to 10 per cent in the New 
England division were reported by all regions except the 
South Atlantic area which showed no change. 

All areas, however, indicated higher sales during the 
first half of this year than in the same period in 1950, 
with the East North Central region reporting the largest 
gain, 43 per cent. 

An overall 1 per cent sales increase in June 1951 over 
June 1950 was reported. Regionally, the East North 
Central area indicated the greatest gain, 14 per cent, 
while the East South Central division showed the sharp- 
est drop, 25 per cent 

June inventories on a regional basis conformed 

closely to the national average of up 8 per cent over 
he previous month. The biggest increase—12 per cent— 
was reported by the New England area. The smallest 
rise was registered by the East South 
Central division. 


5 per cent 


JUNE, 1951 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 





SALES INVENTORIES 
June 1951 June 1951 
Compared in % with Trading Compared in % with 
ay June ion June 
1951 1950 (See Map) 1950 
10 9 +106 
- + 8 
+14 
—12 
3 
—25 
—9 
— 1 
+5 


WeonavieanwWwn — 














STATES COMPRISING GEOGRAPHIC DIVISIONS: RE- 
GION 1—Maine, N. Hamp., Vt., Mass., R. I., Conn.; REGION 
2—N.Y., N.J., Penn.; Region 3—Ohio, Ind., Ill., Mich., Wis.; 
REGION 4—Minn., Iowa, Mo. S. Dak., Nebr., Kans.; 
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REGION 5—Del., Md., D. of C., Va. W. Va., N.C., S.C., Ga, 
Fla.; REGION 6—Ky., Tenn., Ala., Miss.: REGION 7—Ark., 
la. Okla. Tex.; Region 8—Mont., Idaho, Wyo., Colo., 
N. Mex., Ariz., Utah, Nev.; REGION 9—Wash., Ore., Calif. 
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HERE'S MOE LIGHT'S () POINT PROGRAM 


for moe profits...moe business, to you! 


EXCITING NEW PRODUCTS 
THAT MEAN ADDITIONAL SALES... 


Pega ye : 
i "s_ makin Gy, \' ; 2 ; 
ligt a hy oo ifty. oe SS Ee ceteiadtonscan 
| up in a ji n. 
naan ieee Gadet ' at . Dealers select mats to fit their 


po Pe Ae , ee ee 
ASA .. The decorator 


cutite homes The aig 

ceiving recognition 

national homemaker magazines. No wir- 
ing. goes up in minutes. 


TRADE ADVERTISING THAT REACHES 


DECORATOR-GUIDE CATALOG WITH 
RETAILERS IN EVERY FIELD... 


FIXTURE-SELECTOR WHEEL 


To contractors in QUALIFIED CON- 
A i TRACTOR; to department store 
The finest catalog MOE Light has ever aes A buyers in RETAILING DAILY; to 
offered. Printed in D mtg 4-colors, this ; - hardware and electrical retailers 
practical guide offers down-to-earth ad- : == in HARDWARE AGE and ELECTRICAL 
vice and suggestions for proper selection oa nWaRrt = \ MERCHANDISING; to the building 
of home lighting. in retail stores it's an At trade in BUILDING SUPPLY NEWS. 
extra salesman, inspiring multiple sales sh 
wherever it is displayed. 


NATIONAL ADVERTISING TO MILLIONS 


POINT-OF-PURCHASE SALES 
OF CONSUMERS IN 


STIMULATORS THAT INCREASE STORE 
TRAFFIC... TURNOVER... 


post SATURDAY EVENING POST 
0m 12,000,000 readers 


i The MOE Light HOME LIGHTING CENTERS 
air. that use walls and ceilings...turn waste err BETTER HOMES & GARDENS 


Setidan a ied Gato Toa, SUCCESSFUL FARMING Lona 
jow displays, anima i 
mailers, and the new “HOW TO 3,000,000 readers 
LIGHT-CONDITION YOUR HOME” Neokiet - ELECTRICITY ON THE FARM 
- 1,500,000 readers 


GET YOUR SHARE OF THIS BUSINESS...GET ON THIS PROFIT BANDWAGON 


GET THE FACTS. ... write MOE Zz ...today! 


World’s Largest Manufacturer of Home Lighting 
MOE 9LIGHT, UNC.K rere atkinson, wisconsin 
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Now, you can take all guesswork and disappointment 


out of your lighting installations. You can get the 


exact lighting results expected by you, your architect 
or lighting advisor. You can be sure you'll be satisfied! 
Merely ask the specification writer to express the 
illuminating characteristics you want—in the simple 
formulas of the Fleur-O-Lier Index System. 

Then the problem of selecting the lighting equipment 
that will deliver precisely what is specified is easy. 
For every Fleur-O-Lier fixture is rated on its perform- 
ance. You get complete information—the illuminating 
characteristics, coefficients of utilization, photo- 
metric test data and certification on its electrical and 
mechanical construction. You know in advance just 
what you're getting. 

Don’t gamble on a thing so important to increased 
sales as lighting—be sure you get what you want— 
specify and select with the Fleur-O-Lier Index System. 


FLEUR-O-LIER 
Manufacturers 


2116 Keith Building * Cleveland 15, Ohio 


Fleur-O-Lier is net the name of an individual i , bet of @ group of 
fixtures mede by leading manufacturers. Pacticipetion in the Fleur-O-Lier program 
is open te any manufacturer whe complies with Fleur-O-Lier requirements. 








Write for new booklet giving 
complete details of the Fleur-O-Lier 
Index System. 

Also ask for Electrical Testing 
Laboratories’ report of ratings 
assigned to more than 300 
Fleur-O-Lier fixtures offered by 

25 leading manufacturers. 


address 


Fleur-O-Lier Manufacturers 
2116 Keith Building 
Cleveland 15, Ohio 





CERTIFIED 
in eccordence 

with Test 
Requirements of 
Speciticetrom of 
Fleer-O-Lier Manstocterers 
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Ay) MUL 7!-SPEED 
Biie'y and REVERSING 












e STRAIGHT-THRU 
FRONT WIRING 


e “RA” ADVANCED 
DESIGN 


© SMALL SIZE 
© LIGHT WEIGHT 
© POSITIVE INTERLOCK 








SIZE 1 — 3 PHASE 
2-SPEED SEPARATE WINDING 
NEMA TYPE I 











B S94 bx: 


TOTAL DEPTH INCLUDING COVER 4” 





s 


Wherever A.C. across-the-line type of motors are employed, the advanced AVAILABLE IN SI! 
design of Arrow-Hart Multi-Speed and Reversing Starters will assure max- a a 

imum rated performance and long motor life. The revolutionary “RA” IN NEMA ENCLO! 
design is years ahead of present day solenoid type controls — a fact TYPES ] 







acknowledged by more and more design-engineers, electricians, distribu- 

tors and buyers. An exclusive A-H balanced knee-action bellcrank fulcrum 

mechanism accounts for superior operating performance in just '2 the space { 

required by conventional controls — 2 the weight, too. Other features ELECTRICAL CONTROLS 
include 50 to 60% better arc resistance; big, rugged contacts; straight- ’ 

thru front wiring; positive mechanical interlock; overload protection; easy 

to wire and easy to service. Be convinced! Write for folder complete with 





operating features, dimensions, ratings and other information. 


BUY WITH CONFIDENCE PROFIT BY PERFORMANCE 


THE ARROW-HART & HEGEMAN ELECTRIC CO., HARTFORD, CONN., U.S.A. 


ESTABLISHED 1890 





JUST | ARROW-HART : 
(Ait) ) - SPEED STARTER 
TO SERVE LL ah hd PF} 


ve 2 


<n ok 
wy 


EXCLUSIVE "RA" DESIGN 
FIRST TO BRING YOU STRAIGHT-THRU FRONT 
WIRING PLUS POSITIVE INTERLOCKING DEVICE. 


ee ae 








hme 


Arrow-Hart Multi-Speed and Reversing Starters, affording unusual 
flexibility with reliability, are available in multi-speed for separate 
wound motors or consequent pole for reconnected type motors and 
reversing, in single phase, two or three phase and two phase four wire. 
Sizes 0, 1, 2, 3 and 4. One single 2-speed, consequent pole reconnected 
type can be used with constant torque, variable torque or constant 
horsepower motors. 


SIZE 3 — 2 speed reconnected winding — 3 phase, note location of 
positive interlock (in “OFF position). Wiring diagram points up $ 
simple straight-thru front wiring with vertical overload relays. 


POSITIVE MECHANICAL INTERLOCK 


Free release transfer action consistently true. This principle positively 
prevents closing of both sets of contacts of an interlocked control at any 


one time. Special roller type, free-floating deflective linkage assembly 
is positioned on a braced and trye structure, inating binding or 
sluggish action. Reverse contacts do not close until forward contacts 
are completely open. 


eee 


OFF POSITION ON POSITION 


STRAIGHT-THRU ALL THE WAY 


Huge savings in space, time and work are accounting for growing 
acceptance of Arrow-Hart motor controls by installation and mainte- 
nance men. Straight-thry wiring with vertical everlead relays accounts 
for faster and neater layouts at savings up to 30%, direct routing 
without crossovers, and immediate circuit identification. 


Consult your local distributor or write the factory for engineering 
service. 


ARROWHART 


INDUSTRIAL CONTROL: DIVISION 














Government to “Crack Down’ 


9 


On Violators of CMP Orders 


Placing of duplicate orders by manufacturers prompts NPA to 


organize “flying squads” of enforcement officers to track 


down evidence for litigation; basic metals controls extended 


ASHINGTON — “Flying 

squads” of enforcement officers 
are being organized by the National 
Production Authority to “swoop down” 
on violators of regulations under the 
Controlled Materials Plan. Manly 
Fleischmann, administrator of NPA, 
] ; 


rt omposed ol 


said the squads will be 


specialists who will visit plants to 


ferret out legal evidence for use in 


litigation against offenders 
offense 


The biggest against the 
BS? s 


CMP regulations, and one which NPA 





COMING 
in the October Issue 


and final chapter of 


“Wiring Equipment for Haz-- 


ardous Locations” wi!! present 


the specific 


third 


ne 


electrical require- 


lass I] and Class | 


ments for C 
hazardous 
October issue | 

U. S. Government was converted 
to Recognizing the Electrical 
Distributor. Don't miss Helping 


Each Other — proving that 


S 


locat 


assistance meetings pa 


off. Also a Tour of N.A.E.D.’s 
New Headquarters. 


mutual 











officials say is gaining considerable 
attention, is the placing of duplicate 
orders for steel, copper and aluminum, 
the three scarce metals covered by 
CMP. By duplicating orders with dif- 
ferent suppliers, Mr. Fleischmann said. 
manufacturers figure on cancelling all 
but the first order on which they get 
delivery. In the meantime, production 
schedules of supplying plants become 
clogged and buyers legitimately en- 
titled to consideration are crowded out. 
letter who 


In a to manufacturers 


operate under the CMP, Mr. Fleisch 
mann warned them against placing du 
plicate orders, or not cancelling or ad 
justing outstanding orders that ex 
ceed the limitations on the use of mate 
production 


rials set by authorized 


schedules. “It is these violations of the 
CMP regulations, and not the alleged 
over-issuance of CMP allotments that 

difficulties,” Mr 
Willful 
the plan will be the subject of “imm« 


are causing the 
Fleischmann said. violators of 
diate and vigorous prosecution,” the 
production administrator declared. 
Mr. Fleischmann al 


alisO 1 
word of the long-awaited extension of 


announced 


basic metals controls to all civilian 
manufacturers in a recent national ad 
over the Mutual Broadcast 
System. Effective October 1, thi 
turn to the over-all Controlled 


rials Plan of World War II 1 
makers of 


dress 


automobiles ar 


(Continued on pag 


SYMBOL of longest Graybar service, the Star Spangled Button, is pre- 
sented to Walter A. Northington (left), manager of telephone sales in 
Atlanta, by G. J. Cossmann, retired Chicago district manager and former 
custodian of the button. A. H. Nicoll (center), company president, stands 
between current and former dean of Graybar employees. (Story on page 143.) 
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Long tig CURCU BREAKER PROTECTION 


oe AT FUSE BOK PRICES/ 


Stab-lok... 


“BIGGEST business opportunity in years!” “Out- 

modes practically all of today’s popular fusible 

devices!” “Safest, most convenient circuit protection 

at unbelievably low cost!” “No better breaker at any 02 112 SandF camneds 

pricel”. - » That's what they ‘re saying about the new ad Surface Enclosure et ae Flush-Surface Enclo- 

sian cemesnamiehtetnc ening: wiereciy, «= NdesBlngeln —Stinghner double slnglorr er 4 
e 


ons . > o. _— oe ; le. 2 single pol le for 3-wi double and 2 sing 
The STAB-LOK System is simplicity itself. It ont tee seek tak Grechere weg Bin FP na pole Stab-loks | 


consists of individual STAB-LOK Circuit Breakers 
and only 9 STAB-LOK Enclosures. By snapping 
breakers of the required ampere ratings into the 
right-size enclosure your customers can meet prac- 
tically any circuit protection need in seconds. 

Not only is the Federal Noark individual pole | 
STAB-LOK System the most flexible and convenient, 
it is also the most economical ever devised. 


STAB-LOK enables you to sell circuit breaker pro 100 108 116 NBS320L 
ations 4 . onan Flush-Surface Enclo- Flush-Surface Enclo- — Flush-Surface Enclo- —_—Flush-Surface Enclo- 
tection at fuse box prices. eure. papoenre 4 owe. Cavecity: : sure. Papers i mee. Capacity: 
. . . . ~ . i e...oF n 22 OF sin @...oF single...oF 
Federal Electric Products Company, 50 Paris Socls ana single Sah ankd single doubleand12single double pole Stab- 
Street, Newark 5, New Jersey. pole Stab-loks pole Stdb-loks pole Stab-loks jok Greckers 


Complete line of Federal Electric Products includes Motor Controls, Safety Switches, Service Equipment, 
Circuit Breakers, Panelboards, Switchboards, Control Centers, Bus Duct * Sales offices in principal cities. 
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News Notes from N.A.E.D. 


By William C. Pirie, Public Relations Manager 


National Assoeiation of Electrical Distributors 





“M"-DAY 

M (for moving) day into the new 
N.A.E.D. headquarters’ offices at 
290 Madison Ave., New York 17, 
N. Y., was on August 14 and we’re 
quite fully settled now with just a 
few “odds and ends” remaining to 
be done. 

A long list of visitors has already 
been in to inspect the attractive suite 
of offices. The welcome mat is al- 
ways out and it is sincerely hoped 
that your name will soon be added 
to the list of callers. The new phone 
number is Murray Hill 6-4633. 


PACIFIC ZONE CONVENTION 

Plans are completed for the Pa- 
cific Zone Convention to be held 
October 1, 2 and 3 at the Ahwahnee 
Hotel, Yosemite National Park, 
Calif. 

Under the guidance of E. A. 
Phillips, Pacific Zone chairman, and 
R. A. Balzari, secretary, Pacific 
Zone, a most instructive program 
has been arranged and is keyed to 
the present conditions under which 
electrical distributors are operating. 

In addition to the general sessions 
for members and guests on Tuesday, 
October 2, and Wednesday, October 
3, there will be an executive meet- 
ing for members at 9:30 a.m. on 
Monday, October 1, and a cocktail 
party for members and guests at 
6:00 p.m., Monday. 

On Tuesday, a luncheon meeting 
for appliance members will be held 
and the chairman’s dinner for mem- 
bers will feature the evening. Golf 
will be enjoyed on Monday and 
Wednesday afternoons with the tra- 
ditionally famous golf banquet on 


Wednesday evening closing the Con- 
vention. 

Executive Director Chas. G. Pyle 
will attend the Convention and ad- 
dress the group. 


INTRA-INDUSTRY. TELEVISION 
SUB-COMMITTEE OF THE RADIO 
AND TELEVISION COMMITTEE 

The first meeting of this newly- 
established N.A.E.D. committee was 
held at the Warwick Hotel, Phila- 
delphia, on Tuesday, August 21. 

The meeting was devoted to or- 
ganizing and defining the objectives 
which the committee hopes to 
achieve, with much attention being 
focused on the ways and means of 
securing a better appreciation on the 
part of the public of the many edu- 
cational and entertainment benefits 
of television. 

Serving on the committee are: 
Harry Alter, chairman; George T. 
Bryant; R. J. Brown; B. M. Kane; 
S. F. Louchheim; Samuel Roskin; 
also W. C. Peirce, Jr., N.A.E.D. 
president; Benjamin Gross, vice 
president and chairman of the Ap- 
pliance Division, and Raymond 
Rosen, chairman of the Radio and 
Television Committee. 


ELECTRIC HOUSEWARES 


The second phase of the “GIVE 
ELECTRIC HOUSEWARES — 
FIRST CHOICE FOR EVERY 
GIFT OCCASION” campaign is 
well under way. 

This campaign, sponsored by 
N.E.M.A., to build electric house- 
wares into year round gift items in- 
cludes a Fall-Christmas Merchan- 
diser Booklet detailing all steps in 
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the program and showing the pro- 
motional material available. A copy 
of the merchandiser 
sent to the Association mem- 
The profit possibilities of ac- 
tive participation were graphically 
shown in the presentation of “Bil- 
lion-Dollar Baby” at the 43rd An- 
nual N.A.E.D. Convention in May 
at Atlantic City and it is hoped that 
distributors will continue their ac- 
tive support of this worthwhile mer- 
chandising program. 


has already 
been 
bers. 


COMMITTEE MEETINGS 


Among the committee meetings of 
the Association held at the new 
headquarters offices, 290 Madison 
Avenue, New York City, was that 
of the Catalog Committee on Tues- 
day, August 28. This was followed 
by the meeting on September 11 of 
the newly-appointed chairman of all 
the N.A.E.D. committees at which 
time committee operations were out- 
lined and plans established for the 
coming year. 

On September 12 the fall meeting 
of the Executive Committee was 
held at the headquarters offices, and 
the Fan and Ventilating Committee 
met on September 18. 

The completely equipped confer- 
ence room in the new offices has 
proved to be a most valuable an] 
welcome addition to the office setup. 


NOTE: While Alfred Byers, 
executive secretary, is enjoying 
a well deserved vacation, his 
“News Notes from N.A.E.D.” 
have been prepared by William 
C. Pirie. 
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For top sales in specialty lighting... 


AMPLE X 


today’s complete, most popular line! 


= hy 


JUST TAKE AMPLEX SPOTS 
AND FLOODS as examples of 
the completeness and superior- 
ity of the whole Amplex line! 
First choice for display lighting, Amplex 
Spotlites and Floodlites come in a full 
range of sizes and bulb types from 40 to 
500 watts. And they're the only Spots 
and Floods with sealed-beam pure sil- 


ver reflectors—a 


rofit-making line no 


distributor can aftord to miss. 





AMPLEX COLORBEAMS 
Colorbeam Reflector 
Lamps are the display 

man’s best answer for color light- 
ing. Each of the 11 brilliant colors 
is a permanent integral part of the 
lamp and won't fade, chip or crack. 
Amplock bases guaranteed never 





to loosen. 
\ 








AMPLEX SWIVELITES 
Most smartly designed... easiest to 
install . . . most adaptable and eco- 
nomical accent li ting fixtures you 
can sell. Availab: late now, plus full 
distributors’ margins. 


“HI-HAT” 
RECESSED FIXTURES 
Designed for recessed 


mounting, “Hi-Hat” units an 
Swivelites are an ideal combina- 
tion. “Hi-Hats” have plaster rings 
for concealed anchoring and sup- 
port. Available with open bottom 
or louver. 








Other Amplex products that enable 
distributors to meet every specialty 
lighting need include Colorbeam Re- 
flector Lamps, Weatherproof Lamps 
Hi-Bay Reflector Lamps, Street Lig t- 
ing and Traffic Signal Lamps, Industrial 
Infra-Red Lamps, Swivelites, “Hi-Hat” 
Recessed Fixtures. 

Unrivalled for quality and complete- 
ness, the Amplex franchise spells sales 
leadership. 





AMPLEX 
) WEATHERPROOF LAMPS 
Yon customers’ best buy! 


Amplex Weatherproof Spots, 
Floods and General Soostes Lamps 
for outdoor use are made of special 
hard glass that abolishes failures 
due to climatic conditions. 


AMPLEX STREET LIGHTING 
& TRAFFIC SIGNAL LAMPS 
First choice of many mu- 
nicipalities and public util- 
ities. Designed and built to survive 
shocks of road traffic . . . maintain 
high light output throughout long- 
burning life. Most complete range 
ever marketed including weather- 





proof Street Lighting Lamps. 








AMPLEX INFRA-RED LAMPS 
Amplex Industrial Infra- 
Red Lamps convert 90% of 


the consumed energy into 
radiant heat—the right wave length 
for every job. Made in a full range 


of sizes and types, including 
Moistureproof that elimi- 
nates breakage due to con- 
densation and splashing. 


~ J 


+ 


Nationally 

advertised, 

Amplex sales 

are booming. Get 

the full story from 

Amplex Corporation, Dept. 
A-9, Ill Water St., B’klyn I, N.Y. 





AMPLEX HI-BAY 
REFLECTOR LAMPS 
New R-57 Hi-Bay long- 


life lamps come in 500 and 750 watt 
sizes. Vastly superior for industrial 
lighting... pure silver sealed beam 
reflector never needs cleaning. Also 
a full line of direct, concentrator 
and indirect reflector lamps. 














AMPLE 


Sealed-Beam Reflector Lamps, Colorbeam Lamps, aa and Floodilites, oes ‘Infra-Red 
Heot Lamps, Vibration and Rough Service Lamps, Street Lighting Lamps, Traffic Signal Lamps, 





Lamps, Fi Tubes, Display Accessories 
i La RN A il 
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getting down to brass tacks on industrial 


Bhs, 


miysants 


LIGHTING, INC. 


6135 W. 65th Street 
Chicago 38, tiliseis 
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means assessing the functional value of a luminaire. For ex- 
ample, here is the CURTIS “INDUSTRIALIST”, a scientifically 
designed lighting unit which, through careful engineering, 
provides these basic factors: 


2. 


3. 


ated sc 


Direct-Indirect illumination. As shown by the typical 
curve; the indirect component distributed through fine 
ribbed polystyrene plastic distributes light to the ceiling 
and reduces severe brightness contrast. The direct com- 
ponent provides high levels of uniform illumination on 
working surfaces. 


Ease of Maintenance. The open design of the “Indus- 
trialist" facilitates maintenance . . . side panels are 
quickly and easily removed for cleaning without use 
of tools. 


Quality, Durability. Curtis quality demands heavy 
gauge steel for this luminaire with center V-bar reflec- 
tor finished in high reflectance baked with “Fluracite” 
enamel. 


Ease of installation. Close ceiling or pendant mounting 
is available either for individual units or continvous 
lines. 


Flexibility. Curtis Industrial luminaires are designed for 
use with 4, 6 and 8’ fluorescent lamps. 


Send coupon today for compicte information. 
CURTIS LIGHTING, INC. 

Dept. 1 44-14, 6135 W. 65th St. 

Chicago 38, IIinois 
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WITH PITTSBURGH PERMAFLECTOR LIGHTING EQUIPMENT 








OUTSTANDING! This one word completely describes the illuminating results so ‘ 

easily and successfully achieved at famous Wurzburg, the heart of Grand Rapids } 
Pittsburgh Permaflector Equipment enabled Wurzburg “ 7 
to plan with imagination and light for their needs 


Top performance with ‘‘custom designed’ appearance 
was assured. Fluorescent and incandescent units, and 
combinations of both, meet every lighting requirement 














, \ 
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j= Pirrspurch Rertector ComPANY 


KNOW-HOW 








PITTSBURGH 22. PENNSYLVANIA 





i : ks. building 407 OLIVER BUILDING 
| HW Hated 10 yoo. MANUFACTURER OF FLUORESCENT & INCANDESCENT LIGHTING EQUIPMENT 








atid Permaflector Lighting Engineers in All Principal Cities 
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MORE UNION 
PIN TYPE SOCKETS SOLD 


No. 43308 & 
43318 
MEDIUM BASE 


No. 44418 
INTERMEDIATE 
BASE 


Ever-Ready Pin Type Sockets offer the 
most convenient and economical 
means of obtaining outdoor or indoor 
temporary lighting, since the tedious 
stripping, soldering and taping op- 
erations are elimtnated. 


in street decoration, construction 
lighting, carnivals, roadside stands, 
etc., their ease of installation and 


convenient flexibility is unsurpassed. 


Insist on UNION’S PIN TYPE 


SOCKETS —the FIRST and the BEST. 


COMPLETE STREAMER LINE FOR ALL 
MUNICIPAL DECORATIVE LIGHTING 


INTERMEDIATE 
BASE 


No. 11108 
CANDELABRA 
BASE 


CHRISTMAS 
TREE LIGHTING 


TNION. INSULATING CO, |— 


PARKERSBURG, WEST VIRGINIA 
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. We liked it so well 
that we ordered another. 
Refrigerator Service Co 
Dunmore, Pa 


. The handiest and most 
useful instrument I’ve got. 
It’s light, small and easy 
to carry around. 

Bailey's, Charleston, S.C 


Best investment ever made 
In the first six months, 
two jobs it helped me get 
paid for it. 

George Koff, Philadelphia, Pa 


Very satisfactory. It is easy 
to check motor current as 
jaws will let Amprobe work 
inside terminal box. 

Moore Electric Motor, 

Brady, Texas 


Very handy — can use it in 
small switches and 
without any shut-down time. 


Walter Baker Div. Gen'l Foods 
Dorchester, Mass 


. Far superior to any instrument 
of any type performing 
same service ... it is a “must” 
item to electrician. 


Culy Refrigeration Service 
Richmond, Ind. 


U 


There’s no better way for you to 
boost your volume on all items, than 
by showing your customers how 
they can cut service time with the 
Amprobe. Write for details today. 
Pyramid Instrument Corp., 
49 Howard St., New York City 13. 
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Flexible lighting system that can be 


easily changed without rewiring 


Move or add lights 
anytime, anywhere with 
BullDog Universal Trol-E-Duct 


Duct sections are joined without tools, nuts or screws. Pre- 
fabricated and standardized in lengths from one to ten feet, 
they can be dismantled and reinstalled anytime, anywhere 
without scrapping a single part. 





}To tap off power at any point along the slot, simply insert 
twist-out plug and give it a 90° turn. Plugs are grounded on 
steel casing before contacts touch bus bars; narrow-access slot 
protects operator. 


Trolley-type outlets are used where mobility is a prime requi- 
site—such as for small portable tools or for drop-cord lighting 
in stock bins and inspection areas. 


74 


Safe, simple, quick! Tap off power from totally enclosed bus bars at any point 
along the continuously slotted duct with handy trolleys or twist-out plugs. 
Universal Trol-E-Duct both supports and supplies current to these fluorescent 
lighting fixtures. 


Meet changing conditions quickly, economically with this 
truly flexible lighting system. 


To move or add lights, simply pick the right spot and 
insert handy twist-out plug or trolley. Every inch of this 
money-saving 50-ampere duct system is a tap-off! Pre- 
fabricated and standardized in lengths from one to ten 
feet, it can be dismantled and moved to a new location 
without scrapping a single part. 

Call in your nearby BullDog Field Engineer for more 
information about this modern lighting system. He will 
be glad to show you an installation near your own plant. 
Or write BullDog direct for deszriptive literature. 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN — FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA; BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


-s) BuL_LDoG 


MEADQUARTERS FOR ELECTRICAL DISTRIBUTION 
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DUST-TIGHT 
LIGHTING 
FIXTURES 


...for hazardous locations where 
flammable or explosive dusts are 
present. Class II, Groups E, F, G 
and Class III. 





pu Fae 


Lampholders are located 
within the conduit box as- 
Now R&S engineering contributes a new and important _ s sembly of both pendent and junc- 
stride forward in Fi... od DL lighting fixture construction 2 tion box types, permitting instal- 
and installation simplicity ! = lation and wiring without regard 
R&S Type DL Lightiog Fixtures operate very cool — to size or style of fixture 
’way below allowable temperatures for this class of instal- 
lation. They provide safe and efficient illumination for all 
locations where flammable or explosive dusts constitute a 
hazard. : / i 
Two R&S exclusive design features, added to the basic po — _— ee 
advantages common to other well-constructed dust-tight 4 tear nes: eer whom 
fixtures, are an important advance that assures faster, een ser ei er esata 
easier installation, and cleaning and relamping. Fixtures by means of a simple bayonet slot 
are made of rugged cast aluminum alloy — designed with and screw arrangement, without 
smart streamlined simplicity — and shaped to prevent dan- disturbing electrical connections. 
gerous accumulation of dust particles. For detailed infor- 
mation and prices write for Data Sheet No. 7151-81. 








Pendent and Junction Box bases are standard to all fixtures. They will accommodate any style fixture — 
globe — reflector assembly in either 100 watt or 200 watt sizes, providing complete emia a st 


co > 


ler 


25 BARCLAY STREET, NEW YORK 


RUSSELL & STOLL 


September, 1951—ELECTRICAL WHOLESALING 





LIGHTS THE WAY 


rg att With This Quality Line of Luminaires 


Modern lighting makes the difference . . . and whether it is Street Lighting, 
Flood or Spot Lights, PEMCO Products are way ahead on four major points: 
Quality, modern design, distinctive finish and economy. 


Iilustrated are a few of the wide range of PEMCO products. Backed by 69 
years of Street Lighting Manufacturing and “know-how” PEMCO today is a 
leader in the field. 


PEMCO-SYLVANIA — Unique in that PEMCO Modern Alzak Street and PEMCO SERVICE STATION LIGHT. 

lamp and reflector are one unit. Low Highway Luminaires —for multiple ING — Ruggedly constructed Island 

maintenance expense. A new reflector or series circuits up to 5000 volts. Luminaire available with from one to 

is supplied intact with each new lamp. For internal or external wiring. = flood or Spot Lights mounted on 
op. 


STREET LIGHTING LUMINAIRES— PEMCO FLOODLIGHTS — Aluminum PEMCO FLOOD OR SPOT LIGHTING 
with deep asymmetric aluminum re- with PEMCO “Aluminous Process” 18” —Using PAR-38 or R-40 Reflector 
flector. One of many styles. Alum- dia. reflector. Clear, heat-resisting Flood Lamps. Cover plate for 4” con- 
inum hood topped 114 glass lens, duit outlet box, or for wall mounting 
Red, Green, Blue or special colors. 


PHILADELPHIA ELECTRICAL & MFG. CO. 
Catalog #90 will give you 


full details and specifica- . 1200-36 N. 31st St., Phila. 21, Pa. 
tions covering PEMCO’s 


complete line of lighting Please send copy of PEMCO General Catalog 
fixtures, as well as engi- . 

neering tips. To obtain No. 90 to: 

your copy, attoch coupon 

to your business letter- 

head and mail today saat 


POSITION 


PHILADELPHIA ELECTRICAL & MANUFACTURING CO. 
1200-36 N. 31st Street, Philadelphia 21, Pa. 


Sales Offices in Principal Cities 
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First because we've got good men on the job 
Then, too,"’ | admitted, “this Triangle wire, cable 
and conduit we're using helps plenty. Take the 
hot-dipped golvanized conduit. It bends easily 
ond we've hod no trouble with the threads 
Couplings go on easy, no burrs or broken threads 
Two reasons — cne, Triangle makes conduit ond 
couplings right, two, Triangle protects the threads 
in shipment.” 


ELECTRICAL 
DISTRIBUTORS 


Intensive Triangle adver- 


tising appears regularly 
in all leading electrical 
magazines. These adver- 
tisements always suggest: 
“Ask your electrical dis- 


“Then take the circuit wiring. Before we get 
through we'll pull about a million and a half feet 
on this job. This Triangle Glazon is good in all 
ways. It's tough, pulls easy and every coil is 
perfect. When you pull that much wire, the differ- 
ence between overage and the best meons oa lot 
of money in time.” 


And then | told the boss about the help we got 
from Triangle and their distributor on this job. 
“Those two solesmen checked on this job con- 
stantly — they gove us all kinds of help in getting 
the material here when we needed it. Boss, I'll 
tell you — I'll take Triangle every time.” 
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tributor!” If you would 
like reprints of any Tri- 
angle ad for distribution 
to your customers and 
prospects, just drop us a 
note or contact your Tri- 
angle salesman. 





Here's a horn 








} crit type 


New Edwards ADAPTAHORN 
is Tops in Performance, 
Economy, Appearance 


Take every horn problem you've 


ever had—here’s the answer to all (Flush type horn also available ) 





PROJECTOR TYPE * 








of them! Check the new and 
distinctive features offered by Edwards new Adaptahorn 
you'll agree it was designed with your next job in mind. 
Cleanly, simply designed... like all Edwards 

equipment . . . the Adaptahorn is easiest of all to install 
saves time, trouble, man-hours... nets you a 

bigger profit on every job. A sure fire customer-pleaser, too. 
Made of rugged zinc die-casting, no other horn can 
match Adaptahorn’s loudness with such low current 
consumption ...an important point to the user. Let Edwards’ 
79 years of experience work for you. Install Edwards 

new Adaptahorn for your next fire alarm, program 
control or locator job. There’s no horn like it! For proof, 
write Dept. EW-9, Edwards Company, Inc., Norwalk, Conn. 


4DWARDS 


World’s most reliable time, 
communication and protection products 


% 


worth blowin 
about! 


Only Edwards New Adaptahorn 
Offers All these Profit - Making 


Features 


. Outstanding finish and appearance. 


. Greater carrying tone at minimum 


current. 


. Rugged, shock-proof . . . die-cast 


housing. 


. Non-adjusting. Subjected to severe 


life tests without failure or need 
for adjustment. 


. Muting feature standard in all 


models. 


. Interchangeable with 6” and 10” 


Adaptabels on same mounting plate. 


. Weatherproof construction. 


. Front wiring and plug-in type 


connection . .. No “juggling” when 
installing. 


. Elongated mounting holes for easy 


alignment. 


. Female Pp on ting plate 





eliminates exposed “hot” points. 


. Can be mounted on all standard 


outlet boxes. 


. Listed by Underwriters’ Laboratories. 
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Hor of Plertty for You! 


On the opposite page is another Edwards product ad . . . featuring 
the new Adaptahorn. It is being read by contractors and industrial elec- 


tricians in Electrical Construction and Maintenance, Contractors’ Electrical 





Equipment, Electrical Equipment. Reprints of this ad will also be mailed 





to industrial and institutional horn prospects. 


Throughout the year Edwards is running product advertising directed 


to your customers...to help you build your sales of Edwards staple products. 


This product advertising is in addition to the powerful campaign ap- 


pearing in TIME and other influential magazines. 


So there are two kinds of Edwards advertising—both working for you: 


1. Product advertising reaching your active markets. 


2. Prestige advertising providing extra profits from 


increased systems business. 


Edwards gives you FULL PROTECTION. That's why it pays to promote the 


entire Edwards line. 





saa . ; mms 
Be te, Ea A Dream Come True in Indiana 

















Edwards advertising reaches Architects, Contractors, Schools, Hospitals, Offices, Homes, 
Factories ... your best prospects in your important markets. 
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PRODUCTS TO PUSH 
AND PROMOTE 
FOR PROFIT 








2-GANG UNITS. Switch, receptacle and 
warning light, with double-pole switches. 
For heavy duty service everywhere — 
kitchens to laboratories. 


FLOOR OUTLETS. Two solid brass cov- 
ers, one for closing outlet when not in 
use, the other for shielding plug cap 
when connected. Plug is flush with floor. 


C )) 


°) 


TUMBLER SWITCHES. Heavy duty units 
for back and top wiring. Back wiring 
eliminates bending and looping. 


DOOR SWITCHES. Light is on when 
door is opened, gives automatic lighting 
in dark closets. Striker plates furnished. 





Quality Made 
Promoted 
To Your Trade 


READ THIS: 


An important story is being told to your customers these days. For the first 
time, a wiring device manufacturer is advertising to architects and contractors 
individually talking to them in their own language telling them what 
benefits they con derive from promoting adequate wiring and quality wiring 
devices. We're doing this because the importance of wiring devices is increasing 
every month. The number of circuits installed in an average home has tripled 
in the last few years. The electrical industry is banking on the sale of 41 million 
appliances this year. 90% of all homes, and hundreds of industrial plants, must 


be rewired to carry modern loads 


What a story! And what a market! Wide awake distributors will recognize the 
profit possibilities — will lay plans to capitalize on this accelerated activity. Our 
advertising and sales promotion program will activate the market — help dis- 
tributors cash-in. Don’t fail to cash in on this opportunity — be alert to the ever 
increasing sales possibilities offered by our quality line of wiring devices. 
We're sending this Good Housekeeping Booklet, ‘Electrica soneuiiin “4 
Planning In The Home,” to architects and contractors. A PLANNING 
non-technical educational folder full of adequate wiring sath aha 
information for the homeowner, it’s one more factor in 


our comprehensive wiring device promotion 
WRITE 1609 LAUREL STREET, HARTFORD 6, CONN. 
QUALITY MADE — PROMOTED TO YOUR TRADE 


WIRING ARROW 


DEVICES ~~ ELECTRIC DIVISIONS: 


ENCLOSED 
SWITCHES 


Branches in: Boston, Chicago, Dallas, Denver, Detroit, Los Angeles, New York, Philadelphia, Son 
Francisco, Syracuse. In Canada: Arrow-Hart & Hegemon (Canada) itd, Mt. Dennis, Toronte 
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FOR LIGHTING TODAY 


. and Tomorrow Too! 
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there may be a better lighting system— 


_ but it hasn’t been discovered yet! 


vr, ~ 


sale « os 
a 














al commercial Lighting 


CTE 

















from everyone’s 
viewpoint... 


more 
light! 


Yes, MITCHELL MODULE is still unequalled for effective light 
output, unequalled because inch for inch it delivers more light 
per operating dollar than any other louvered commercial 
fixture. MODULE’s exclusive Polystyrene plastic louver passes 
20% MORE LIGHT than conventional metal louvers—saves 
more lighting dollars in every installation. 


...mitchell module is 
today’s top lighting buy 


See the proof! Get your copy 
of “MODULE IN ACTION” shewing 
actual installations. Here are sell- 
ing ideas unlimited for lighting 


‘ ‘ . - salesmen, contractors, architects 
And MITCHELL MODULE is still the only lighting system that and utility representatives. Write 


custom-fits any installation with standard low-cost umits. With for your free copy today. 

just 4 simple, inexpensive “building blocks of light,’”” MODULE vee 

creates unlimited custom-fitting lighting patterns. Because MITCHELL MEG. CO 

MODULE units fit together simply (both mechanically and Rite ens on wine! 
electrically) patterns can be rearranged to meet changing canes 7 : -_ 

needs —at minimum cost. Send free MODULE IN ACTION brechure 
MODULE’s styling is enduring; stays beautiful, new. No ordinary 
fixtures can match MODULE—-stil’ the only lighting system that 
delivers 20% more light and custom-fits any commercial interior at 
lowest operating cost. 


only MITCHELL makes MODULE : 
MITCHELL MANUFACTURING COMPANY aes 


2525 N. Clybourn Avenue « Chicago 14, Illinois 
in Canada: Mitchell Mfg. Co., Ltd., 11-25 Davies Avenve, Toronto 





Firm 





Address 








Attenti, 
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_ MINIMIZE NOISE COMPLAINTS 
with G-E SOUND-RATED" BALLASTS 


“SOUND-RATING: GE's new 


classification of ballasts to guide you 
in the correct application of fluorescent 
fixtures. 


A new tool to help you 
build greater customer 
satisfaction 


Every fluorescent ballast has a normal, mag 
netic hum. But now, for the first time, you 
can know the relative sound level of the bal 
last before you buy. For G-E engineers have 
pioneered a system for measuring ballast sound 
levels accurately. These measurements have 
led to six classifications: from “‘A’’—-extremely 
quiet, to “‘F’’—quite audible. This means that 
you know, before installation, which ballasts 
are right for any given application whether 
it be church, school, noisy factory area, or any 
one of a wide range of other locations. 

Take the first step toward eliminating cus 
tomer complaints about objectionable noise. 
Write for GEA-5672, a four-page bulletin 
which explains Sound Rating in detail. A 
reprint of recent technical information (GER- 
366) is also available. Write Section 412-94, 
General Electric Co., Schenectady 5, N. Y. 


G-E engineer puts ballast through series of rigid tests. Constant attention to sound 
levels by G.E. helps you minimize the noise problem. 


G-E SOUND RATING WORKS 


1 THIS 1S YOUR APPLICATION AND YOUR AVERAGE AMBIENT NOISE LEVEL (5 HERE 


~ Broadcast Studio 
J C) Church 
4 
Country Residence 
a Evening School 
£ City Resedence 
MBE Quiet Office 
- Average Residence 
{ — Public Librory 
iw Study Hol 
{' Classroom 
Protesssona!l Office 
PS | Noisy Residence 
Business Office 


Store 
. Nowy Office 
Factones 


GENERAL ELECTRIC 


412-94 
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You can’t buy 


Better fittings 


or ones that 
cost less 
to use 


O 


Cross Section 
Showing 
indentations. 





Quicker to use and neater in appearance, Briegel All-Steel 
Indenter Fittings not only make stronger connections but also 
make each job more profitable to the contractor and satisfactory 
to his customers. 


Two Easy Squeezes and they’re set to stay. It is only natural that 
the Briegel All-Steel Indenter Fittings are the most widely used 
E.M.T. connectors and couplings. Contractors the world over 
recognize their cost cutting qualities and the fact that they make 
each wiring job neater, stronger and better. 


All B-M Fittings Carry the 
Underwriters Seal of Approval 


METHOD) DISTRIBUTED BY 
\ The M. B. Austin Co., Northbrook, Hli.; 
iy ; Clayton Merk & Co., Evanston, Ill.; Clifton 
Conduit Co., Jersey City, N. J.; General 
Electric Co., Bridgeport, Conn.; The Steelduct 


Co., Youngstown, Ohio; Enameled Metals, 

GALVA, * ILLINOIS Pittsburgh, Penn.; Kondu Mfg. Co., Ltd., 
Preston, Ont.; Wagner Malleable Products 
Co., Decatur, Hl. 
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Coefficients of Utilization for 
Cat. No. 2/40 106 Two 40-Watt Fluorescent Luminaire 
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Coefficients of Utilization for 
Cat. No. 2/40 School Lite Two 40-Watt Fluorescent Luminaire 
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Defense Production 


makes more important than ever 
the Specification of Lighting Units that meet 


RLM High Quality Standards 


for Efficiency, Durability and Uniformity 


Vital to defense and essential civilian production, are 
lighting units that can be depended upon to provide the right 
quantity and quality of light, economically, dependably and 
with a minimum of servicing need and maintenance cost. 

Defense production demands lighting equipment with 
the ability to sustain its rated light output 
efficiency over hundreds of cleanings so 
that the proper high illumination levels 
may be maintained. It demands the dura- 
bility found so essential to industrial light- 
ing and the avoidance of production inter- 
ruptions and inefficiency due to abnormal 
wear, distortion or breakdown. It demands 
fullest protection from glare through proper 
diffusion and shielding. 


All of these,and many otherconditions for proper light- 
ing of defense plants can be met through the specification 
of RLM-Labeled Lighting Units. All units bearing the RLM 
Label are warranted by Electrical Testing Laboratories to 
conform to the minimum standards established by the 

RLM Standards Institute for efficiency, dura- 
bility and uniform quality. 

FREE RLM BOOKLETS containing 
complete specifications for all RLM-Certi- 
fied Industrial Fluorescent and Incandes- 
cent Lighting Units and the names of all 
manufacturers of RLM-Labeled Units may 
be obtained by writing: RLM STANDARDS 
INSTITUTE INC., Suite 817, 326 West Madi- 
son Street, Chicago 6, Illinois. 


Specification of RLM-Labeled Units Assures Conformance to ALL 
these Essentials of Defense Production Lighting 


DIFFUSION WITH HIGH REFLECTION FACTOR 

J 0M Porcelain-Enameled Steel Reflectors must have a mean reflection 
factor of 82% . . . an assurance of more light for the money. Porcelain 
enamel reflecting surfaces diffuse light from the lamp and help provide 
proper quality of illumination 

_— TOP QUALITY PORCELAIN-ENAMELED REFLECTORS 
RLM Reflectors are built of not less than .032” reflector steel covered 
with .025” fused on porcelain enamel that will not chip, corrode or 
deteriorate under industrial operating condicions 


APPROVED REFLECTOR DESIGN 
Reflector design of RLM Units conforms to specifications embodying 
approved practices of illuminating engineering 

“HIGH POWER FACTOR BALLASTS 
RLM Standards specify the use of certified ballasts which last longer, 
because they are designed to prevent excessitely high temperature 
Operation 

“S UNIFORM QUALITY 
RLM Standards insist on the maintenance of uniform quality as to 
materials and construction, thus assuring the buyer of uniform light- 
ing performance from each unit installed 


AROSHINSTITOTE 


R556 
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BECAUSE new prospects for T & B fittings are 
turning up everywhere "4 ary, 


“COLUMBUS AND ME @ 4 


SURE OPENED UP A LOT 
OF TERRITORY!" A 


Smart distributors are finding lots of new 
business these days, way off the beaten 
path. Government contracts and sub- 
contracts are spreading fast — into 

the strangest places. 


A sharp eye on incoming orders 

will spot plenty of leads. An order 

from a new customer— or for a new 
kind of material from an old friend — 
is always worth following up. Chances are, 
it means new business is there — business 
that carries a rating! 


SEE THEM AND SELL THEM 


These new—or “new look” — people want 

help and need supplies. The distributor can 

give them both! It pays to tell them —as 

T & B is telling them—about the T& B 

line. Particularly about such new T & B 

fittings as the Self-Insulated Sta-Kon ©Ter- 
minals* that do a top-flight job of preventing 
shorts where space is cramped and service severe. 
New prospects and new fittings add up to new sales! 


* Potent Pending 





REDDY’S helping Distributors set their Course 


with this powerful program on T & B Self-Insulated Sta-Kons 


HARD-HITTING ADS—Full pages in twocol- to the people you want to reach, opening the 
ors, appearing every month in the publications door for you when you call. 
your customers and prospects are reading. PUBLICITY—Lots of it, to supplement and ENGINEERED 


DIRECT MAIL—Letters, folders, data sheets strengthen the story the ads are telling. 


Of course, this whole campaign stresses the fact that Self-insuloted Sta-Kon Terminals like 
oll T & B fittings—are supplied, under the T & B Plan % th gh the T & B distributor 











The local T e> B representative is ready to give distributors full details on this T & B promotion— and on 
the services of our Field Design Engineers on special requirements. 


THE THOMAS & BETTS CO. 


INCORPORATED 

20 Butler Street 

Elizabeth 1, New Jersey 

MANUFACTURERS OF ELECTRICAL FITTINGS SINCE 1898 
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Full-color ads in leading national 
magazines .. . plus big TV show 

and popular premium offer 

assure Record Sylvania Lighting Sales 


It’s hard to keep from bustin’ out with a 
lot of superlatives about Sylvania’s 1951 fall 
campaign! 

Actually, it’s the greatest and most com- 
plete advertising program in the history of 
Sylvania. It is planned and launched to bring 
record returns to every lighting retailer, 


HANDY-TONGS 
PREMIUM... 


a Bang-up Sales Builder 


25¢ 


with the outside 
of a Sylvania 4-Pack 


LI 
o® "le 


LIGHTING 
CONTRACTOR 


AUTHORIZED 


», SYLVANIA 


Lp. oe 


3 powerful, personalized direct 
mail campaigns for Electrical 
——- are also offered by 
Sylvania. S pees. -headed by the 
ye npn alumna above, 
8 speci: can mean 
more business for Electrical Con- 
tractors everywhere. Write 
Sylvania for full NOW! 


wholesaler, and contractor who cooperates. 


Look at the group of national publications 
scheduled to tell Sylvania’s quality lighting 
story ... both fluorescent and incandescent! 
They’ll reach the majority of electrically 
wired homes in the entire country. Then, 
there’s the great TV show ‘‘Beat the 
Clock” that sells Sylvania to millions’ of 
prospects every week. 


Finally, there’s a premium that’s a world 
beater. It’s an all-aluminum Handy-Tongs 
that every housewife needs in her kitchen. 


Free Display Material. Large, full-color 
window and counter display cards and 
streamers tie in with the national ads and 
tell prospects about the Handy-Tongs 
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GOES SYLVANIA’S BIGGEST 
AND MOST BRILLIANT 
LIGHTING CAMPAIGN 


Full-color ads in the Saturday Evenin 

Post, American Weekly, and This Wee 

will drive home the facts about the high 
quality and leadership of all Sylvania 
products. 


Concurrently with this campaign, full 
ages in Time Magazine, Newsweek and 
usiness Week will emphasize... again 

and again...the reasons why Sylvania 

Fluorescent Tubes last longer... stay 

brighter. 


Meantime, the big TV show “Beat the 
Clock” headed by Bud Collyer, plus the 
radio shows of Grantland Rice and 
Sammy Kaye will continue to build up 
the name and fame of Sylvania. For full 
information about any phase of this 
great program, or how it can be made to 
serve you best, write today to: Sylvania 
Electric Products Inc., Dept. L-7009, 
1740 Broadway, New York 19, N. Y. 





SY 





FLUORESCENT TUBES, FIXTURES, SIGN TUBING, WIRING DEVICES; LIGHT BULBS; RADIO TUBES; TELEVISION PICTURE TUBES; ELECTRONIC PRODUCTS; ELECTRONIC TEST EQUIPMENT; PHOTOLAMPS; TELEVISION SETS 
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PERPLEXING PATTERN in the photo above and on the cover is made up of ob- 
jects representing the highly-polished surfaces so oft- 

en encountered in manufacturing operations. The above photo shows how these objects 
look under typical plant lighting—the kind that creates reflected glare by bouncing off 
an object being made, a tool being used or the machine actually turning out the product. 
Our cover illustrates these representative objects under perfect lighting. We wish to thank 
the G.E. Lamp Department, Nela Park, for its assistance in preparing these illustrations. 
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In Prospecting for Industrial Lighting Sales, Remember— 


Where There’s Glare 


N a sense the proverb “all that 

glitters is not gold” is pure 

bunkum. For if the glitter in 
question happens to be direct or re- 
flected glare in a factory, then gold 
unmined industrial lighting 
gold just waiting for the right pros- 
pector. 

Perhaps you have been in in- 
dustrial plants where machines and 
turnings reflect dazzling points of 
light like tinseled Christmas trees. 
Surely you have blinked your way 
through factories where bare and 
improperly shielded stand 
out in blazing contrast to dingy 
walls and ceilings. 

Consider for a moment the num- 
ber of plants in your territory where 


it is 


lamps 


these or similar glare situations ex- 


By George Ganzenmuller 


ist. And the total might convince 
you that therein the Mother 
Lode of your industrial lighting 
opportunities today. 

Certainly it is logical to build a 
lighting sales presentation around 
the elimination of glare. Poor il- 
lumination does not mean just lack 
of light; it also means the wrong 
kind of light, particularly the glar- 
ing variety. Providing the right 
kind of light is as important in the 
final analysis as furnishing enough 
light. 

rhe lighting sales approach that 
eliminating glare draws 


lies 


aims at 


There’s Gold 


upon the same facts and figures as 
does the sales approach whose tar- 
get—adequate lighting—is the over- 
all objective. In brief the reasoning 
runs as glaring lighting 
tires and strains a factory emplovee’s 
eyes; a worker thus handicapped is 
not as productive or as safety-con- 
scious as he should nor does 
he consistently turn out top quality 


follows: 


be, 


work; low productivity, a high ac- 
cident rate and a large percentage 
of rejects cut a plant’s profits. 

Such is the crippling chain-reac- 
tion of glare. In its final result it is 
a sort of extortion. But its initial 
effect is one of double-strength dis- 
comfort. This is because glare mauls 
an industrial worker’s eyes in two 


ways: it socks them straight on 


GLARE .... . a crippling chain-reaction 
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from the light source and/or back- 
hands them on the rebound from a 
shiny surface. Of the two types of 
glare, the direct kind is considered 
the more detrimental, though this 
is very much like saying that poison 
oak is worse than poison ivy. Both 


are bad and should be treated as 
equal evils. 

If glare were only of 
duration, it 


correc 


momentary 
might be hardly worth 
cting. But glare 
built-in feature of 
lighting fixtures 
Consequently, 


seemingly is a 
older industrial 
and installations. 
t assaults the factory 
employee throughout his working 
day. And since 
energy 


seeing 


burns up 
just as surely as does dig- 
ging a ditch and involves the nervy- 
ous and muscular systems, 
fort of continually facing 
becomes exhausting. Eye 

headaches and nervousness are the 
results 


the ef 
giare 


fatigue, 


rn create a second 
yeeros 
high rates of 


These ills in tu 


series ot consequences: 
absenteeism 
with pro- 
industry 
inefficient ; 
dangerous. A 
trom 


accidents, 
low 
tired 
they are 
worker 
head 
be expected to be the 


and spoilage along 
ductivity. In 


are not just 


eyes 


downright 
suffering eyestrain and 
iches cannot 
most careful and safety 
employee. But improved lighting 
apparently will change him in this 
respect. Take the recent case of the 
Allis-Chalmers Milwaukee erection 
shops, for example. There relighting 
and repainting reduced the frequency 
of accidents by 43 per cent. 

If better lighting can so benefit 
one company in this particular, 
imagine what it can do for Ame 
industry as 


conscious 


rican 


a whole which last year 


Relighting and Repainting: 


lost 40 million man-days—at a cost 
of $2.7 billion—through industrial 
accidents. 

Then there is absenteeism in its 
other aspects. Though certainly 
factor, the extent to which glare 
lighting contributes to causes of this 
production hobble other than acci- 
dents is not measurable. Current 
estimates have it that 8.3 days per 
man and 13.0 days per woman em- 
ployees are being lost yearly through 
Significantly, a cause 
igh on the list is debilitation 
resulting working 
periods (poor lighting hastens phy- 
sical breakdowns). Another is dis- 
like of monotonous employment 
(poorly lighted plants are gloomy 
and cheerless), which leads to ab- 
sences of from one to two days every 


absenteeism 


1 


from over-long 


couple of months. 
Direct 
singly or 


glare and reflected glare, 
in combination, are poison 
to productivity. they tax a 
worker’s eyesight, they consequent- 
ly slow his hands. Or they 
make him err and ruin good materi- 
als. Glare bouncing off micrometers, 
machine dials or the work itself 
obscures details and sends the re- 
ject rate. soaring. 
~ But a glare-free lighting just 
reverses direction of the spoil- 
age curve. te example, when Pit- 
ney-Bowes, Inc., of Stamford, 
Conn., relighted and repainted its 
punch press department a few years 
ago, the firm reaped a 25 per cent 
increase in production and a drop 
in the reject rate to shes 
than 1 per cent. 

That, of heart of 
your industrial on presentation. 


Nothing should b 


Since 


worse, 


from 6 


course, is the 


> stressed more to 


el from 


the plant manager or owner than 
the fact that the results of improved 
lighting show up in lower unit costs 
and better profit and loss statements. 
To provide a starting point for 
your presentation, you might pre- 
cede a call on an industrial customer 
by spot-checking his factory proper 
for glare situations. most 
plants abound with them, this is a 
job that does not call for a magni- 
fying glass or a pack of bloodhounds. 
The present wide-spread practice 
of finishing machines in light con- 
trasting fact, is seen as 
frank recognition of the universality 
of industrial glare conditions. 
Along with seeking out glare, 
you should be on the lookout for the 
other poor lighting situations that 
handicap eyesight and retard pro- 
duction. These would include in- 
sufficient light, improper control 
light from lighting units 
brightness levels, 
lighting equipment for specialized 
areas (such as hazardous locations), 


Since 


cok TS, in 


improper 
wrong type of 


5 


and illumination loss from 
maintenance. 

The next step after locating a 
plant’s lighting errors is to force- 
fully 
manager or 


pt OT 


bring them to the attention of 
Show him that 
the true solution is the installation 
of an illumination system custom 
tailored to his needs, not just the 
haphazard placing of a few new 
lighting units here and there. 

If an industrial customer intends 
to seek defense work, remind him 
that such work generally calls for 
more critical And this in- 
creased visual burden will naturally 
fall heaviest on his older workers— 
the very employees in whom he has 


owner. 


seeing 


The 1-2 Punch That Flattens the Factory Accident Curve 
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LIGHTING LEVEL of 45-50 fc. (general) 
vided in ¢ plant, plus 200-250 fc 
ocal lighting units. 


INITIAL READING 


xtures ¢ 


it, are us 
light blue 


Industrial Lighting Levels Are Going Up and Up 


nging 


FOOTCANDLE READINGS 


the greatest investment and whose 
skills and knowledge are most valu 
able. 

It is estimated that 71 per cent of 
all persons 50 years of age have 
defective eyesight. Even at age 40 
that magical milestone at which life 
supposedly begins—the visually de- 
ficient portion is calculated to be 
48 per cent. Furthermore, with the 
latest census indicating an aging 
population and a military draft be- 
coming a permanent fixture on the 
American scene, defective eyesight 
is a factor to be increasingly reck- 
oned with by industry. 


from 90 to 
trial plant’s continuous row fluor- 


al — 


130 fc. at tt 


If a plant owner or manager turns 
down your suggestions for an im- 
proved lighting system because of 
cost, make a § 
footcandle comparison between his 
factory proper and office areas (in- 
variably the better lighted). Ther. 
ask him why his skilled mechanics 
do not have as comfortable working 
conditions as his office force. Is it 
economically sounder to provide a 
better grade of illumination for a 
$50-$60 a week stenographer than 
for a much higher paid mechanic? 
Surely, equal investments in their 
seeing environments are warranted. 


its initial 


glare and 
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HIGH REFLECTANCE 


Your industrial must 
be educated to see lighting in its 
true role—a No. 1 production tool. 
Chis is more important now than 


customers 


ever before, because as Defense Mo- 
Charles E. Wilson puts it, 
“maintaining inproving our 
margin of superiority in production 
is our only road to survival.” 


vilizer 
and 





Turn page for a boiled-down presen- 
tation on poor plant lighting situa- 
tions that can mean sales for you 
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WHAT TO 
LOOK FOR 


RESULT 


SOLUTION 


Employees who are working with 
shiny surfaces and are bothered by 
reflected glare. 


Poor general illumination or im- 


| proper placement of light source 


| 


with respect to work. 


Details become obscure and pro- 
duce eye fatigue. 


Sell large area diffused light 
source or have local lighting unit 
(one with diffusing lens would 
help) properly placed. 


| Shop that is gloomy and cheerless. 


Low level of illumination, incorrect 
spacing and mounting heights of 
lighting units, no lamps in units. 


Lowers morale of employees, in- 


creases accident hazard. 


Increase in general illumination 
to recommended level and correct 


placement of lighting units. 


Daytime workers who are facing 
windows (glare source). 


Improper placement of benches, 
desks or machines. 


Direct or reflected sunlight gets 
into employees’ eyes. 


Storage bins that are inadequately 
lighted. 


Lighting units in area are not 
designed to give vertical illumina- 
tion on shelved items. 


Error in reading stock numbers 
and loss of time in unnecessary 
handling. 


Tell management to locate work- | Sell lighting equipment with re- 


ers where windows will face their 
sides, or in any position where 


sunlight will be on the work only. | 


flectors designed to direct illumin- 
ation into shelves and on stock. 


ting Errors in Plants 


Machine dials or gauges with light 
sources “mirrored” on their sur- 
faces. 


Incorrect placement of lighting 
units in respect to instruments or 
the use of improper reflector units. 


Reflected glare makes the reading 
of measurements slow and inac- 
curate. 


| Explain how lighting units should 


| 


| 
| 


be properly placed. Sell reflectors 
designed to redirect light, thereby 
eliminating reflected glare. 


Bare or improperly shielded lamps 
(glare source). 


Use of unshielded lamps or large 
wattage lamps in too small re- 
flectors. 


Produces eye fatigue and nervous- 
ness. 


Sell reflector units to properly 
shield ali bare lamps. Sell lamps 
of wattage size for which reflec- 
tors were designed. 





Situations where the illumination 
eppeers te serve only horizontal 
surfaces, leaving vertical areas not 
lighted. 


Reflectors are not designed to di- 
rect light on vertical surfaces. 


Inaccurate work on vertical sur- 
faces, time less and material 
spoilage. 


Sell lecal lighting units to pro- 
vide supplementary illumination 
where critical seeing is required 
on vertical surfaces. 


—Then Sell 


Situations where brightness of 
surroundings is too low in relation 
to brightness of work. — 


= 


Dark or dirty walls, ceilings, floors 
or machinery. 


Eye muscles are constantly called 
upon to make great adjustments 
in pupils—an unnecessary expend- 
iture of energy that produces 
fatigue. 


Paint walls, ceilings, floors and 
machines a light color. Brightness 
ratio should be no greater 

(background) te 5 (light on work). 


Sell the reflectors that will prop- 


_ RegeRent aa 


Workers whe are wearing 
shades. 


Lamps from light sources ore 
in the line of vision of the em- 
ployees. 


Lack of total utilization of “paid 
for” light, and strain on workers’ 
eyes. 


erly shield the lamps in employees 
line of vision or have the plant 


-raise the lighting units. 


Level of general illumination be- 
low that recommended for specific 
seeing tasks. 


Improper evaluation of light need- 
ed for sight requirements. 


Increase in number of accidents, 
eyestrain, inefficient performance 
of tasks. 


Increase in general illumination to 
at least recommended levels. 


WHAT TO 
LOOK FOR 


CAUSE 


RESULT 


SOLUTION 


the Profitable Solutions 


Machines with vibrating local 
lighting units mounted on them. 


Vibrations of machine itself are 
transmitted to and accentuated 

unit or unit is 
improperly mounted. 


Seeing is very difficult under such 
conditions, resulting in i 
spoilage as well as worke 

ness and fatigue. 


Sell shadowless lighting source 
where machine vibrations prohibit 
mounting of local unit or sell unit 
that can be properly mounted. 


Situations where correct size lamps 
in reflector units can be seen 
from employee's position of work. 


hield lamp 
ing angle) 


Reflector does not 
properly (too low a sh 
or improper mounting. 


Resultant glare will interfere with 


vision producing an eye 
dition. 


Sell lighting equipment with rec- 
ommended shielding angles and see 
that it is correctly installed. 


A ete 


WHAT TO 
LOOK FOR 


RESULT 


SOLUTION 





THE MODERN DEFENSE PLANT is a far cry from the hap 
hazard equipment and techniques that marked the country’s 
So is the high-level, efficiently- 


efforts to arm in 1940-'4] 


, a 


ar 


rd 
a 


we vee Lj at 


- 


-— 


o“-~ 


Day-Brite Lighting, Inc., photo 


designed lighting installations that are more and more making 
defense plants models for industry 
breed of electrical wholesaler’s salesmen, the lighting specialist. 


thanks in part to a new 


Sales Specialists Speed Plant Lighting 


No longer lighting fixture “order-takers,” the lighting salesmen of progressive 
distributing firms are highly-trained specialists, as well as good salesmen, who 
must understand and keep up with changes in light sources and their uses 


EW 
factories converting from ci 
vilian to 


defense plants and those 
defense production 
are being aided effectively in getting 
good lighting installations by the 
availability of those electrical 
tributors who have set up within 
their organizations lighting depart 
ments staffed by one or more sales- 
men who are specialists in lighting 
needs. 

Many of these wholesalers started 
their specialization during World 
War II when the combination of 
war plant lighting needs and the in- 
troduction of fluorescent lighting 
changed the whole lighting fixture 
sales picture. Others started after 


dis- 


96 





By Howard J. Emerson 


war as they realized the large 
profitable market for well en- 
commercial lighting in- 
The result has been the 
availability to the present defense 
production effort of thoroughly 
trained and experienced lighting ex- 
perts at wholesale level to supple- 
ment those on utility, lighting man- 
ufacturer and electrical engineer 
level. 

Distributors and salesmen who 
have yet to offer specialized light- 
ing service to their industrial and 
contractor accounts, and who may 


the 
and 
gineered 

stallations. 


1 


the big light- 
ing jobs going to wholesale concerns 
where a lighting-specialist salesman 
had long been active before any ma- 
terials were ordered, will be 
terested in the activities of 
Graham Reynolds Electric Co. 

This long established, full-line 
supplies distributing concern in Los 
\ngeles has moved into a prominent 
position in the distributing of light- 
ing fixtures during the last four years 
by recognizing the changes that have 
taken place in the lighting field and 
by meeting the demands which those 
changes have made upon a whole- 
saling concern. The company has set 
up a lighting department with an ex- 


have noticed many of 


in- 
the 
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ple 


‘ 


BRILLIANCE WITHOUT CLARE is brought to the Graham Reynolds counter PERFECT LIGHTING is provided for Stockroom 
in this installation of a four-lamp, 430 MA, Sunbeam slimline in special Clerk Peter Lane by these Smoot-Holman bin 
45-degree louver with glass sides and PAR 38-degree adjustable spots. lights as he quickly fills an order from the bins 


This Wholesaler Makes His House a Lighting Salesroom 


When Graham Reynolds Electric Co. designed a new 
home for itself a couple of years ago, management de- 
cided to make its home an advertisement for the up-to- 
date lighting which it was now promoting through its 
new lighting department. Altogether, eight types of 


NO EYESTRAIN for Clerks H.E. Adler and John Hillam as they work at Graham 
The tables on which they work are illuminated by 


100 footcandles of light from Sunbeam two-lamp, 430 MA, slimline units 


Reynolds shipping tables 


CONTINUOUS ROWS of Sylvania four-lamp, 430 MA, slimlines with metal- 
louvered bottoms and Lucite side panels provide 70 footcandles of light for 
employees in the sales and general office at Graham Reynolds in Los Angeles 


a Aid Re! | 


pb i 


lighting, each engineered to its own job, are seen by 
prospects and customers visiting this concern. Seven are 
pictured on these pages, the eighth is incandescent in 
RLM fixtures supplementing daylight in the warehouse 
of the Graham Reynolds Electric Co. 


e 


DETAILED WORK is done on receiving and 
shipping records with the aid of Benjamin three- 
lamp, 40-watt RLM industrial fixtures 


ACCURATE ACCOUNTS are kept in the ac- 
counting office with the help of 70 footcandle 
from 200 MA slimline Sunbeam units 


‘sa 


3 


. 
ry 


: 





He Keeps an Up-To-Date 
Lighting-Specialist Salesman 


To put its lighting sales program 
into effect, Graham Reynolds re- 
lies on lighting-specialist salesman 
Chas. Connelly. With a background 
of work in his family’s electrical 
contracting concern in the Mid- 
West, plus 3/2 years in the lamp 
division of Westinghouse, | he 
became the field man on whom 
Graham Reynolds relies for its 
contact with lighting fixture bus- 
iness. It is a never ending job to 
keep up to date with the fast 
moving lighting industry. Plus 
membership and activity in the 
1. E. S., Connelly keeps abreast of 
the field by some of the activities 
pictured here. 


SALESMAN CHARLES CONNELLY (right) is aided in devel- 
oping lighting fixture contracts by Graham Reynolds Executive 
D.A. Smith, whose office has a Benjamin Sky-Glo louvered 
ceiling with rows of 430 MA slimline strips. 





WORKING CLOSELY with the rest of the company is neces- 
sary for Connelly in keeping up with trends in wholesaling, 
with availability of stocks and with newly-received stock, 
which he discusses with Inside Salesman Harry Acosta. 
perienced lighting 
The 


pressive list of successes in selling 


their Only by concentrating on lighting 
that, but 


the constant flow of changes in fix- 


specialist-sales- changes in light 


sources and 


man. result has been an im-_ uses, he says. Not only sales and by building his technical 


and practical knowledge can the dis- 


industrial and commercial lighting tures, each with different character- tributor’s salesman be in a position 


jobs in the southern California area 


ham 


Gra Reynolds executive D 
A. Smith outlines that 
occurred in the lighting industry 


since 1940 that prompted this con 


some have 


cern to set up lighting as a special 
operation 

Changes in the sources and uses 
of light have built the wholesaling 
into a 
that can’t be handled properly by the 


of fixtures type of business 


full-line supplies salesman. Begin- 
flu- 
orescent, then the slimline versions, 


ning with the introduction of 


a specialist has been needed to un- 
derstand and to keep up with the 


98 


istics and uses, requires in the whole- 


saling house 


specialist who not 
only who 
the time, to study 


and obtain the informa- 


can be 


1 
has the knowledge, but 
a 
ul 


allowe 
the fixtures 
tionythat will enable hin’ to adapt 
the new fixtures to his customers’ 
problems 

Changes in the uses of light de- 
mand that the salesman have a thor- 
ough knowledge of light sources and 
hxtures that will enable him to help 
his industrial and contractor cus- 
tomers get a satisfactory installation 
for specific uses in production, sell- 
ing, safety and personnel relations. 


to be consulted on such lighting jobs. 
So, too, must the lighting salesman 
keep himself posted on methods of 
industrial production techniques, for 
he is being asked more and more for 
flexible lighting installations that en- 
able the industrialist to make quick 
and inexpensive changes in plant 
layout. 

Changes in wholesaler salesman’s 
methods of selling are brought on 
by the above changes in the lighting 
field. 
velop a lighting fixture order cannot 
be fitted into the regular calls of the 
without chances 


The contact necessary to de- 


supplies salesman 
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CONTINUOUS STUDY is part of the day-to-day job performed 
by Salesman-Specialist Connelly. Here he pours over the re- 
leases from manufacturers on new fixtures, comparing them 


with previous models. 


SMOOT HOLMAN AND SUNBEAM fixture lines are manufac- 
tured in Los Angeles, enabling Connelly to stay uptodate on 
In Sunbeam’s lab he hears about 
progress from Engineer Silvers and Executive Mac Bodian. 


future development progress 


of losing either fixture or supplies 
orders. One job alone may mean 
consulting with plant superintendent, 
plant engi- 
neers, general contractor, electrical 
contractor, fixture manufac- 
turers’ representatives and engineers, 
as well as the purchasing agent. The 
call; have to be made at the right 
time—and the size of fixture orders 
warrants the concentration of effort. 
And there are prospects for lighting 
fixtures who make their contact with 
the wholesalers long before a con- 
tractor is in the picture 
that wouldn’t be reached by the reg- 
ular supplies salesman. The very im- 
portant, long range relationship of 
a wholesale house with its contrac- 
tor customers can be aided when the 


engineers, consulting 


local 


prospects 


a 


REGULAR CONTACT with the local representatives of lighting 
fixture manufacturers is a must if Connelly is to remain a 
specialist. Sunbeam Lighting Co.’s Harry D. Morton is shown 


demonstrating the diffusion of special glass to Connelly 


house has a lighting specialist to 
supplement the regular supplies 
salesmen. The wide variety of fix 
tures being sold involve an almost 
equal variety of installation methods. 
Both during the figuring on bids 
and during the installation, the con- 
tractor who can turn to the whole- 
salei's specialist for his “know-how” 
on costs and methods 1s more likely 
to be partial to this wholesaling con- 
cern when other orders come in. 
3y recognizing these changes in 
the lighting industry and the chang- 
ed demands on the wholesaler of 
fixtures, Graham Reynolds Electric 


REGIONAL REPRESENTATIVES of national fixture manufac- 
turers work closely with wholesalers who have lighting spe- 
cialists. Connelly goes over lighting layout of local plant with 
H. H. Allison, division engineer for Sylvania in Los Angeles 


Co. and other wholesalers who have 
set up specialists are aiding the de- 
fense production effort and at the 
same time building up the whole- 
saling industry’s reputation for serv 
ice to its customers. 

iow Graham Reynolds Electric 
Co. went further by making its own 
house an advertisement for the light- 
ing it sells, how it keeps a specialist 
up to date on lighting, and two ex- 
amples of how the defense effort has 
been aided by this wholesaling con- 
cern’s lighting department are seen 
in the accompanying picture analysis 
by ELEcTRICAL WHOLESALING. 





Turn Page to See How Salesman-Specialist Aids Defense Effort 
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FROM EARLY PLANNING DAYS of this new plant in the THE ELECTRICAL SIZE of the new defense plant construction 
Standard Coil group, Los Angeles, Connelly worked closely is evidenced in this central control area for Standard Coil Co., 
with the contractor and plant management. Plant Manager for which Graham Reynolds Salesman Connelly supplied the 
n and Assistant Larsen learn lighting requirements fixtures to Contractor Bell of Commodore Electric Co 


Johnso 


This Wholesaler’s Salesman-Specialist 


—Helping to Engineer Lighting 
For a New Electronics Plant 


LIGHTING BEGINS in the modernistic 
Standard Coil plant with this colorful re 
ception room. Daylight is supplemented 
by Century R-40 adjustable spots (upper 
left) and a Century ‘‘eyeball’’ spot (‘above 
right) 


CLOSE TOLERANCE IN ELECTRONIC coil production requires high level lighting FIXTURES for this Standard Coil office 


include 55 Sylvania 2-lamp, 40-watt 
recessed troffer: 


with minimum of shadow. Connelly sold 5 Sylvania 8-foot, 6-lamp, 40-watt 
industrial fixtures for the Standard Coil Co. production area 


LIGHTING REQUIREMENTS in Standard Coil’s development lab, and in other area SPECIAL LIGHTING for the Standard 
that cannot be pictured, called for Sylvania 2-lamp, 40-watt louvered-bottom com Coil executives’ dining room included 
mercial fixtures——a total of 240 in all these louvered Century R-40 spots 
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A COMFORTABLE WORKING AREA, thanks t ] foot ADEQ TE LIGHTING is supplied for the exacting 
candies from Sunbeam 2-lamp, 40-watt industrial fixtures arried on by the engineers in Cons ’ 


with louvered bottoms, in continuous row keeps the drafting ry. There are 90 footcandle 


room at Consolidated Engineering a busy place ered-bottom 4-lamp Sunbearn 


Helps to Speed the Defense Effort 


—By Meeting the Specifications 
In Lighting this Instrument Factory 


LIGHTING HELPS beautify the 
f Consolidated Engineering 
Pasadena, Calif. Graham Reyr 
man Connelly helped tne 

the need for a wide varie 


n this new defense plan 


. * ‘ ‘ 
PLANT DESIGNERS wanted 100 footcandles in this modei TWO PROBLEMS were solved by lighting the storeroom bins 
fabricating shop at Consolidated, and Connelly and the con 


with single-lamp, 40-watt Sunbeam industrials, while the 
tractor got it with Sunbeam 4-lamp, 40-watt industrials 


tables got higher intensity from 2-lamp, 40-watt industrial 


ASSEMBLY LINES for the chassis of complicated instruments DAYLIGHT in the shipping room is supplemented by light 
are lighted at Consolidated by continuous rows of Sunbeam 2 from 300-watt RLM incandescent fixtures. Shipping desk get 
lamp, 40-watt industrial units, getting 70 footcandles. additional 


ee 


| ay 
a 
& gif OF 


boost from industrial fluorescent units 


~ 











Money Available Each Year for New Construction Con- 


tracts Under the National Hospital Program for Fed- 


eral-Aid Construction of Local Community Hospitals 


With Aid from $75-million With Aid from $150-million 
Federal Appropriation Federal Appropriation 


(In Millions) 


+ 


$ 8.2 
1.7 
5.7 

15.0 
2.4 
3.4 
12 
1.2 
6.9 
93 
1.8 

12.6 
7.4 
7 
4.9 
Ta 
6.2 
2.0 
4.2 
9.6 
94 
6.8 
4.0 

eg 
2a 
12 
1.8 
7.7 


Alabama $ 
Arizona 

Arkansas 

California 

Colorado 

Connecticut 

Delaware 

District of Columbia 

Florida 

Georgia 

Idaho 

Illinois 

Indiana 

lowa 

Kansas 

Kentucky 

Louisiana 

Maine 

Maryland 

Massachusetts 

Michigan 

Minnesota 

Missouri 

Montana 

Nebraska 

Nevada 

New Hampshire 

New Jersey 

New Mexico 2.0 
New York 19.5 
North Carolina : 15.3 
North Dakota J 1.0 
Ohio i 18.0 
Oklahoma . _e. 
Oregon . 3.1 
Pennsylvania d 21.3 
Rhode Island F 1.6 
South Carolina ; 6.6 
South Dakota c 1.1 
Tennessee . 10.3 
Texas : 18.2 
Utah ; 1.7 
Vermont ; 1.4 
Virginia y 10.1 
Washington : 4.6 
West Virginia ; 8.4 
Wisconsin ; 69 
Wyoming 1.2 
Alaska d 8 
Hawaii : 1.4 
Puerto Rico : 6.8 
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OSPITAL construction pro- 

jects are going to suffer some 

deferment during the next 
nine months—but the slowdown will 
he slight in comparison with the cut- 
back in new commercial building. 
Measured against the volume of hos- 
pital construction expenditures that 
would be forthcoming if there were 
no emergency and no controls, hos- 
pital spending will run about 70 per 
cent of normal for the fourth quarter 
of this year, 80 per cent for the first 
half of 1952 and 80 per cent for the 
second half. 

Thereafter—in 1953 and beyond 
—hospital construction should climb 
to a high level. In the eyes of mobil- 
ization officials, Congressmen and 
Mr. and Mrs. J. Q. Public, hospitals 
are essential. The Defense Produc- 
tion Administration will increase 
steel and copper allotments for hos- 
pital construction as rapidly as it 
can. 

If building could run a free course, 
unhampered by materials shortages 
and controls, the value of new hos- 
pital construction put in place this 
year would come close to $1 billion. 
Up to the end of July, hospital con- 
struction expenditures for the first 
seven months exceeded $550 million. 

But that pace cannot be main- 
tained in the face of steel and copper 
cutbacks for the fourth quarter. Hos- 
pital construction activity in the last 
three months of the year is likely to 
be nearer $150 million than $200 
million. 

In the first quarter of 1952, ex- 
penditures for new hospital con- 
struction ought to move up toward 
$175 million—and possibly approach 
$200 million before the second quar- 
ter is ended. In the second half of 
1952, the rate of hospital building 
activity should rise to an average of 
$200 million per quarter. 

In terms of electrical supplies 
and equipment, even the reduced 
rate for the final quarter of this year 
represents a sizable amount of busi- 
ness. Hospital construction activity 
in the October-December period 
w'll call for some $9 million of elec- 
trical contract work requiring close 
to $4 million in materials and fix- 
tures. Additional electrical equip- 
ment going into the new hospitals 
during the same months will cost 
more than $2 million. 

For next year—barring war or 
total mobilization—expenditures on 
new hospital buildings will amount 
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Hospital Building Outlook Is Bright 
For Electrical Equipment Sales .. . 








Barring war or total mobilization, spending on new hospital 
construction will pass the 750 million dollar mark next year, 


and should climb to the one billion dollar level by 1953 








to more than $750 million. Elec- 
trical contract construction in these 
buildings will bring cash outlays in 
excess of $45 million. For these jobs, 
contractors will be buying some $18 
million to $20 million of electrical 
supplies, and the new hospitals in 
addition will require more than $12 
million of electrical apparatus and 
equipment, 

Looking ahead to 1953 is any- 
body’s guess at this stage. But 
our defense build-up averts war as 
hoped, and if increased production 
of critical l 


materials relieves 
gencies by 


strin- 
that time as predicted, 
hospital construction in 1953 should 
climb to the $1-billion level. That 
would mean a proportionate increase 
of component expenditures: 
ably $60 million 
tracts, 


prob- 
electrical 
$25 


in 
of which about mil 
would be spent for materials and fix 
tures, and another $15 
more—by 


con 
lion 
million 

the hospitals elec- 


trical equipment and apparatus 


IN THE OPINION 


N ft), and F 


By Vincent B. Smith 


Washington News Bureau 


Hospital construction involves a 
number of programs: private, local 
community, Veterans Administra- 
tion, military, and other federal 
projects. An important segment is 
the local community program, stim 
ulated and assisted by federal aid 
under the Hill-Burton Act of 1947. 
The volume of work attainable un- 
der this program is the biggest single 
factor in the total hospital construc- 
tion outlook. 

Right now, this program has un 
der construction nearly 1,000 local 
community and health 
estimated cost 


In addi- 


hospitals 
centers with a total 
in excess of $850 million 
tion, the U. S. Public Health Serv- 
charged with admin- 
istration of the program—has given 
initial approval to about 130 


ice by law 


prt )- 


4 
{ 
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posed projects estimated to cost 
nearly $140 million. 

Since the National Hospital Pro- 
gram got under way in fiscal year 
1948 — ending June 1948 


has completed and placed in 


30, 


ation more than 470 projects 

ing nearly $200 million. About half 
of the money for the program now 
comes out of the Federal Treasury ; 
the rest is supplied by the communi 
ties and the states. 

Originally, the law limited federal 
aid to one-third the 
project. But 1949 
amended the act to allow the states 


of cost of a 


in Congress 


to distribute their apportioned hos- 


pital aid money in any ratio 


might elect within a range that runs 
from 331% per cent to a maximum 
t states—of 66°4 per cent. 


tor 
On the basis of the ratios determined 
by the the federal 
share of hospital costs is now just 


some 
states, 


average 


ibout 50 per cent. 
Most states set fixed ratios for all 





UNUSUAL APPLICATION 


boundaries, 


share 
neir 


the hazards of local 


political pressures 


a In general, the 
wealthy states chose low ratios, in 
his way spreading the federal aid 

long more projects. States 
fixed 
tio at higher levels, 


so well heeled 
’ five states 


their chances with 


take 
by adopting a 
Chis flexible 

lets state 
grant a higher 
aid to 
poorer communities and a lower ratio 


| 1 tact 
local politic ans 


variable grant formula 


formula, of the 


} 


course, 
heaith aut 


writies 


proportion of federal the 
to the wealthy ones; that’s the 
theory, at least 

Federal hospital aid mone 
portioned to the states on the basis 
] that takes into consid 


ion both the population of the 


formula 


ota 


te and the average per capita in- 
come for three past years. The lower- 


income states get considerably more 


money than they would be entitled 
to on a strict population basis 


At the in 1947 


iuthorized million a vear T 


Start, Congress 
~/ 5 
i five-vear program. But in amend 
ing the law in 1949, the legislators 
upped the authorization t 
million a year and extended the pro- 
gram to six years from that time, 
up to June 30, 1955 

This legislation merely authorized 
did 


finance it. 


» $150 


the program, however; it not 


appropriate the cash to 
1 


\ppropriations came along in later 


104 


record 
priations to date, for 


bil This is 
successive fiscal 
1948, $75 million; 1949, 
1950, million; and 
1951—the fiscal year that ended last 
$85 


years $75 
million; $150 


June 30 million 


It's Hard To Believe, But... . 


. even world-famed Bellevue Hos- 
pital (above) in New York City is in 
terrible shape electrically. Only a 
few months ago it was announced 
that defective wiring was found in 
Bellevue’s operating room where 
highly inflammable gasses are used. 
What's more, Bellevue is just one of 
the estimated 95 per cent of gen- 
eral hospitals in the United States 
that have defective wiring. So don't 
neglect already existing hospitals in 
your sales campaign. These comprise 
a whepping market when you con- 
sider that there are about 7,500 hos- 
pitals in the country with 50 beds 
or more and almost all of them 
badly in need of new wiring and re- 
lated electrical supplies. 
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X-RAY MACHINE 


For the Con 
gress appeared ready to appropriate 
$82.5 1 


1 
current fiscal year, 


Looking ahead to the 
next f ‘ar (starting July 1, 


1952), Congress by that time might 
be ready raise the appropriation 


$150 million 


depending 


a bit toward the au- 


thorized condi- 


upon 


tions nine months from now 


Of the $385 million appropriated 
up to June 30, the USPHS had paid 
out about $00.5 million on completed 


obligated $316 million 


projects and 
° 
I 


or projects under construction. It 
] 
"i 


also had tentatively allocated about 


$47.5 million for proposed projects 
that had been given initial approval. 
Most ot the money [ 


tive allocations had t 


these tenta- 
await the Con- 
gressional 
rent fiscal vear 

All money appropriated 
National Hospit 
: ind in 


will generate ne\ 


ippropriation tor the cur- 
for the 
the 
years 


Program in 
current veal future 
construction con- 
tracts in the 48 states, the District 
of Columbia, and the territories and 
island p United 

The federal will 
matched by state and local funds on 
the basis 


yssessions of the 


States be 


money 


elected by the individual 
states. An accompanying table in- 
dicates the possibilities for new fed- 
eral-aid ci for 


local hospitals in each state in any 


mstruction 


contracts 


based on (1) an assumed 


minimum (¢ 


one vear, 


ongressional appropri- 
ation of $75 million and (2) a mini- 
mum appropriation of $150 million. 
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. . » And Here Is How You Can Get 
Your Share of New Hospital Spending 








The electrical wholesaler's salesman can realize more sales 
from hospital construction by knowing his market, and by 


working closely with architect and electrical contractor 








O better his chances of sharing 
in a part of the millions of dol 
earmarked for hospital 
construction, the wholesaler’s sales- 


1 
lars 


man should do some quick checking 
to find out the possibilities in his 


own community. The time to start 


this tremendous po 


when the 


“feeling out” 
tential market 
fathers in his 
toying with the possibility of build- 


city 
community give up 
ing a new hospital and start in earn- 
est in having plans drawn up for 
actual construction, At this 
after the bidding is completed, con- 


stage, 


tracts will be awarded. 
One of the most important among 
public health and 


these contracts, 


protection officials feel, is the elec 
trical contract. A 
the electrical contract will naturally 


for 


portion of 


good 


go toward equipping the job 
hospitals, more than any other build 
ing, require a wealth of electrical 
equipment 

It’s a 


wholesaler, 


the electrical 


his 


tact that 
through salesman, 
this 


chain of electrical supplies. But the 


represents the firmest link in 


job of supplying should not be the 


salesman’s only task. More and 


By Thomas F. Preston 


more, his views on proper installa 


and his recommendations on 


electrical 


tion, 
specifications are being 
relied upon by the architect and the 
contractor. It without 
that to do 
know his stutt 

\fter a study of all the 


specifications, the sale sman may find 


goes 


saving 
this the salesman must 
electrically 

plans and 
that there are 


trical features that have been left 


certain special elec 


out of consideration altogether, or if 
provided for, may be susceptible to 
| 


} ] 
would 


changes or alterations which 
improve the installation as a whole 


In any case, such additions 


first 
the salesman, 


1 


cnanges are sugg¢ sted to the 


architect by who ex 
plains fully and advances his argu 
acceptance. If the 
the 
then asks the contractor to 


for their 


ment 


architect approves of sugges- 
tions, he 
bid on such features which may not 
be part of the original plans. Upon 
receiving the the 
contacts the hospital authorities for 


them. Ii per 


figure, architect 


penmnission to insert 


mission is granted, it means more 
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cash outlay for the contractor, more 


orders tor the salesman 
\s an example of what close co 


operation between architect, elec- 


trical contractor and wholesaler’s 
salesman can mean in terms of hos 
| ital equipment sales, take a typical 
completed for the 
New York. The 
contractor for the Navy’s 
newest medical facility, the St. Al 
Naval Hospital 
I Zweifel & Co. of 
Construction of the 
direct supervision of 
the Bureau of Yards and 
which saw to it that the rigid Fed 
Navy to be 


v. Before any of the specific 


project recently 
Navy at St Ibans, 


“ae ile 
electrical 


was Charles 
New York 


new fh spital 


hans 


was under the 
Docks 


eral and standards were 


11 


met tu 


electrical equipment was to be ap 
use in the hospital it had 
the 


actual installation 


proved for 


t 


to pass special tests both in 


laboratory and in 


As for 


they were 


however, 


much to the 


specifications 
left pretty 
tractor. In 


and 


discretion of the con 
choosing his materials supplies 
he was not held down to one certain 
kind or type, nor was he retarded 
in any wav in his selection of a wide 


variety of equipment. He was open 


AERIAL VIEW 


} P the 


hospital proj: 
jown of sor 
r amount tr 





eS 
Si tee 
Doctors’ Paging Panelboards and Switchboards 
$10,000 ; $65,000 


tn 


Lighting Fixtures Storage Battery 
$95 2 Units *- 


nn Wholesalers Supplied This Equipment 
" enltig atte Citta for St. Albans Hospital 


, 
2 
Nurses’ Call 


$12,000 


Wiring Devices Underfloor Duct Petpet i" Fire Alarm System 
7,800 Units $15,000 2400 LF... $5, as ' oe 170 Station seaeeyeas 


Unit Sub Stations Doctors’ In-and-Out Register 
$70 $4,000 








to recommendations from the field, 
from the architect or the manage- 
ment, or from the wholesaler’s sales- 
man 

This close cooperation resulted in 
the acquiring of $722,000 worth of 
electrical equipment and materials 
for the this 
amount, $655,500 worth was ship- 


new hospital.* Of 


ped through various independent 
and chain electrical wholesalers. 
The hospital project 
represents an investment of $15 mil- 
lion and includes such innovations 
as static-free floors 
proof exterior walls, a Broadway 
type theater and a lead-lined radio- 
with 


complete 


maintenance 


equipment 
1.000.000 


logical building 


capable of generating 
volts. Central structure in the group, 
which includes six ward buildings, 
a subsistence building, and a radio- 
logical building, is the six-story ad- 
ministration building. On the sixth 
floor of the building are five main 
operating rooms which average 20 
by 18 feet. The six ward buildings 
are three floors high. 

The electrical equipment installed 
in St. Albans hospital is no different 
from that used in other larger or 
smaller hospitals throughout the 
country. In each instance of supply- 
ing the hospital, it should not be a 
question of selling the demand. The 
demand is already fixed. The idea 
is to sell the need for special elec- 
trical features. To this end, a short 
rundown of recommendations, 
backed by figures on the amount and 
dollar volume of actual equipment 
used in Albans Hospital 


project, is given here to guide the 


the St. 


wholesaler and his salesman to what 
is required in approaching and sell 
ing this market. 

Electrical Distribution System 

The electrical brought 
into the building may be primary or 
secondary, depending upon load de 
mands or local conditions. 
Where available, two services from 
generating plants, or 


service 


other 


independent 
two services from separate transmis 
sion lines of a network should be 
used. Where a second outside serv- 
ice is not available, a storage battery 
or generator of the same voltage as 
the main lighting voltage should be 
used 

In St 


derground 


\lbans Hospital, the 
distribution system 
* Figures on electrical equipment for 
St. Albans Hospital are approximate, 


primary. It is a 3-phase, 2400/4160 
volt system. the 
two sets each, are three No. 2/0 vel 
having an interrupting capacity of 
5 kilovolts, and one No. 1 tbwp. The 
complete distribution system, 15,000 


Size of services, 


linear feet, was valued at $65,000. 
The hospital also required two units 
of battery charging equipment cost- 
ing $12,000, and 11 sub-station units 
amounting to $70,000. 

Panelboards and Switchboards 

\ll panelboards and switchboards 
hould be of the dead front type, en 
closed in metal cabinet, with hinged 
Albans 


1 
a 


S 
door and latch. St hospital 


150 units of switchboards and 
panels worth $65,000. 


Wiring Devices— Wiring de- 


vices such as outlets, switches, lamp 


has 


holders and miscellaneous devices 
like boxes and covers all play a ma 
jor sales-producing part in hospital 
construction \Ibans Hospital 
alone, 7,800 units of wiring devices, 
valued at $15,000, and 13,000 boxes 


$11,000, 


In St 


and covers, at f cost of 
were installed. 
Wiring—All feeders and circuits 
should be installed with high-grade 
wire as required or permitted by the 
National Electric Code. There is 
little difference in cost of wire with 
the minimum required insulation 
and that of a better grade. The 
Naval hospital required 1,500,000 
linear feet of wire valued at a cost 
of $100,000. All hospital wiring 
which is in conduit facilitates al 


terations and repairs. Explosion 
proof wiring must be in rigid con 
should 


Four 


wiring 
conduit. 
hundred thousand linear feet of con- 
duit 
house for t 
Cost was $150,000. Also, 2400 
linear feet of was 
required, costing $5,000. 

Lighting 


of the hospital should be 


duit. Underground 


be in non-metallic 
through a_ wholesale 
he St 


passed 


Ibans projec t. 


underfloor duct 
Lighting in all areas 
designed 
Patients’ 


rooms and wards should have gen 


for comfortable seeing 
eral illumination and a night light 


Operating and delivery rooms 
should 
for the rooms and special lights for 
tables, controlled 
tables should be lighted 


from = different 


have general illumination 


the separately 
The with 
multiple beams 
angles, focused at the table 
General lighting fixtures in St 
\lbans Hospital, 8000 units, 
$95,000. Street lighting standards, 
$20,000. 


cost 


52 units, amounted to 
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Forty-five operating room fixtures 

were valued at $9,000. 
Hazardous Locations—A 

der spot in the electrification of a 


ten 


hospital is found in a hazardous k 
cation where explosive mixtures of 
gases are 


combustible anesthetic 


present. Explosion-proof electrical 


equipment will prevent explosions 


which might be caused by arcs at 
the electrical equipment 

One hundred units of explosion 
delivered to 


cost of 


proof equipment wert 
St. Albans Hospital at a 
$5,000. 
Clocks 
should be 


wherever 


lectrical clock svstems 
provided in the hospital 
necessa;ry Che clocks 
should be of the recessed type, pre 
Irame Chere 


ferably with a narrow 


are 224 electrical clocks in St. Al 

bans Hospital costing $9,500. 
Signaling—The 

of the signal systems 


call, doctors’ 


most 
are 


and 


important 
nurses’ 
paging, doctors’ 
in-and-out register. The nurses’ call 
system consists of a call station fot 
ezch patient, from which the patient 
They are of two 


general types, push-button and pull 


can call the nurse. 
switch 

Doctors’ paging system may con 
loud located 
throughout the hospital, chimes on 


sist of speakers 
may be 
Doc- 
tcrs’ in-and-out register consists of 


which doctors’ numbers 


sounded, or the flasher type 


entrances, 


a board at the doctors’ 
} 


at each name 
which can be turned “on” or “off.” 

\t St. Albans Hospital, the 
nurses’ call system, 890 push-button 
stations, cost $12,000, Doctors’ pag- 


having a toggle switcl 


} 
t 


ing, 80 flasher type units, amounted 
to $10,000 
ister 


in-and-out reg- 
$4,000 


Four 
stations are valued at 
lhe Naval hospital uses a central 


radio receiving system wired with 
three channels to each bed 


dred of 
nected to the public address system, 


Six hun 


these stations, to be con 
were shipped to the hospital at an 
overall cost of $23,000. An inter 
communications system with micro 
phones and loud speakers is also 
used in the new hospital. Twelve of 
these stations cost $1,500 

Fire Alarms—In all 
fire 
trically supervised, prete rably of the 
Albans, 
170 coded fire alarm stations were 
Billed the 
trical wholesaler, the complete 
$40,000. 


cases, the 


alarm system should be elec 


coded signal type. In St 
installed. 


through 


tem cost 





BEFORE 


Home Economics Dept 


Spotty lighting in foods room of Donora H. S 
had average f.c. of three 


Pittsburgh Reflector Co. photos 


Close cooperation between school authorities and 
lighting men raised original lighting level to 70 f.c 


The Challenge and Lesson Behind 


*'r the con 
Indianapolis 
experiment, 

ndustry in that city 

rewards from its ef 

‘ll established that 


‘dls of better lighting 


during the Indianapolis 
i 


impaign are still blossoming. 


The campaign in the Hoosier’s 


capital city was designed solely to 


demonstrate that planned 
n be sold on a large scale 


lighting 
only if 
branches of the electrical indus 
What happens 


en there is a genuine 


work together 
unified ef 
best illustrated by the fact 
sales of indus commer 
cial lighting 1 in the city 

$400,000 


period ata 


Indianapolis 


time 


OVeTr a base 


] ss 1] , ] 
sales nationally were declin 


However, it is virtually impos 
sible to assign a definite 


dollar vol 


ume gain for an activity this kind 


because many of the later hghting 


sales are influenced by the benefits 
pointed out to consumers during the 
period when the Campaign was on 

In addition, it should be 
out that the | 
of wire and 


pointed 


I 


] r 
sadli€s Of large 


amounts 


tel } 
SWI1iLChnes, ONES, 


conduit, etc., which were created by 


} 


fixture sales are not uded in the 


test city’s lighting 


a4 


In planning — the Indianapolis 
canipaign, two tacts were forth 


coming which may be 


applied to 
I 


\merica. In 


every city and town in 


brief, these facts are your 


lighting 
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Metalcraft Prod. Co. photo 


Obsolete incandescent and fluorescent fixtures in Julius Guttman & Co., 
Baltimore department store, exposed customers and salespeople to glare 


BEFOR 


y bette r 


‘ 
ing 


matter an 1 cha 
Hlowever, Indianapolis did 


market, no where you are stalling disin 
About 58 per cent of the total 

market in the Indianapolis area doubt that the 

thought their present lighting lighting industry is being challenged 

installations were adequate and and, it could 

quite satisfactory. t the challenge 
Yet, 85 per 


measured 


lighting 
le onc 


prove 


more Hnportant, how 


footcandle 
was inadequate by Hluminating 

Mt iety standards. 

he challenge facing the 
a challenge that peratio 

s existed for many vears not only industry ther the campaign 
larapolis but throughout proved 
placed 
t] 


i benehts o 


more emphasis must be 


\merica educating the 
| 


not provide a complete answer as 


the industry might solve the \ vear has 


The test city program did public on 


tT of oht 
good light. 


Ww passed since the 


formal ending of the t city 


of selling, promoting, 1n pro) 
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BEFOR 


Bare lights in this office are efficient in their use 
of output, but glare causes weary eyestrain. 


AFTER 


Luminous Ceilings, Inc. photos 


Luminous ceiling in same office creates an even 
source of low brightness, comparable only to daylight. 


The Indianapolis Lighting Program 


AFTE 


ect. During that time the lighting 
industry has had an opportunity to 
review and reconsider the findings 
of its program in Indianapolis. 
What did the distributors of light- 
ing equipment think of the project? 
Refore replying to that question it 
I that 
the procedures and organization of 
any program can usually be found 
without search during and immedi 


should be noted criticisms of 


ately following the actual period of 


the activity Many whciesalers, 


manufacturers, contractors, archi- 
tects, etc., could, without doubt, sug- 
gest improvements in the manner of 
operation for the test city project. 
} 


However, today, the industry, par- 


Metalcraft Prod. Co. photo 


New fluorescent and incandescent units, spaced for maximum glareless and 
color-true light, produce a light output which averages 35 f.c. 


ticularly those working directly with 
the project, are ina position to 
examine the longer, far-reaching re- 
sults. 

\lmost all Indianapolis 
lighting 
their salesmen agree that the light- 


whole- 
salers of equipment and 
ing project did some good. A num- 
ber of distributors believe that they 
sold much 
lighting equipment during the test 


might have almost as 
city project whether the campaign 
wes being held or not. Many feit 
that the time of the Indianapolis 
program was a period of “good busi- 
ness.” The final results which show 
an increase in lighting sales in In- 
dianapolis at a time when sales na- 
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tionally were declining would indi- 
cate that not enough credit is being 
given to the project. 

One Indianapolis wholesaler 
thought that the promotion done in 
connection with the campaign had 
done each and all branches of the 
industry much good. He felt that 
the industry as a whole had gained a 
certain amount of good-will and 
publicity in the eyes of the public. 
More than that, he felt that each 
individual branch of the industry 
had benefited from the spirit of co- 
operation and closer association re- 
quired during the test city project 

\nother Indianapolis wholesaler 
wisely had refrained from estimat 
ing the results of the campaign and 
instead pointed out that the results 
will be continuing for many months 
He emphasized that many store 
owners, plant managers, et 
were not interested in relighting at 
the time of the activity, did, at least, 
have instilled in them an interest in 


who 


better lighting. Since the conclusion 
of the program some of these peo- 
ple, because of expansion, relocating, 
etc., have found it necessary to pur- 
Because 
they were made lighting conscious 


chase lighting equipment 


during the Indianapolis 
they are now 
better lighting installations. 

In its report, the committee rep- 
resenting NEMA, sponsors of the 
Indianapolis campaign, noted that 
“the greatest result was the general 
improvement in lighting layouts and, 


ampaign, 


buying more anc 
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with very few exceptions, the in- 
stallation of jobs as planned. There 
was a definite indication that the 
trade, as a result of the educational 
effort, had stressed the benefits of 
planned lighting in contrast to ‘sell- 
ing down’.” 

This was particularly true, many 
wholesalers said, in the case of the 
electrical contractor. Certainly, there 
was a tremendous improvement in 
“selling up” lighting among the con- 
tractors participating in the Indian- 
apolis project 

Some of the other activities car- 
ried on as a part of the Indianapolis 
campaign which were endorsed as 
truly beneficial were 

—— \ lighting and sales course at 
Mitchell Mfg. Co. photo tended by electrical contractors, 

PLANNED lighting, like this modular-type fluorescent installation in car showroom, ; 
can be sold handily if all branches of the electrical industry work together. 


} 


wholesaler salesmen, architects and 
manufacturer representatives. An 
advanced course of training in light- 
ing technique had the effect of great- 
ly improving the quality of installa- 
tions. 

About two and a half ti as 
many planned lighting layouts were 
prepared by the local power com- 
pany during the test year as against 

the year preceding the test 
Planned lightin; were in 
stalled in each wholesaler’s place of 
business to stimulate trade interest. 
In addition to advertising in local 
publications and by mail to selected 
lists, meetings were held with sev- 
eral neighborhood business organi- 
zations at which slide films of 
planned lighting installations were 
. shown. These meetings were fol- 
Gotham Lighting Corp. photo 
FIFTEEN months were devoted to study of store illumination before unusual downlight 
system of lighting was installed throughout main floor of Gimbel Bros., N. Y. retailers 
Special attentior ‘ given to 


lowed up by calls on neighborhood 


schools with the suit thé twelve 
schools with a total 


were relight d 


f 


t 
mended Standard 


Summarizing the findings of the 
Indianapolis project, it can be said 
that it proved again a well-known 
fact: that a genuine unified effort 
ry all branches of the electrical in- 
dustry ci ‘liver the promised 
benefits of Planned Lighting. 

The Indianapolis project pointed 
out the tremendous need for educa- 
tional work among consumers to 
make them conscious of good light- 
ing. This is the challenge facing the 
lighting industry today. The whole- 
salers and salesmen who accept the 
Syivenio Electric Pred. Ce. photo challenge and spark a program in 
TWO independent wholesalers and an electrical contractor were responsible for the their community to sell 
designing of the fluorescent installations for a textile mill in Pendleton, S. C. will reap a rich reward 


up lighting 
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By James Joseph 


66 HAT’S in a slogan?” 
\\ “Plenty,” declares Max 
well Rosen, vice presi- 
dent and general manager of the 
West Coast’s Incandescent Supply 
Co. 

What began as a catchy slogan 
tossed out during a meeting of the 
lighting committee, Electric League 
of Los Angeles, Inc., has caught 
on so fast that during the last three 
months more than 200,000 little 
green tabs carrying the message 
have gone out from wholesalers and 
dealers to customers 

The slogan—‘“Have You Looked 
\t Your Lighting Fixtures Late 
ly?”—is, according to the Electric 
League’s managing director, Wm. 
J. “Bill” Quinn, “catching on fast.” 

Incandescent Supply Co., with 
branches in San Francisco, Oakland 
and Fresno—and serving 14 west 
ern states and 2500-3000 dealers, 
has mailed out more than 50,000 
envelopes carrying the slogan to 
date. The firm has even incorporated 
the slogan in its franking machine 

This campaign, gaining momen 
tum daily and spreading eastward, 
is a good example of customer stin 
ulation at the wholesale level filter 
ing down to dealers—and 
out customer sales. 
good this slo 


s 


To prove just how 


SLOGAN STICKERS carrying provoking utd xtures in CC 's ONE LOOK 


Saf f itgoing ma 


5 


frory 
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eooked at Your 
ag Fixtures Lately ? 


ing Fixtures Asx 
it Out of ’ Date 


ANTIQUATED 


1" 
gan realy 1s, 


vourself. Have 


test 
you looked at vour lighting fixtures 


2 


lately? If you haven't, can you de- 
5 either home, 
ottice, or Are 
they outdated? Do they strike an 
visitors 


scribe them your 


business fixtures ? 


off-note with who notice 


them for the first time? 


Rosen—he’s the one who origin- 


ally tossed the slogan out—hopes to 

accomplish just one thing: he wants 

customers and dealers who read his 

slogan to take a minute—just one— 

fixtures. If they 
| 


there should be a 


to glance at their 
do, .he thinks 
spurt in fixture sales. 

dealer’s 
fixtures, 
and fix- 


ever get a cus- 
to look at their 
we'll get them to change 
ture 
ment.” 


Rosen, 


si we 
tomers 
should show 


sales improve 


West 


such 


along with other 

Coast wholesalers, believes that 
simple salesmanship as this—a good, 
sales all 


down the line and from unexpected 


clean slogan—can trigger 
sources. 

Recently, one of Rosen's dealers 
who had received a billing with one 
of the attached called to 
sav he’d taken a moment to look at 
and they 


slogans 


store fixtures 


his own 
looked 


modeling. 


bad. onsidering  re- 


So enthusiastic is the Electric 
\ngeles that it has 
stickers 


League of Los 
printed thousands of the 
and made them available to dealers, 
ind wholesal- 
Sticker 


the 


electrical contractors 


ers for $3.00 per thousand. 
have already soared to 


sales 
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hundred thousand mark and are 
still climbing 

I.os Angeles’ Department of 
\Water and Power installed a special 
window display that will move to 
each of its many branch offices. The 
display shows fixtures of ancient 
vintage along with photographs and 
drawings of up-to-date fixtures— 
and above the display is “Have You 
Looked At Your Lighting Fixtures 
Lately? Lighting Fixtures Also Get 
Out of Date.” 

The same sl 


slogan is being carried 


on some wholesaler’s trucks as a 
banner. 

western boosters of 
that it is an 


inexpensive way to get a sales mes 


Enthusiastic 
the slogan point out 
sage over—costing but one-third of 
1 cent per advertising unit. 

But 


’ ° 
alpie yt 


more important, it’s an ex 
a wholesaler-instigated ad 
vertising and sales campaign which 
ties in all levels of the electrical fix- 
ture industry manufacturer, 
wholesaler-distributor, to 
down to their 
Electrical contractors. 


from 
and right 
customers 
too, especially those remodeling old 
homes and offices, can use this catch- 
phrase as a wedge to customer rec- 
ognition and acceptance. 

The wholesale level is the natural 
distribution for sales-getting 
kind. Since many 
distributors cover a lot of territory 


point 


slogans of this 


Incandescent’s trading area com- 


prises 14 states, for instance—they’re 
logical disseminators. 
logically 


1 
the 


that 


lighting fixtures—whether they be 
factory—are the 
least noticed and the least affected 
ing. The average 
housewife doesn’t think of her out- 


in home, office or 
v impulse 
moded fixtures until her 


lasses Maybe 


thinks to take stock of 


eye doctor 
she 
her lighting 


idvises g then 


hxtures. Too often lighting fixtures 


—— 1 § 
ire simply taken or 
maths: 

SOICT 1¢ 


granted 

they're “just came 
with the building.” That’s all right, 
building happens 

ihout the 20, 


id structures 


with fixtures that 


ilding. 

e You Look- 

ighting Fixtures Late- 
| | 
I 


are naturals. 7 


our | 
ley range from 
fixtures in the 
the 
store. 


added emphasis on 


wholesaler’s display rooms to 
same emphasis in a dealer’s 
Typical was the tie-in used by Los 
Angeles’ I dept. of Water and Power. 
That municipally-owned utility was 
quick to see that more fixtures meant 
increased use of electricity as well 
as better lighting for 


g 
Since the campaign 


Los Angeles 
homes. cuts 
across sO many merchandising lines, 
Rosen expects it to sweep the West 
likely the 


and very nation 


This is how wholesalers 
expect to their slogan— 
and dealers and 
their customers taking a minute off 


western 
snowball 
eventually have 
to survey their own fixtures: 

(1) By attaching stickers to all 
outgoing mailing pieces; (2) In- 
into mailing 
frank; (3) Stocking each salesman 
stickers 
ing to orders, estimates. etc.; 


corporating slogan 
attach- 
(4) 
Making stickers available to con- 
for their mail- 
(5) Instigating window 
displays built 
Making the 
a regular part of all adver- 
(7) Urging the same thing 


with supply of for 


tractors estimates, 
Cwc..; 
and 

around 
slogan 
tising ; 
for all 
papers, television, radio; 


ings, 
ads showroom 


slogan; (6) 


dealer advertising in news- 
(8) Using 
the slogan on truck banners; (9) 
Urging the manufacturers to adopt 
slogan to their national advertising; 
and (10) Tying in slogan with deal- 
er, utility displays and 
ated electrical items. 
“What's in a slogan 
“Plenty” 
ern wholesaler—and 
than 200,000 stickers 
already been applied to 


vith associ- 


declares many a west- 
more 


have 


those 
which 
nvelopes 
and billings seem to prove it 
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ELECTRICAL 


WHOLE SALING 


Lighting Equipment Specifications 
1951-1952 





HIS special section is compiled by Electrical Wholesal- The brief specifications listed here have ali been fur- 
ing as a part of its service to the electrical wholesal- nished by the manufacturers, but we are advised that 
ing industry. Through its use a better understanding of details and prices are subject to change without notice. 
the scope of the lighting fixture field and the types and We regret that some manufacturers are not listed since 
ilable can be obtained and used by their material was received too late or in unusable form. 





sizes of fixtures av 
the salesman in making lighting r dati e 
abling him to do a bigger and better sales job. The EDITOR 














KEY DESIGNATIONS FOR SPECIAL FIXTURE FEATURES 


Airport Lighting Highway Lighting Showcase 
Cold Cathode Incandescent Stage Lighting 
Commercial Industrial Slimline 
Dust-proof Mercury Spotlight 
Explosion-proof Street Light 
Fluorescent Show-Window 
Floodlight Residential Vapor-proof 











No.of Lamp No.of Lamp 
Type Lamps Watts Special Features % i \. Type Lamps Watts Special Features 
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CME LITE PROD. CO. 350 E. 182 St 


ABRAMS LIGHTING . 
Bronx 57, New York 


F; 
i 


SLM-COM 94 ths. $15.40 


BBARBS 
{titi 
Tide | 
S8KFSaS 


S3SRRee°s 
Fae 
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THE ADALET MFG. CO. 


ElSESSSLESeseSeE 
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VA-217 vP 
AVA-217 vP 
VE-217 vP 
VLE-2197 vP 
VBE-271457 VP 
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No.of Lamp No.of Lamp f 
Type Lamps Watts Special Features . No. Type Lamps Watts Special Features 








VFA-137 For outlet box mtg.—8 sizes P3PH 

’ clISH 
ClIMH 
C1ISH-24 
C12SH 


C12SH-12 


ee et et eet et et 


VERA- 2112 
VED-2112 


VAR-2112 
VARA-2112 Ne | 1 C13SH 


VAD-2112 : ci4sH 
FITSH-12 


AFCO-LITE CORP. 1234 W. Paulina St. tna 
ae CA-SH-24 


is $23 SL-SP-SW 
440 


220 


1 
3 
} , 3.00 
: 1701 Welli A 
: an APPLETON ELECTRIC CO. chee 1h 


112 Floodlite holder 
Al-14 EP-F 2 40 Convention or 45° mig. 


AIT8 EP-F 2 100 Convention or 45° mig. 
ALL-BRIGHT ELEC. PRODUCTS CO. —3817 N. Keazie Ave. sisi a oo 


aa G-5788 IND 1-50-60. B-way refl. for stockroom 
School unit 40 lbs. $36.96 G-7544 FL 1 750- Alzak electro-chem. processed 
4 = 100.48 1500 
G-8644 FL Lg Hinged cover, weatherproof 
1 
G-17 . 300- Standiite 


500 
750- Closed end high mtg. 
1500 
100 Diskonect refi. 
T50- Diskonect refi. 
1500 
200 aa. 
1 40-60 Keystone sign 
1 = 100- Conmartnie aoahe bates 
150-208 
1 60-100 Vented, malleable body 
Yard light 
1 300- High bay angle 
500 


1 300- Diskonect gias-steel 
500 diffuser 


COM-F 
COM-SLM 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


RSetseeaunssse 








Glass ree. troffer 
Glass re. trofe ART SPECIALTY CO. 3045 W. Lake St. 
RLM I Chicago 24, iit. 


Rim Flexo 4303 10 lbs. $18.95 

Flexo 4324 mn 2500 
Flexo 4315 
Flexarm 


IND-F 
RCR-852 IND-F 


Me WW WN WKN NNN SN SN SN eNnNenO@an 
RSAKASSSRsSsasaAsssSSSssqsxsS 
= 


AMERICAN FLUORESCENT CORP. 1234 N. Paulina St. 
Chicago 22, I 


1 Available in 5 models 7 ths. 
3 Also in 2 lite alum.ends 10 * 15 For Television with 
4 Hinged louver, also 2lite 32 “ ; Telechron clock 

, Hinged louver, also 2 lite i 

2 
1 
1 


C-32 
NKU-324 


~—Ne NNN 


Pa hl a 
te te FD et ee ms 


Available in ali sizes 

Avatabe in a sans at ATLAS STEEL PRODUCTS CO 73 West 47 St 
2 in all sizes “ Y , ; 

Chrome—also 14 & 20 watt 4 “ : New York 19, N.Y. 


is i 
AMPLEX CORPORATION 111 Water St. F15448 
Brooklyn 1, N.Y. Ag A 
N10 1-COM-SC- $1.75 IND 148 


SL-SP-SW 
NIOSH 1-COM-SC- Jibs. = 8.25 SiMe 
SL-SP-SW $148 
FS12SH 1-COM-SC- 33“ = 8.70 WA 448 
SL-SP-SW REC 248 


F- RES 


| 
z 


itdeeni 
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No.of Lamp 


Type Lames Watts Special Features 





THE M. B. AUSTIN CO. 


CWL-100 
CWRL-114 


12551 
12325 
16171 
2004 R 
6n4 P 


BENJAMIN ELECTRIC MFG. CO. 
7641 - 1 108 “Turnlox” Separable constr. 
964? - 1 150 Porc. enam. steel 
5603 - 1 50-108 Supplementary, High intensity, 
small areas 
569 - 1 Porc. enam. unit for lighting 
large signs 
I 1 Shallow dome yard light 
7681 -IND- Explosion 
8500 DP-i-IND i 1G, dust-tight lighting 
$763 FL-1-0 Po. enam. — refi. with 
FL-1-0 Fleodicht eos consisting of pore. 
enam. open type refi. with 
alum. inner refi. 
RLM glassteel diffuser 
Dome a lamp with pore. 
RLM “Stream-Fle 40” anit, 
closed-end 
RLM “Twin-Flo 40” open- 
end unit 
— $6” closed- 
end refi. 
RLM — 48” with 
closed-end refl 
“Rex-Lite 40” Com. unit 
for four 40-watt lamps 
“Strip-Line” for T12 Stim- 
line lamps 
“Strip-Line” for 96”, T8 
Slimline lames 


F-IND 
40162 F-IND 
96202 F-IND-SLM 
48202 F-IND-SLM 

COM-F 

COM-IND- 


F-SLM 
COM-IND- 
F-SLM 


beeen e8 =f S23 


M. BLACK MFG. CO. 


115 FL 1 
136 0 1 
137 0 1 
173 0 1 
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. of 
Lamps 


Lamp 
Watt: 


Special Features 





BRIGHT LIGHT REFLECTOR CO., INC. 


2152-P IND-F 
2152-PT IND-F 


3152-P IND-F 
3152-PT IND-F 
2160-P IND-F 


IND-F 
IND-SLM 


- wo wr 


ean annnn 
TTT TT Tre 
SPSSESESESeccccuesn = = ss 


Fairfield & State 
Bridgeport 5, Conn. 


RLM open-end, porc.enam. 30 bs. $29.70 
RLMopen-end,porc.enam.31 “ 31.85 


Turret 
RLM open-end socket, pore. 35 “ 1.15 
enam. 


RLM open-end, porc.enam. 36 “ 
Turret sockets 


RLM open-end, port.enam. 5! “ 
RLM closed-end, port. en. 60 “ 
Slimline 4“ 


RLM Sym. angle 
RLM High-bay 
Porc. open type 


COLONIAL ELECTRIC PRODUCTS, INC. 


CC-COM 
CC-COM 
CC-IND 
CC-COM 
CC-COM 
CC-COM 
CC-IND 
COM-SLM 
IND-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
IND-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 


NEN NNN ee ee ONIN Oe eee 


COMPO CORPORATION 


COM-F 2 
COM-SLM 2 
COM-SLM 2 
COM-SLM 2 
COM-SLM 2 
COM-SLM 4 
COM-SLM 4 


@ SeeeRErs 


COM-SLM 
COM-SLM 


% 8 828 
~ 
= 


SBVSBaSSESKE 


SRSRSSSSRSES 


2s 
. . 


2251 W. St. Paul Ave. 
Chicago 47, (i, 


23 ths. 
2B o 
55 oe 
77 
45 
48 
62 
4 








Type 


No.of Lamp 
Lamps Watts 


Special Features 





CONDI-LITE CORP. 


4C-6FR 
6C-7FR 
8C-15FDH 


1-COM 
|-COM 
1-COM 


8C-15FDH-VH 1-COM 
D M 


12C-30FDH 
12C-30FDH- 


VH 
12€-30SF 


12€-30SR 
13CC-30FR 


PAR-38FR 
C2 
8C-10FP 
12€-15FP 
K-RAY-S 
K-RAY-D 
F-240-FTH 
F-240-FTC 


F440-SH 
F240-VP 





1723-4’ 
11752-¢4’ 
1753-C4’ 


1-€O 
1-COM 


1-COM 


1-COM 
1-COM 


1-COM 


1-COM 
1-COM 


VP-IND 


CURTIS LIGHTING, 


COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


COM-F 


Broadway 
New York 3, N. Y. 


Holophane flush lens. vert. 


Holophane semi-flush lens, 

vert. 

Holophanesurface lens, hor. 

Holophane flush circular 

lens, hor. 

Pinhole downlite 

Hospital louver nite lite 

Holophane flush lens, hor. 
(psychiatric) 

Holophane flush lens hor. 

(psychiatric) 

Hospital bed lite 

Hospital bed lite 


$13.42 
17.33 
26.30 
34.21 
37.64 
41.53 


45.82 


10.40 


6135 W. 65 St. 
Chicago, Ill. 


40 25° length-wise shielding 


45° length-wise shielding 
8-foot luminaire 
“Anniversary” 


With two spot lamps 


“Wall-strip” for shelves, etc. 
“Forty-sixty” luminaire 


DAY-BRITE LIGHTING, INC. 


COM-SLM 
F 


ba] 


SpaAsnsnssa 


» 
Bas 


—_ 


aa 


St. Louis 7, Mo. 
T3 lbs. $81.00 
BK“ 75.50 


Wide & shallow 
Circular lighted sides 


1m « 
5 


Controlens n* 
Downlight 6 “ 
Curved (11") controlens 90 “ 
Curved (134) controlens 161 “ 
Turret sockets 50 “ 
Unit & continuous | 
Strip 2B « 
Strip " “ 
High efficiency bare lamp 27 “ 
Exposed troffer % “ 





Type 


No. of Lamp 


Lamps Watts 


Special Features 





42245-4 
42345-4 


DAZOR MANUFACTURING CORP. 


UL-2134-16 
UL-3134-R1 
UL-2324-16 
UL-2434-16 
UL-2634-16 
UL-2234-16 
UL-3234-R1 
UL-M-209* 
UL-M-210* 
UL-IL-603 
UL-IL-605 
UL-M-270* 
U-38 


DIEHL MANUFACTURING CO. 


EAGLE ELECTRIC MFG. CO., INC. 


300 
575 


a 
= 


S88 8 £858 


“sy 
a3 3 


370 


ELECTRO MFG. CORP. 


1025 
1035 


1045 
$L1025-430 


IND-F 
IND-I 
RES-F-P- 
COM-F-P 
COM-F 


COM-F 


Wr fe Brrr 


2 
1 
2 


1 


40 
85 
40 
49 
40 
40 
40 
40 


15 


Alzak center louver 

Snap-on enclosure ” 

Economy open type . 

All-metal shielded a2 “ 

All-metal snap-on enciosure 51 “ 

Open-unit and continuous 36 “ 
louvers 3 “ 


Boxco A 
Unit & Cont. troffers Mu“ 66.20 


4481-87 Duncan Ave. 

St. Louis 10, Mo. 

104 ths. $21.75** 

63“ 139° 
29.00** 
21.15** 
28.15** 
4.00** 
26.25** 
33.50** 
46.25** 
16.75** 
31.50** 


‘ es 
* 156.00** 


loating Arm 
Desk Model, Floating 23 


Arm 
Bracket Model, 


Floating Arm 

For business machines, 
Floating Arm 

Pedestal Model, 


THAT 
eee 


Arm. UA-3 


° 


E 


A 
: 


Magnifiers with fluorescent lighting. 
**Tubes or bulbs not included. Price slightly higher in West. 


1137 Finderne Ave . 
Somerville, N. J. 


With 110/120 volt primary, 3tbs. $11.00 
transformer 


E voltsecondary 
IND-SP_ 10 With 710/220 volt primary, 3“ 11.00 
bad 7 


RES 
RES-SP 


RES-COM 
RES-COM 
RES 


RES-COM 
RES-COM 
COM-RES 


COM-F 
COM-F 
COM-F 
SLM-F 


1 
1 


1 
1 
1 


2 
2 


1 


22522222: 
Fs 2nesse S&S BS 


a ee 
Pe 





23-10 Bridge Plaza South 
Long Island City, N. Y. 


1h lbs. $2.40 
1° 


Removable shade 
— & magnifying 
Mell-0-Ray plastacele 13 “ 
window 


3-way switch 1} “ 
Hidden extension arm Be 
Clamp-on type 13 “ 
Fluratamp 24 “ 
Adjustable medical floor 15 

% « 


3 
14 “ 
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Lamp 


No. of 
Lamps Watts Special Features 





NNN Se ww 


Smaess aessssnenes 


NrnmrNN 


TSL4248 


THE ERICSON MFG. CO. 
Cleveland 3, Ohio 


70 vP 34 Ibs. $9.90 
603-R P We“ | 225 
144-R P 1 Pig. 2 3.35 
NI vP-P 3 255 
123 IND-P 6 Inspection 1h“ 11.60 


EXCEL MFG. CORP. Box $52 
Muncie, Indiana 
1-11 ths. $15.00 


P 
P Comb. table & pin-up 1-23 “ 6.60 
P Nite lite 115“ 158 


—— 
31 Mat Magic Ball 

501-Bedtamp 

1050 E. Grand Ave. 

Decatur, lil. 

10} Ibs. = 


FARIES MANUFACTURING CO. 


20113 
15056 
15001 
25050 
15084 
60242 


PPV VPP VP VV yy eye TTT, 
= SS SS 


42.00 


Evans Terminal, No. Broad St. 
Hillside, N. J. 
3002-48 


W5ibs. $14.00 

2202-48 - i 3B“ 19.00 

1664-48 . $ ends 27 “ 36.00 

16604-48 - “0° §« 68.00 
bottoms 

803-48 : i 40“ = 68.00 
lenses 

L6754-48 Water type-louver shielded 38 “ 77.00 

Curved glass panel sides 39“ 73.00 


FLUORES-O-LITE CO. 
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No. of Lamp 


Lamps Watts Special Features 





2 40 Plastic or solid panels, 
2 40 Low brightness 


1 300 Recessed-Holophane lens, 


shielded 


FOSTORIA PRESSED STEEL CORP. 

3267-H-172 IND-I 1 Upto Flexible Arm 
3470-P-172 IND-1 1 iyi Flexible Arm 
32-H-174 INDI 1 Upto Flexible Arm 
099-PX0412 — IND-1 1 dst Flexible Arm 
18-HX-400 — IND-I 1 Uy Flexible Arm 


FLUORESCENT EQUIPMENT & MFG. CO. 


35251 2 Flip-O-Matic Louver 
15471 . 4 Continuous Installations 
32251 I 2 Recess Troffer 
47 - 4 

2 


721 Shur-Lok Removable 
Reflector 


H. C. FRISBIE CO. 


198 1-RES 
265 1-RES 
S4 1-RES 
$2 1-RES 
Si4P 1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 


ee tt et a 


GARDEN CITY PLATING & MFG. CO. 


— 
on 


5050 COM-F 2 
SL5050-4 COM-SLM 2 
$L5050-8 2 
5054 a 
SL5054-4 a 
SL5054-8 4 
9751-2 2 
9751-26 2 
9771-96 : 2 
2 
4 
5 
4 
4 
2 
2 
2 


iil 


S7T1G-9% 
9751-4 
$751-4G 
9773-96 


§773G-9% 

3502-4HL 

$L5502-4HL I 
SL5502-8HL COM-SLM 


EGEGERE 
FREREEEE 


BSSAASSAASSASSHES 
2 


ii 
i 


GEDNEY ELECTRIC CO. 


VXA-1-50 vP 1 
VXA-1-75 vP 1 
VXA-2-50 vP 1 
VXA-2-75 ve 

VA-1-50 


Fostoria, Ohio 
$8.05 

6.95 

6.35 

16.60 

9.95 


5105 Cowan Ave. 
Cleveland 


4, Ohie 


30 tbs. $30.38 
3“ 681.5 
a“ We 


18-gauge Life-time Louver 70 “ “ 116.45 
62.38 


14.15 
56.63 
60.20 
1186.90 
125.15 
45.20 
51.83 
6“ 88.57 
1270 Sixth Ave. 
New York, N.Y. 
4.2tbs $6.00 
hing 6.30 
65“ 
6.5 “ 
3.7 “ 








No. of Lamp 


Type Lamps Watts Special Features 





VA-1-75 100 Matleable iron hot dip 
galv. convertible 

200 Malleabie iron hot dip 
gal. convertible 

200 Matleable iron hot dip 
galv. convertible 

100 Malieabe iron hot dip 


galv. 
100 Malleable iron hot dip 
galv. convertible 
200 pr oye hot dip 


convertible 
200 Siaieate iron hot dip 
galv. convertible 


VA-2-50 
VA-2-15 
VWB-1-50 
VWB-1-75 
VWB-2-50 
VWB-2-75 


1009 So. 8th St. 


GEECO INC. St. Louis, Mo. 


(Formerly American Metalcraft Corp.) 


COM-F 
COM-F 
COM-SLM 


40 Steel louver 

40 Steel louver 
Steel louver for all 8’ 
SLM 


COM-F 40 Louvered troffer 

COM-SLM For all 8’ SLM = 
F-IND ay “ 
F-IND 32 “ 
F-IND 60 “ 
F-IND 5 “ 
F-IND , “i “ 
F-IND L 32 “ 


45 Ibs. $50.95 


33.55 
41.25 
18.50 
26.00 
39.50 





15244 Aubrey St. 
Detroit 23, Mich. 


Jibs. ~ $5.85 
6.50 


ARDNER PRODUCTS CO. 


IND 1 60 Cast alum. shade, special 
to 75 heavy dutyflexible steel arm 
100 Cast alum. shade, special 


heavy duty flexible steel arm 


IND 1 


1527 Charlotte St. 
New York 60, N.Y. 


5 ths. 


ENERAL LIGHTING CO., INC. 


1994 

4002 

1606 

7615 

21 
TOBEAM 


3 
= 


RES 

COM-RES 

COM-RES 

COM-RES 

COM-RES 

COM-| 

cOM-I 150 Adjustable Recess fixt. 
COM 500 Adapt. to Trol-E-Duet 
COM 150 Adapt. to Trol-E-Duct 
RES 100 Direct & Indirect 
COM-RES 


RES 
COM-RES 
RES 


“ 
“ 


wmeane6 


_ 
Cow 


Sssiss- 


Amber a Sts. 
Phila. 34, Pa. 


32 lbs. $22.94 
37“ = 29.10 


43.78 
45.16 
17.40 
21.12 
35.20 
38.28 


63.6 


57.04 
62.79 


99.07 


GILL GLASS & FIXTURE CO. 


COM-F 
COM-F 


40 Open bottom 

40 45°-45° louver 

40 45°-45° louver 

85 Louvered high eff. 
40 Luminous corner box 
40 Luminous corner box 
COM. F-SLM2 40 48” Slimline 
COM-F-SLM 2 40 45°-45° louver, 48” 


Slimline 
COM-F-SLM 2 =72 (45°-45° louver, 96,” 


Slimline 
COM-F-SLM 4 


40 48” Slimline 
COM-F-SLM 4 = 40 45°-45° louver, 48” 
COM-F-SLM 4 


COM-! 1 inous indi “10.95 
coM-! 1 Luminous indirect “ 14.30 


NNN NNN 


SL-324} 
SL-328} 


SL-344 
SL-344} 


SL-348} 


118 





No. of Lamp 


Type 


Lamps Watts 


Special Features 





GERINGER & SONS MFG. CORP. 


6310-D 
33-D 
632-P 
3019-F 
4019-SW 
62-132 


I-RES 1 
1-RES 3 
1-RES 2 
1-RES 5 
1-RES + 
F-RES 1 


100 

100 
5 
40 
4 
3 


GLOBE LIGHTING PROD., 


F-COM 
SLM-COM 


KG 104-40 4 
KG 108-8 4 
KP 32-40 F-COM 2 
K 92-40 F-COM 2 
KG 130-40 = F-COM 1 
C-552 1-COM 1 
UN 502-40 = F-COM 2 
UN 502-8 F-COM-SLM 2 
UN 503-40 «= F-COM 3 
UN 503-8 F-COM-SLM 3 
K142-40 F-COM 2 
K142-8 F-COM-SLM 2 
K 144-40 F-COM 4 
K 144-8 F-COM-SLM 4 
KS45-K946 = F-COM «4,6, 


8,10 
K 802 F-COM 2 


K 822 F-COM-SLM 2 
C570 1-COM 1 


C 585 1-COM 
C 590 1-COM 


7 
222838 


Be 
Sen shaenaconerne 


GOOD MFG. CO., INC. 


IND-F 
IND-F 


F 
COM-F 
COM-F 
SLM 


SLM 


1402 
1403 
2401 
5404 
3422 
9604-430 


GOTHAM LIGHTING CORP. 


COM-I 
COM-F-I 


Luminous indirect a? 
Open bottom—45° cross- 40 “ 
wise shielding 

Concentric-ring uses 94 “ 
silver-bow! lamp 

Concentric-ring uses bg 
silver-bow! lamp 


Peekskill, N. Y. 


10” Student Shade shield- 8tbs. $35.25 

ing 30-70-100W lamp 

inexpensive Tole & Brass 14 “ 23.85 
13.35 


fixture 

Deep Bent Glass Panel .* 

Bath Bkt. 
25.05 
35.85 


37.05 


19” Glass with center spot 9 “ 
lens 

Combination circline-in- 10 “ 
candescent decorative unit 


1710 Flushing Ave. 
Brooklyn 6, N.Y. 


49 ths. 


INC. 


High lighting eff. 
Pivot hinged const. 
Plastic sides, school unit 


Glare-free 
Rec. unit used in the U.N. 
Secretariat bidg. 
Recessed 
Recessed 
School unit 
School unit 
School unit 
School unit 
Large louvered squares 


Custom built Itg. with 


standard equipment 
Grid-all a = lig. 
Luminaire eff 


Spun alum., with lens 
Carved glass square 


618 W. Elm St. 
Chicago 10, lil. 
30 lbs. $23.25 
uu“ 61S 

“11.65 


13” refi. socket lock 
13” refl. socket lock 
H. P. F. 

Unshielded 


40 sent metal sides 


Unshiel 


A. 
Louvered 


37-01 3st St. 
Long Island City 1, N.Y. 


Alzak refl. iow $42.00 


300 brightness 


Louver & baffle comb. 107.80 
Pendant-indirect Domelite 21 Ibs. 

Fitting mirror bracket ae 

Pendant or surf.louver 50 “ 

Wail mounted Dome ie 
Adjustable beam 7 * 
Controlens square 32 ‘ 
Pendant-indirect Dome 3° 

Wail mounted FORMLITE 3 ‘ 

Cylindrical baffle is 
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Lamp 
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COM 
COM- ‘RES. 1 


1 
1 
1 
4 
3 
2 
1 
1 


150 
100 


iting mk 
Pendant FORMLITE 
Flexible stem 


GREAT NORTHERN MFG. CORP. 4217-21 


PL-640 
PL-641 


WL-440 
WL-441 


SLM-IND 
FIND 
F-RES 
F-COM 
F-COM 
F-RES 
F-COM 


F-COM 


GRUBER BROTHERS, 


101-248 


702 
LX12561 
x41 
G11601 


_ 


I 
‘yoo 


1-RES 
1-0 
1-COM 
1-COM 
1-COM 


2 
1 
4 
4 
4 
4 
2 
1 
1 
1 
1 
1 
1 
2 
1 
1 
1 


Hinged post lite 
Hinged post lite-prov for 
= - cluster lites 


need a wall lite 
Louvered 


Louvered 
Half-round open-type 
School-room unit 


20 Recessed-louvered 


5 
15 
ib) 
40 
14 
= 


32 


Channel trip—open type 
Louvered 

One piece—open end 
refl—14” 

One piece—open end 
refl.—-14” turret 
Medicine cabinet — mirror 
16” x 24” 

Rectangular channel strip 
40 Rectangular parallel strip 


Circline—baked white 
enamel, 


wn wt Ssa 
s . & = 


Rew ® 


13.44 


W. Harrison St. 
Chicago 24, Ul. 


94 ths. $155.00 
4 = (158.08 


SrRSsseun 
ze & & 


Sasa 


3 3 


3 
4 
5 ee 


clip type 
14 Chrome wail bracket with 5 


15 


NC. 


} 
r-) 


100 
60 
80 

150 


130 
130 


chrome shade 
Showcase unit 


8 10.77 


125 South Ist St. 
Brooklyn 11, N. Y. 


Exit 

Exit 

Slimline 
Safety Holder 
Beamlite 

Cig. bow! unit 
Adj. spot 


Adj. spot 
Recessed box 


THE GREGG MANUFACTURING CO. 


T-445 
7350 


2400 


THE EDWIN F. GUTH CO. 


2500 
M3660 
M3129 
M3148 


F-COM 


2 
2 
3 
2 


Fits all kitchen ranges 


60 Bed lamp or pin-up 
combination 


40 
40 
40 
40 


Pin-up television lamp 
Indirect, ceramic television 4 


lamp ’ 
Indirect, ceramic television 


Stove lamp wih elec. 
clock & timer 


143 Tuttle Ave. 


2ibs. $7.95 
i“ = (28 


1 Pe 249 
5.95 


the 5.95 
g«¢ 


2615 Washington Ave 


High efficiency 
Bare lamp unit 
High efficiency 
Eggcrate louvers 


St. Louis 3, Mo . 


21 ths. $37.15 
we“ 27395 
5“ 41.85 
7“ «46.50 


September, 1951—ELECTRICAL WHOLESALING 





No. of Lamp 
Type Lamps Watts Special Features 





HOLDENLINE CO. 


COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 


IND-SLM 
IND-SLM 
IND-SLM 
IND-SLM 


IND-SLM 
IND-SLM 


1ND-SLM 
IND-SLM 


tt ot Co ENR RS Re 6 RO ae 


2 
2 
2 
2 
2 
2 
2 
4 
2 
2 
2 
4 
2 
2 
2 
3 
2 
3 
2 
3 
2 


~ 


se 
S2e8esensunsxssenicss 


S&S SRSSLSLKSRKSVsssssssrneenese 


~~ 
iy 


HOLOPHANE COMPANY, INC. 


$202 COM-F 
$211 COM-F 
$300 COM-F 
F-1714 


IND-RES 
IND-RES 
IND-VP-F 
F-SLM 
IND 


= en en ©? 
Sfi5 
aw 


! 
COM-IND 
COM-IND 


7 More TeOS 
£2 
# #532 


S8ues 


geauseesF Sf af syscat 


efeal fet 
Be in 


Seeeee 


a 
owen 


62.88 


342 Madison Ave, 
New York 17, N. ¥, 











No. of Lamp 


Type Lamps Watts Special Features 





HOMECRAFT ELECTRONIC PRODUCTS a Rd. 


24, MH. 


RES-COM 54 Nonslip holders 13-8 $18.25* 

RES-COM 132 Comb. ofCircline& one 12-3  18.25* 
incand. 

RES-COM 18 Circiare wall bracket 66 1275" 

RES-COM 32 Instant start circline 8 ts° 
Corning glass square shade 10 15.95* 


2701 Spring Grove Ave. 
Cincinnati, Ohio 

Gibs. $4.09 

7” 150 

7.50 

16.70 

25.85 


52.2 
21.67 
6.05 
6.49 
16.16 


THE HUENEFELD CO. 


121 IND-FL 1 
IND-FL 1 
IND-FL 1 
IND-FL 2 
IND-FL 2 
IND-FL 2 
RES-FL 1 
RES-FL 1 
RES-FL 1 
RES-FL 1 


INDUSTRIAL LAMP CORP. Vth = Streets 


hart, indiana 


F 1 Telec Slbs. $18.95 
ee 

F- 1 80° 8 13.95 

F 1 1 3 8.95 

F 1 5 “ 6.95 


900-910 W. Van Buren St. 
~ Chicago 7, iit. 


$2.76 
2.98 


JACKSON ELECTRICAL CO. 


6910 
6912 


6924 
8972 
8974 
8976 


ecooooooo 


<<<< 


Pe eseoooRE:s D O 9 


EREhSERESSESRSTSEERESksek 


2347 E. Nine Mile Rd. 
Hazel Pk., Mich. 


UX-480 COM-CC 42 nem 32 tbs. $84.00 
of school 
U-280 COM-CC 42 Hairpin type, comm. § * 
or school 
COM-CC ; . 4] “ 
hool 


COM-SLM 
cOm-CC 
COM-SLM 
COM-CC 
COM-CC 
IND-CC 


ILLUMINATING ENGINEERING CO. 


CCI-483GL 


120 





No.of Lamp 


Type Lamps Watts 


Special Features 





1EC-482GL 
CCI-483GL 
1EC-482GL 


coM-cC 4 42 
IND-SLM 4 75 
COM-SLM 2 75 


INFRA RED RAY DEVICES, 


40 
40 


SLM 
SLM 
SLM 
HSLC-28-425 SLM 


NeNN Swern 


JOLECO CORPORATION 


F40-240G 


ern en en fener 
& ssssssssss 


-_ ~~ -—- FB 


F510-4406 
$40-2486 


$40-448G  COM-SLM 4 


F. D. KEES MFG. CO. 


3140 = IND- 1 200 
O-RES-P 


THE JONES METAL PRODUCTS CO. 


(Abolite Lighting Div.) 

Protecto 1-IND 1 750 
GFB Ref. 

EAFOS I-FL-O 1 300-500 
EAFOSI 1-FL-0 
HMF 1000 = ‘1-IND 
HMFQ 1000 1-IND 
HFM 400 = M-IND 
KMCQS 400 M-IND 
DMR 1-IND 
SRF 1-IND 
4H I-IND 
RF 1-IND 
RXQ 1-IND 


730-1000 


40“ 100.00 
40“ 90.00 
4“ 115.00 


INC. 66 South Main St. 
Clarkston, Michigan 


20 ths. $15.30 
20“ 15.30 
4“ 20.70 


Turret socket 
Steel end 


M. A. ballast 


2513 Baldwin St, 
St. Louis 6, Mo, 
40 tbs. $63.43 
50 “ 81.65 
68.68 


Rec. glass bottom shield 


glass bottom 

All alum. louver side & 
bottom 

All alum. louver side & 
bottom 

All alum. louver side- 
plastic bottom 

All alum. louver side- 
plastic bottom 

All alum. louver side- 
lens bottom 


99.38 
53.93 
6253 
‘6.65 
Rec. glass bottom shield 50“ 91.45 


First & High Sts. 
Beatrice, Nebraska 


2ibs. $3.70 


West Lafayette, Ohio 


1.6 ths. $5.00 
Heavy duty flood 7 * 1 & 
73.00 
Heavy duty flood 3.75 & 
with al. insert 77.10 
, Hi Bay . 
Hi Bay 
Hi Bay 
Hi Bay 
Duo move sockets 
RLM 
Separable sockets 
RLM 
Heel type neck RLM 
Formed neck RLM = 4.4 “ 


Heavy duty RLM 53 
screw type neck 
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1-IND 1 60-1500 Ventilated neck RLM 48 “ 


|-IND 1 60-1000 Easy detachable 5.0 “ 
holder RLM 


KEYSTONE ELECTRIC MFG. 


° 
° 


H244 
M444 
H248-4 
H286 


PK240 
PK440 
MK240 
MK440 
MC290 COM-SLM 


A4S0 COM-SLM 
D248 

S448-F 

$248-F 

TL240 


M480 
CH240 
CH496 


158-0 


Pa da 


eeiiieit 


zs 
~ S8223R2223 8 


BEERE ThE 


Sugssssugess 


tad 
~— 


. 


al 
z 86 
§ 


KILLARK ELECTRIC MFG. CO. 


DLA DP 
DLC 

ELG & EP 
ELX & bracket 

SLH & SP Non-rusting flexible 
SLHM 


V Series vP All Aluminum 


= Aluminum 
Pendant, ceiling 


seem 
# 3 . 


az 
= 


THE KIRLIN CO. 


i 
BE 


2208 
4208 
2308 
2408 
3408 


4408 
240TR 
240EC 
1207 
1208 
1212 
1409 
1412 
508 


414 RES 
614 1-RES 


ee & RERRRRRRA 
Paee 
= 


ont Zeu8ze 
_ 


~ 


MORRIS KURTZON, INC. 


7872 L COM-F 
7872 HG COM-F 


COM-SLM 
COM-SLM 
COM-F 
COM-F 
COM-SLM 
COM-SLM 
COM-SLM 
1-40 =6COM-F 
5200 CL96-430 COM-SLM 
200CL-40 =6COM-F 
2600CL96-430 COM-SLM 


ee te ek ee] NN 
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sertszc 
ttt tt 


3500 N. Kedzie Ave. 
Chicago 18, Hii. 


VL-440-31°P 9=COM-F 4 Water thin styling, free = 48 Ibs. $48.26 


| swinging plastic louver 
NHC-480-31°P COM-F-SLM 4 Free swinging plastic louver 73 “ 96.24 
(425 ma.) translucent side 
NHO-480 COM-F-SLM 4 Operational eff. low 58.87 
(4% ma) 
SM-240 COM-F 2 3.22 


SM-480 COM-F-SLM 4 76.01 
(425 ma.) 
NV-240 COM-F 2 3 i 23.92 


V-280 COM-F-SLM 2 44.52 

(425 m.a.) 

NHS-180 COM-IND- 1 i \ i 3.58 

(4 ma) F-SLM 4 

1UOP-240 = IND-F 2 Allsteel-heavy duty,easily 33“ 20.69 
installed & serviced, RLM 

1WOP-27100 = IND-F 2 


All steal-heavy duty, easily 43 24.65 
installed & serviced, RL 
1-440 COM-F 4 Maximum wide-spread 23° O5.38 
T-240 COM-IND-F 2 


4 24.27 
NHT-480 COM-IND- 4 12 3 78 14.87 
(425 ma.) SLM 

Note—Fixtures are available in 2, 3 or 4 lamp units and Slimline units are available 
for 120, 200, 300 and 450 milli-ampere operation. 


LEADER ELECTRIC CO. 


1035 Firestone Blvd. 
LIGHT & POWER UTILITIES CORP. ~~ 


COM-F tos $32.68 


2 
t 44.21 
‘ 
4 
4 
4 
2 
2 
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LEADER LAMP MFG. CO. New York 13, N. Y. 


20128 O-RES 1 & 4ibs. $13.05 


LIGHTING PRODUCTS, INC. 


110 AFL-2-40 COM-F 
110 AFL-4-40 
114 AFL-2-96 
114 AFL-4-96 


EPREREREE 
EESEEEEEEE 


ion 
oo 
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2 
4 
2 
+ 
2 
A 
2 
4 
1 
2 
2 
2 
2 
2 
2 
4 
1 
1 
2 
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150 WF 2-40 COM-F 2 
150 WF 4-40 COM-F ‘ 
154 WF 2-96 COM-F-SLM 2 


LITECONTROL CORP. 


4624 COM 


COM-SLM ; 
COM-SLM 2 
COM 2 
COM 4 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 


LITECRAFT MFG. CORP. 


502 SW-SC 1 
SW-SC 1 


SW-SC 1 


SP-SW-SC 1 
SW-SC-COM 1 
COM-RES 3 
COM 1 
RES-COM 1 
COM-RES 1 


COM-SC-SW 1 
COM-RES 1 
COM-RES 1 
COM-RES 1 
COM 1 
COM 1 
SC-SW-SP 1 


710 SC-SW-SP 2 


LOUVERALL LIGHTING CORP. 


F-RES 
F-SW 


W. H. LONG CO. 


40 Lock-in louvers plastic 
side panels 
40 Lock-in louvers plastic 


36 Pleasant St 
Watertown 72, Mass 


30 Ibs. 
30 “ 


60 
33 


“4 
-off 
75 Egg —_ louver, 35°-25° 58 
cut- 
40 Egg crate louver, 35°-25° 
cut-off 
75 Egg oon louver, 35°-25° 
40 - wa louver, 35°-25° 
40 Trotlers with 9030-9031 
H leases 
75 Trofters with 9030-9031 
Holophane lenses 
40 Trofters with 9030-9031 
Holophane lenses 
75 Troffers with 9030-9031 
lenses 
40 Troffer with egg crate 
louver 30°-25° cut-off 


75 Troffer with egg crate 
louver 35°-25° cut-off 


“ 


“ 


“ 


“ 


“ 


$25.35 
31.80 
4.5 
28.95 
44.50 
58.20 
34.90 


790 Wythe Ave. 


Brooklyn 11, N.Y. 


150 27° adjust. 
130 27 a. —— 


adjust. 
150 41 son wot 36 =* 


adjust. horiz. 


150 Pin-point spot 1° 


150 No glare 


3 “ 
75 Indirect dome Its. 10 ‘ 
300 Indirect dome Itg. So 
75 Wall mtg.ind.domeltg, 5 “ 
7 Silver-bowl Itg. for schools 9 “ 


150 Spot Itg. for all installations 
40 Vapor-proof attractive 
60 Corning lens round, chrome 
300 Drop-lens, square, chrome 


150 Visionall glass, white frame 
50 Bullet-spot satin alum. 


1 

} 

1 

: 
150 Louver-glass combo-chrome 5 “ 

2 


TS Double flex-arm bullet 


15ibs. $13.90 
15“ 16.10 


1270 
8.30 
19.40 


1770 W. Berteau Ave. 


Chicago 13, Iii. 


Translucent cove 
“Vinylite” egg-crate .* 
ceilings 


1th. $1.90 ft. 
1.50 sq. ft. 


198-114 W. Illinois St. 
Chicago 10, ttt. 


With apron base 
Short mode! 


115 Ibs. 
106 ry 


With apron base 110 “ 


Short model 


9% 
Short model with pipe 100 “ 


brackets (specify size of 
pipe OD) 





No. of Lamp 


Type Lamps Watts 


Soecial Features 





BB4 
BC4 


H2 
H4 


MCGILL MFG. CO., 


MARKSTONE MFG. 


500 to 760 
7000 to 7340 
F-7025-LL 


6114-2 to 
6142 


F-RES 
F-COM-IND 
F-RES 
F-COM 
F-COM 
R-RES 


F-RES 
COM-F 


MARLOU LIGHTS, INC. 


2481 
3481 
2961 
4961 
296P.S.L 
496P.S.L. 


248F 


IND-F-SLM 
IND-F 
IND-SLM- 
cc 
IND-SLM- 
cc 
SLM-CC 
SLM-CC 
F-SLM 


s s&s @ 
Sasasansasss 


s 


Short model with wall 
brackets 
Short model with corner 
brackets 


With apron base 

Short model 

Short model with pipe 
brackets (specify size of 


pipe OD) 
Short node with wall 
brackets 
Short mode! with corner 
brackets 


Half-lite for wall 
Half-lite for wail 


Valparaiso, Indiana 


Plastic handle & approved 15 02 
conv. outlet 

Levolier switch & 25red 33 “ 
thermoplastic cord 
Concentrating endiens, 56 “ 
rotary refl. & stand 

Rubber handle Levolier 22 “ 
switch & refi. 

Vaporproof with steel cage 36 “ 


$4.60 
8.80 
14.10 
4.10 


11.00 
12.60 
h 3.80 
Plastic handle, outlet, con- 17 “ 7.30 
centrating end lens & refi. 


2460 George St. 
Chicago 18, til. 


Circline instant start 7} tbs. $8.40 to 
15.20 


Fixt.forcomm.orind. 18 “ 18.80to 
25.60 
Ready to hang home 122° 617.65 
laundry or work shop 
Shaped strip with shield 

1 


Shaped strip 


Surface mtg. 
Surface mtg. 
Surface mtg. 
Full shield chrome brit. 


—_ 
™~ oo 


oy brkt. chrome & 


posers 


i ast shid. brit. 

All plastic shid. brit. 

All plastic shid. pinup 
All chrome shid. pinup 
Under cabinet 


we OH pe ee 
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MARVIN MANUFACTURING CO. 


LHJ10-84 
LHJ1-84 
LHJ1-95 
LHJ20-2100 
LHJ20-2100D 
LHJ30-300 
WPJICIR 
J320R 


METALCRAFT PRODUCTS CO., INC. 


WK4-96-430 
WK2-96-430 
A4-96-430 
A2-96-430 
DR2-96-430 
C4-96-430 
C2-96-430 


C1-96-430 


AL4400 
AL2400 
A4400 
XLG4400 
C4400 
C3400 
C2400 


SNP2400 
SN2400 


THE MIDWEST LIGHTING PROD. CO. 


High-Bay 
Model 66 
Low-Bay 
Model 12 
Model 38-F 


Model 84-F 


Model 7-D 
b 

Model 7-F 
wd 
Model_1100- 
Pw 


F 
SLM-CC 
SLM-CC 
SLM-F 
F 


SLM-F 
SLM 

SLM 
COM-SLM 
COM-SLM 


BASSSASERSS 


aa 


RES-COM 
RES-COM 
RES-COM 
RES-COM 
RES-COM 
RES-COM 
RES-COM 
RES-COM 
R 


COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 


COM-SLM 


LIND 7 1 400-M 


e ee 


kee es 
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Fe 
FF 
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3071 E. 12th St. 
Los Angeles it. 


10 tbs. $8.30 
10 “ 985 


Lock hinge & prewired 
enam. 
Lock hinge & prewired 
enam. 


Mascher & Lippincott St 
Philadelphia 33, Penna 
Matching S 73 ths. $140.00 
Also in 6’ & 4’ 53“ = 90.13 
May be converted to “WK” 52 “ 


All other sizes for slimline a* 
lamps 
Matching SP 


Also in 30-20-15 watt 


Individual all F sizes 84“ 
Continuous runs all F sizes 8} “ 
Porcelain enamel he 
Baked enamel m4“ 


12156 Triskett Rd. 
Cleveland 11, Ohio 


Unique double walled  10.5tbs. $49.00 


750 silvered glass refl. 


1-IND 200 
300 
500 
LFLINDD 1 200 
300 
500 
1-FL-IND-O 1 400-M 
730 


1000 
LSWRES-P 175 
00 
-SW-RES-P 1 5 
1-VP-DP Hd 1 


Unique double walled 28.00 


silvered glass refl. 


Unique double wailed 
silvered glass refi. 


Unique double walled 
25 os 

25 * 

3 
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MITCHELL MANUFACTURING CO. 


14 
4 


32 Cir 
PAR /3SP or 3FL 


: 
: 


sssssssssssssessian 


4 
4 
4 
2 
4 
2 
4 
2 
4 
2 
4 
2 
4 
2 
t 
2 
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THE MILLER COMPANY 


CS404-4 
CS404-8 
CS6002P-4 
CS6002P-8 
CSOT-4 
CS92T-4 
HOD 4965 
LOD 248 


COM-F 40 
; 40 


Ne Nene 


MOBECO, 


CC-RES 
CC-RES 
CC-COM 


CC-COM 
CC-IND 


MML-142 
UF-280 
UX-480 


MOE-BRIDGES CORP. 


FL-COM 
FL-COM 
FL-COM 
FL-COM 
FL-COM 
FL-COM 
FL-COM 
FL-COM 
FL-COM 


FL-COM 


4 

2 

1 

1 

4 @ 

4 40 Instant start 
2 

2 

4 

2 


2525 WN. Clybourn Ave. 
Chicago, tll. 

20 ths. $23.39* 
1“ 8617.88" 

“ 26.51* 


« @iy 


SSSRnTSasavsensosee 


99 Center St. 
Meriden, Conn, 
37} ths. $65.05 
he 


“ 


8h hs. $49.45 
“ 51.08 
109.60 

137.88 

76.80 


1415-1425 IMlineis Ave . 
Sheboygan, Wis. 


71 ths. 
32 “ 
8 “ 
59 “ 
15 “ 











Cat. No 


Type 


No. of Lamp 


Lamps Watts Special Features 





G5-440 
G5-460 
LS-5-1 
LS-5-2 
FL-1/24 
FL2 48 


MOE LIGHT, INC. 


M-1142 
M-6062 
M-1061 


MONOGRAM LIGHTING UNITS, INC. 


| MULTI ELECTRIC MFG., INC. 


3012-3020 
336, 337, 339 
10170 


MORAN & HASTINGS MFG. CO. 


FL-COM 
FL-COM 
1-SP 
SP 
FL-COM 
FL-COM 


RES-I 
RES-FL 
COM-I 


IND-F 
IND-SLM 


IND-SLM 
IND-SLM 
IND-SLM 


IND-I 
FL 


F 
vP 


FL 


SP 


COM 


F 
1 
IND 


Ene. glass shielding 

for 5-440 

Enc. glass shielding 

for 5-460 

Spotlight for 5-240 

or 

Spotlight for 5-440 
5- 


ceilings or other com. use 
Fort Atkinson, 

Wisconsin 

Adapter unit 


Valance-portable 
Contemporary dual glass 
semi-indirect 


2ibs. = $4.85 
“19% 


WN‘ 188% 


14 Prospect Place 
East Orange, N. J. 


26 tbs. $29.70 


Open end pore. 
end 32 « 41.15 


iffis: 
HTH 

ie el 
Setauspegnuesesas 


t 


RRRRRRKRKERKRRKRKRKKRKRK A 


f2PF 


til 
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4273-43 W. Lake St. 
Chicago 24, tll, 


100- RLM 
1500 
200- All purpose 


1500 Inelosed 
40 
100- 
Open type 
500 
Elleptical open 
Turret socket 


500 Area Post lite with spotlights 
For PAR 38 or R40 lamps 


605 Washington Blvd 
Chicago 6, 111 


1 100 Screwless holders 


to 500 
1to4 40 Recessed 
Various 
1to4 
Various 
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NATIONAL LIGHTING EQUIP. CO. 


1903 RES 


NEO-RAY PRODUCTS, INC. 


ML-244) 
347-N-448 
Skylette 
Skylette 
M-607-848 
1070 (Peep 
Ne 
325-N-248 


IRNS-496 
(430M.A.) 


300 CLM 


Louvered ceiling, rigid 
alignment 

Hinged louver & wiring 
channel 

Flexi, flap 

Flexi-flap 


12415 Euclid Ave. 
Cleveland 6 Ohio 


1Sths. $22.00 


315 E 22nd St. 


New York 10, N. Y. 


Stbs. $20.35 
3%“ =. 42.80 
19- “ 


7 
78- “ 


171 oe 
4’ square hinged louver & 182 “ 


hinged wiring channel 
Orifices conform to 35° 
beam spread 

83.6 % efficient; hinged 
louver & wiring channel 
Hinged louver & wiring 


channel 
Hinged louver & wiring 
channel 


NEPO MANUFACTURING CO. 


100-D FL-O-M 


400 Pendant or slip-fitter mtg. 


ORANGE LIGHTING FIXTURE CO. 


1-RES 


Special custom built church 


lighting 


OVERBAGH & AYRES MFG. CO. 


AL-3134 
AL-2675 
AL-3100 
AL-2125 
AL-2500 
AL-2108 
AL-2108-13 


AL-2160 


RES-I 
RES-1 


et ete DO et et et et et et tt 


1 
1 
1 
1 
1 
1 
1 


1 


1 
1 
2 
1 
1 
1 


100 
158 


200 
500 
100 
150 


S288sene283 


10 “ 
30“ =. 28.65 


a“ 33.19 


8-“ 102.10 
102 “ 


527 S. Wells St. 
Chicago 7, Ul. 


4 Shipman St. 
Newark 2,N. J. 


411 S. Clinton St. 


Chicago 7, ili. 
24 ths. $4.62 
> 5.17 
4.72 
1.43 


413 
484 


we 
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28 


3 8010 L-FL 1 > 

21 40 aw“ HSB 
3 

2 

1. 

2 


Bracket with enci. shade * $6210 IND-F 2 
Ceiling 


1 Ave & Master St. 
PROGRESS MFG. CO., INC. Corman dadeighle 22, Pa 


1 
. 700-900 . Th lbs. $2.90° 
*Has pull-chain socket and outlet. 3000-4500 , : 1“ = 3.65" 
$12-18 . 1“ a0 
ni“ 
2 . 
3 « 
" « 
stores 2%“ 
100-440 COM-F 4% Offices & stores } ™m 4° 
800-440 COM-F Offices 7100-7300 5 “ 
SCH-M-440 COM-F Schools 1600-2000 «=I i 


241-440 COM-F Stores exclusively i * And , 
‘1 “T« SLM Offices i _ 


WM. PENN FLUORESCENT LIGHT MFG. CO. 1429S. 23 st 2001-2 
Philadelphia, Pa. 500 


400/600 / 
106 440 COM-F 4 Classrooms, offices & 22 tbs. $51.72 700 
stores 333-998 
106-240 COM-F Classrooms, offices & 2“ 32.65 2m 
115 


see SEses 


a5 


sCH SLM ' Offices & stores 
cH SLM Offices & stores 
vecH SLM Offices & stores 
secH = oSLM Offices & stores 
secH OSL Offices & stores 
12-240 IND Factory & garages 15 “ 


BOL-1501 


Type 14180 
Type 16180 
Type 18180 
Type 2375 190.08 
7000 
Old Country Road Type 1275 
Hicksville, L.1., WN. Y. LEB-271 t 19.58 
piece alum. ibs. $12.00 LER-241 ne 


. DEB-120 I 


17.00 DEB-140 us 


PERFECT LINE MFG. 


AWH-20 
AWH-35 
AWH-715 
AWH-300-1 


WHC-1 
CHT-3 
LHT-3 
VP-100 
VP-200 


3.00 
14.80 
32 S. Peoria St 

as QUADRANGLE MFG. CO. Chicago 7, UL 
430 


$s°°° azAz 


681 FL-I Open type pipe clamp or 15tbs. $23.00 


cress arm 
beS FL-I t o #* 

PITTSBURGH REFLECTOR (07 Otter Bit, — 

Pittsburgh 22, Pa. 684) FL-I Stip-fitter 2” pipe 15 “ 
B-5S296PL-4 COM-SLM 2 9%", Framed plastic side 56 ibs. $67.47 685) 4 Slip-fitter 2° pipe FY} 
B-7496A-4 COM-SLM 4 
B-8496A-4 COM-SLM 
AF-4396AS-4 COM-SLM 


A-5280-ST  COM-F 4 
16728 COM-I-RES 


AL-200 FL-I-0 

WS-500 COM-I- 
SP-SW 

1F-240-E F-IND 


Egg crate louver 170“ = 136.03 5T15V t pt }” pendant : 
Alba-lite glass 162“ 13292 116 . RLM dome refl. 4° pendant 4 
‘ s° an 118M " RLM dome refl. 4° pendant 6 


§-toot sections a | 5078 
Wail urn for indirect ity. 10“ 38.93 RAMBUSCH DECORATING CO. me... > 
Aivm. hosing u< 23 ), ' 

Glass permafiector «= 1228 DOME = COM 1158. Law brightens wide ight 35 ths. 


Refl. snap out 2 86710 DOWNLITE COM-I 1 .-4 High eff. small aperture = : 


ROTOSPOT COM-I 1 150 Shallow recess, 350° i 
rotation & 45° tilt, easily 


ad 
PHILADELPHIA ELECTRICAL & MFG. CO. Bw tong ANNULITE COM-L-RES 1 108 all —ae 


2 
s £$29#25%.%3%3' 


500 recess 10 “ 
1-ST 500 Type lil distribution 2ibs. $55.15 WALL URN COM-I 1 150- Eliminates bright splash 4 “ 
1ST 200 5“ 35.60 300 above unit 

tH 


GO7M4114 
300 


6“ H2 MORELITE FL-I 150- Exposed unit §“ 
23“ = «63.98 300 


306MV 
8134114 
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589 North Ave. 
New Rochelle, N. Y. 


60 Approved flush fixt. 4ibs. $4.95 
8 Midget fluorescent strip 2 “ 9.78 
32 2lightinstant start circline 8 “ = 21.12 
20 Streamlined kitchenunit 15“ 15.00 


REGENT-SAVOY ELEC. MFG. CORP. 


308 ! 
M 108 F 
C 432-2 F 
140-420 F 


6009-17 Broadway 
REVERE ELECTRIC MFG. CO. Chicago 40, lll 


4200 
3800 
3851 


2000 
7121-NSH 
7201-B 


Weather tight 
Easy to install 
Easy to install 


— et et ot et et 


Island light : 
- Service station flood 30 “ 


woe 


Super high intensity series 60 “ 
Transformer series 30 
Wind cone light 318 

. prefocus 23 
Med. intensity »* 
High intensity 38 
M 21 


jercury ; 
Hinged pole sub-hase 431 
Octagonal tapered 266 ‘ 


_— — ot ot waa << — «<< 


7650 a 

2313-A/2355 ST 
802-420 ST 
720-420 ST 


125 Barclay St. 
New- ork 7, N.Y. 
4501* DP-EP Pendant with guard 114 tbs. $18.00 
4504* DP-EP ' Pendant without guard =f “ 17.15 

DP-EP ’ Ceiling with guard 5“ 22.00 
DP-EP Ceiling without guard 


DP-EP Pendant with guard & refl. 
DP-EP Pendant, refl., without 


DP-EP Ceiling with guard & reff. 
DP-EP Ceiling, refl., without 


DP-EP 
DP-EP 
DP-EP 
DP-EP 
441* DP-EP 


RUSSELL & STOLL CO., INC. 


4585* . 
4567* . Bail handle 
5000" Pendant—brass guard— 
without switch 
5045* Junction box brass 
without switch 
“Also available in 200, 300 and 300/500 watts. 


2062 E. 70th St 
Cleveland 3, Ohio 


3 tbs. $6.45 
C15 15 Chrome bathroom brkt. 3)“ 7.00 
440 SS 40 Pendant . 


1 
1 
I 4 35 
440 SC } 4 40 Flush mounting 32 “ 
: 40 Pendant 6 “ 


ROBBOY ELECTRIC MFG. 


ci4 14 Chrome bathroom brit. 


240 SS 


240 Flush mounting =” 


126 
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Nt wt et es et 


S$ & M LAMP CO. 


402 FL-COM- 
802 


1100 
813 


500, 505, 


503, 504 
952 YCAL 
1952 

1072 YCAL 
1490 

1790 CAL 
1200 Series 
1600 Series 
1800 Series 
2020 Series 


L. J. SEGIL CO. 


FHC448 


SILVRAY LIGHTING, INC. 


1500S /3R/5 
333 
334 
338 
339 
160 


RSOF 
SRSOF, 
SM50F 


Zs x wes88 


— 
— 
~ 


SIMPLET ELEC. CO. 


GTi vP 1 100 
6112 vP 1 200 


RRRSTRSim ww 


— 
ee 


aS 
is 
gF 


Yard-lite refl. removable 
Totally encl. socket 


Yard-lite refl. removable 
PAR & R type lamp holders 


Base 

Recreational, comm. & ind. 
purposes 

Recreational, comm. & Ind. 
purposes 

Recreational, comm. & ind. 


Com’! 

Com’! 

Cast alum. with Alzak 
alum. inner refis. 

Cast alum. with Alzak 

processed alum. inner refis. 

Cast alum. encl. with Alzak 

processed alum. inner refls. 

Cast alum. encl. with Alzak 

processed alum. inner refis. 


2500 W. North Ave. 
Chicago 47, i. 


3 lbs. $53.18 

39 = 64.00 
Recessed spot 14“ 8.85 
Recessed spot 2“ 155 
Bullet z¢ 
Circline with fan = * 
Gas station post light 
Gas station post light 
Louvered slimline 


Half round post lite 6“ 100.23 


82 Ibs. $140.70 
60“ 140.55 


RKO Building 


New York 20, N. Y. 
Concentric ring silver 10 ths. $14.50 
bow! lamp 

Louvered 35° x 35° shield 325“ 23.45 
Louvered 35°x 35° shield 415 “ 33.20 
Louvered 35°x 35° shield 66 “ 53.40 
F96” T12 

Louvered 35°x 35° shield 78 “ 17270 


F96” T12 
ceiling louvered = 52“ «(49.80 
6 “ 25.00 
to 


3600 
Chicago 51, 111. 


Alum. Universal type Shs. $5.05 
Alum. Universal type > 6.10 
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Sano nen 


SMITHCRAFT LIGHTING DIVISION 


DIR2-96-430 COM-SLM 
DIR6-96-430 COM-SLM 
-96-430 COM-SLM 


EEEEEEEEET 


= 


STHDI-96-430 COM-SLM 
STHV3-48-430 COM-SLM 
HPTC240 IND-F 


a ee eed he eed, ee ee, ee ee ee ee a 
Ssasasassasssssssanssssaag 


SMOOT-HOLMAN CO. 


RE-500-S COM-I 1 ! Dirt free 

COM-F-SLM 4 72 Fleur-0-Lier 

COM-F 4 40 Fleur-O-Lier 

IND-F-SLM 2 72 RLM instant start 
1 750/ Wide area 


FL-1 

1500 
COM-F 2 72 School lighting 
COM-! 1 150/ Efficient flush ceiling 


500 
LH-1112 cOM-! 2 200/ Low heat ceiling lite 


68186 IND-I 1 750/ Hi Bay Mill-Lite 
1500 


18222 Lanken Ave. 


THE SPERO ELECTRIC CORP. 
Cleveland 19, Ohio 


COM-F 4 40 Louver plastic panels 50 ths. $57.74 
COM-F-SLM4 51 2pe. louver plastic panels 110 “ 106.64 
COM-F 2 40 Louver plastic panels 32“ 36.00 
COM-F-SLM 2 51 2pec.louverplastic panels 76 “ 81.36 
COM-F Louvered school unit uw“ B78 
COM-F Louvered school unit 2“ $6.38 
COM-F Glass shielded cove light 40“ 20.00 
COM-F Glass shielded cornice «= 42“ = 0.00 


MSB-848 COM-F Giass, louver bronze trim 110 “ 
TRL-248-A COM-F Recessed louver “a* 753 
COM-F Recessed louver 85 “ 


TRL-296-A ans 
HCW-675-L_ FL Closed wireway hingedlens 24 “ 
50 F Open type outlet box 3 


LVR-448 
LVR-496 
LVR-248 
LVR-296 
PSB-248 
PSB-260 
MSBC-248 
MSBCR-248 


mount 

Weatherproof adjustable 
Pyrex lens 

Pyrex lens 

Pyrex lens 


3 

W-80 SLS 
C-80 SLS 
W-120 SLS 


COM 
1-COM 
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No. of Lamp 


Lamps Watts 


Special Features 





C-120 SLS 


1-COM 1 
1-COM 1 


200- Pyrex lens 


300 
150 Pyrex lens 


SOLAR LIGHT MFG. CO. 


1260 
L1260 
C1260 
CL1260 
R1260 
RL1260 


COM 
COM 
COM 
COM 
COM 
COM 


SOUTHERN LIGHTING MFG. CO. 


F-IND-SLM 4 
F-COM-SLM 2 
F-COM-SLM 1 
F-COM 
F-COM 
F-COM 


F-IND 


STEBER MFG. CO. 


$-300 
$-350 
No. 2 


A-0-FL 
SP-IND 
A-0-FL- 
SP-IND 
FL-I-IND 
0-P-SW-SL- 
SP-SC 


Easily serviced 
Easily serviced 
Slimline 
Slimline 


SSsaaasaanseanasse 


a 
— 


STERLING INDUSTRIES, INC. 


F-RES 


32 Chrome instant start 
circline 


1357 So. Jefferson St. 
Chicago 7, tll. 


30 lbs. $25.15 
323° BS 
583“ 
70 oe 
x} “ 
82 “ 


1p tbs. $3.08 
Wu“) 6 (6.8 
235 


6.58 


2741 Coral St. 
Philadelphia 34, Pa. 














No.of Lamp 
Type Lamps Watts Special Features 





2555 Bellevue 
Detroit 7, Michigan 
6825 IND-F Turret Skts. W. E. 37 ths. $48.00 


IND-F Turret Skts. pore. “* 54.00 
SLM-COM 2 Low cost lighting turret 32“ 50.00 
sockets 


77.00 
70.00 
28.00 
33.34 
96.00 
19.50 
5B 


SUN-LITE MANUFACTURING CO. 


IND-SLM 


RReE RAR 


Low cast 
Louver — all ceiling 


For work areas 
For work areas 


SGSEGES 


ou BSUBRBUN=Ssxse 
Oo 


°F Breranease 
= 


== 
a 


0 Place 
SWIVELIER COMPANY, INC. New ‘ont NY. 


15 I-FL-SP-SW 1 75W “Gyro-Lite” Universally 5 tbs. $34.15 
R30 adjustable rec. unit 
150W 
PAR 38 
1-FL-SP-SW 150 


1-FL-SP-SW 


1-FL-SP-SW 
1-FL-SP-SW 
1-FL-SP-SW 


. 150 Juni 
I-FL-SP-SW 1 150 Standard top-lite (recessed) 4} “ 


SYLVANIA ELECTRIC PRODUCTS, INC. Estes Street 
Ipswich, Mass. 


Bridge type chassis $32.23 
Louver shielded 33.40 
Instant start “$23 
Louver shielded 55.92 
125.81 

Plastic shielded 65.73 
98.90 

141.42 

14.92 

20.67 


HF-100 


ee NNN Se ee een 


ircline 
T-17-11 ft. 


ELECTRIC CORP. 


mounting 
Flash mig. with guard 
1” with guard 
h mounting 
Flush mtg. with guard 


SPeSeTrtrrrTer 
Sete te eae ce 
te Tin De ~ Be - Bn ee ie ee 





No.of Lamp 
Type Lamps Watts Special Features 





TRI-PART MFG. CO. 


jE REEETEREGE 
Hee 
PEEL 


Ht 
EEE 
EEE 


meee eee Sipe TaUSEEEESEEE 
~~ ~~ 


Fy 


NN SN SNM AN SN SON NeN en ee One eo me 


a 


4 Slocum Ave. 
Englewood, N. J. 


6} Ibs. $17.60 


KURT VERSEN CO. 
38-523 COM-I 
300 
38-588 COM-I 17.60 
500 
35-503 ; 18.70 


Recessed 
Recessed 
Recessed 
Recessed 


145 Pasadena Ave. 
South Pasadena, Calif. 


4 Short wave U.V. 2537 1 ths. $39.50 
AU. 

4 Longwave U.V.3660 1° 2950 
AU. 


ULTRA-VIOLET PRODUCTS, INC. 


SL 2537 M-P 1 
SL 3660 M-P 1 
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M-+4-SW-SL 1 
M-P-SW-l 1 
LMSW 2 
-M-SW 1 
LMSW 2 
-M-SW 1 
-M-SW-SL 2 


g=5 
ec 
Ee: 
= 


F-DP 


IND-F 
IND-F 
IND-SLM 
IND-SLM 


clelztel 
o> FF 
ot Ged So) 8) 
cREHELE 
ERERSE® 

ese 


H. E. WILLIAMS PRODUCTS CO. 


Bl 
H 


SLM-COM 4 
SLM-COM 4 
F-COM 
F-COM 
F-COM 
F-COM 
SLM-COM 
COM 


| 


THE F. W. WAKEFIELD BRASS CO. 


nanae 
b $$ FF 


ssessz8eeticusus 


TH 


enn MR SK ew NN SK eee 


SS sone Feet BSSS 
ReReer ern eeernen se oF 
é 


Hn 


GRS-448-B 


gesHuNUaEgRE 


2 
= 
8 
2 


WESTINGHOUSE ELEC. CORP. 


at 


F-IND 


Tae tn 


Ao ae NE ND ae mt met ee A Ne ee oe oe me ee ae oe 
SSSeutsssssanstaaRsssexnxnsexseses 


i 
fle 


®PeertRek ea 


Hl 
[eet 


ne Ld 
es 


ee es PS 
P we ~ 
ueseues weseds 
| sss 


: 
! 


see 
=#s28 6 


Ohio 
$30.20 
68.30 
5.20 
24.50 
53.60 
61.00 
ne 
4.70 
38.00 
61.20 
65.00 


THE WIREMOLD CO. 


a: 


COM-F- 2 
IND 

COM-F- 2 
IND 

COM-F 1 
IND 
COM-F-IND- 1 
P-SC-SW 
COM-F-IND- 1 
P-SC-SW 
COM-F-IND- 1 
Sc-SW 
COM-F-IND 2 
SC-SW 
COM-F-SC- 
sw 
COM-F-SC- 
sw 
COM-F-SC- 
sw 


E 
8 
n 
& 
& 
Bus 


20124 
2H24X 
1H14 
nA-4* 
7A-9* 
7A-10° 
7A-11* 
mA-13* 
7A-14* 
71A-15* 


Rmerereeenere 


i 
| 


ii 


4 
: 


Z 
fi 
€ 


775 Congress St. 
WHEELER REFLECTOR CO. Boston 10, Mass. 


20 ths. $36.80 


2607 1-DP 1 4 For class 11-G hazardous 


150 wtations 
1-DP 200 Forclass-Ghazardous 25“ 4299 
locations 
1-DP 300- For class li-G hazardous 30 “ 
500 lpcations 


COM-SLM 
COM-SLM 
COM-SLM 
COM-SLM 


All-metal const. low 95 “ 


Ss“ 70.90 
41“ 
47 “ 
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Z1AR-10* 
71AR-11* 
21AR-13* 


F-SC 
F-SC 
F-SC 


15 


piete 
* Lower power factor; others are high power factor. 





! 
| 
| 
| 
| 


for SURE protective lighting— 


INSIST ON 


She AGollly 


THE COMPLETE LINE OF FITTINGS TO 


PROVIDE SPOT OR FLOOD LIGHTING Byaoae you want it! 


A Few of the Many 
Standard Austin Fittings 


& 


CLUA-21 


CLD-150 


“Floating Socket” 
Lampholder for 150- 
watt PAR-38 lamps. 


CLU-7 


_ . CLUA-Y1 


OF) 
a) 
~ 


CLD-35 


“Floating Socket” Lampholder for 
200, 300- and 500-watt R-40 
mogul base, or medium base 
lamps with edaptor. 


“THE FLOATING SOCKET” 
makes the difference! 


As lamp is screwed in, the socket moves 
forward under spring tension to make a 
positive contact with lamp base and to 
insure a snug, even fit of lamp to gasketed 
rim of lampholder. Prevents lamp breakage 
due to changes in temperature or physical 
variations in lamp, sockets, or castings. 


Aluminum alloy. 
Completely wired. 
Heatproof, weath- 
er-proof gasket. 


Pat. applied for 


Write for Complete 
laformation and Prices 


a] =“ 
lhe THC. Austin Company 
NORTHBROOK, ILLINOIS 





(Continued from page 65) 


appliances must get permits for gov- 


| . 
ernment allocations. 


Mr. Fleischmann said the broadened 
orders would end a “wild scramble for 
reduced supplies” and emphasized the 
importance of continued civilian out- 
put in the defense-slated economy. He 
also reported that the present system 
of allocating steel, copper and alumi- 


| num for tanks, planes, guns and other 


items would cover all industry start 

ing with the last quarter of 1951. 
Allotments for fourth-quarter use in 

defense, defense-supporting, civilian 


production and construction programs 


were made to claimant agencies and 
NPA industry divisions which repre- 
sent all segments of the national econ- 
omy. The total allotments are: 24,058,- 
520 tons of steel; 1,325,941,000 pounds 
of copper; and 681,475,000 pounds of 
aluminum. 

Individual distribution, it was an- 
nounced, will be much the same as that 
for the third quarter. With the deliv- 
ery of military hard goods scheduled to 
rise from a monthly rate of $1 billion 
to about three times that amount with- 
in the next twelve months, Mr. Fleisch- 
mann pointed out that it was neces- 
sary to assure accomplishment of the 
military program while achieving a 
balance between the requirements of 
defense and non-defense production. 
This he emphasized was necessary to 
maintain a strong national economy. 

The strain of direct military goals 
that are foreseen in the coming months 
will be relieved by diversion of mate- 
rials to the production and construc- 
tion needed to increase over-all indus- 
trial capacity at the present time. Con- 
tinued expansion of productive capac- 
ity is expected to permit the economy 
to sustain both the defense program 
and normal civilian requirements by 
late 1952 or early 1953. 

The Office of Defense Mobilization 
meanwhile announced that the tax 
amortization program, granted to en- 
courage expansion of defense produc- 
tion, has been delayed for a period of 
60 days in order to give officials an 
opportunity to review the program. 
The 60-day moratorium on the grant- 
ing of accelerated tax certificates was 
declared by Defense Mobilizer Charles 
E. Wilson in a letter to Mr. Fleisch- 
mann. 

A major objective of the study, 
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CALENDAR of EVENTS 
International Lighting Exposition 
Cleveland, May 6-9, 1952 
Electrical Progress Show 
Electrical Assn. of Philadelphia 
Convention Hall, Oct. 9-11 
Philadelphia Electric Assn. 
innual Meeting, Benjamin Franklin Hotel 
Philadelphia, Sept. 18-19 
Joint Relay-Communications Committee 
Emerson Hotel, Baltimore, Oct. 18-19 
Indiana Electric Assn. 
Annual Convention 
French Lick, Ind., Oct. 10-12 
International Assn. of Electrical Leagues 
innual Conference, Rooserelt Hotel 
New Orleans, Oct. 10-13 
National Electronics Conference 
Annual Conference 
Edgewater Beach Hotel 
Chicago, Oct. 22-24 
National Farm Electrification Conf. 
innual Meeting, Hotel Gibson 
Cincinnati, Oct. 9-10 
National Hardware Show 
Grand Central Palace 
New York City, Oct. 8-12 
Industrial Electric Exposition 
Electric League of Weatern Pa 
William Penn Hotel, Pittaburgh 
Oct. 9-11 
Intermountain Electrical Assn 
Annual Conference 
Newhouse Hotel, Salt Lake City 
September 21 
Radio-Television Engineers 
Annual Meeting, King Edward Hotel 
Toronto, Canada, Oct. 29-31 








which started August 18, will be to 

determine how much of a part the spe 

cial tax grants will play in the fixing 

of prices charged the government for 

products from the defense plants. A Permanent Merchandising Display That Gives You A Complete 
The amortization program, criti Battery Sales Department IN LESS THAN ONE SQUARE FOOT OF SPACE 


cized by Congress, especially on the 

percentage of rapid tax write-off 

* A HANDSOME ALL-STEEL counter fixture of eye appealing 
beauty and modern mass display effectiveness. Finished in four 
colors, baked-on for permanency. Adequate storage space in back 
tive capacity to meet mobilization and convenient visible battery tester in easy reach. 


goals. Certifcatio as i vortant 

— ee en ee % STOCKED WITH FAST-MOVING BEST SELLERS! Every item a 
money maker, including an adequate minimum stock of 3 sizes of 
companies, or corporations to amortize popular Burgess Flashlight Batteries and an initial supply of 6 new 
i write-off an authorized amount of a seamless brass flashlight cases in brilliant chrome. 


ae * FOR AMERICA’S ALERT DEALERS who want to sell flashlight 

Under normal tax procedures, amorti batteries in the most modern manner, the BURGESS COUNTER 

ion is spread over 20 years or MERCHANT offers continuous turnover of profitable items, re- 
More than $8 billion in special quires a minimum of space. 


certificates have been granted to . R E £ D i Ss Pp L AY Ss E R Vv i Cc E 


To help punch seasonal sales harder 
than ever, FOUR times a year dealers re- 
ceive a fresh, new colorful display 

ard to insert in slotted top. Cards 


granted to corporations, was designed 


to expand private industry’s produc 


defense facility permits individuals, 


new facility over a five year period 


Knapp Monarch Prepares 


“s » 4 "s at ; vac al are mailed direct from factory— 
ll Promotion Campaig1 " 2 oul are mailec . tory 
Fa Campaign “ee oe absolutely FREE! 
CHICAGO—Knapp Monarch, St PWER Los } Write for complete details on how you 
Louis manufacturer of electrical ap : 6 ¥ can obtain the BURGESS COUNTER 


3 < ’ Ty | MERCHANT for your dealers. 
pliances, will highlight its entire ad . 4 


vertising program this fall with a 


direct tie-in with 22,000 Western BURGESS BATTERY COMPANY 


Union stations throughout the 
FREEPORT, ILLINOIS 


country. The public will be able to 
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call “Operator 25” and learn the 
name of the nearest Knapp Monarch 
dealer. 

The extensive merchandising cam- 
h to ke, paign got under way with a recent 
Ow ep sales meeting held by Richard H. 
h e e Thompson, Chicago area representa- 
ot C ‘Cc its cool tive. The company is backing up the 
—— : U promotion with a complete advertis- 
ing and publicity campaign aimed 

directly at the consumer. 


W. E. Conley, 41 Years 
With G.E. in Ohio, Retires 
CLEVELAND—W. E. Conley, dis- 


trict engineer for the General Electric 
Lamp Department’s Buckeye sales dis- 
trict, with headquarters in this city, 
las retired after 41 years’ service with 
G.E, 
A native of Lake Mills, Iowa, Mr. 
Conley received his electrical engi- 
neering degree from the University 
of Minnesota in 1910 and joined G.E. 
the same year at the East 45th St. 
plant here. He transferred in 1914 to 
HOW IT WORKS the Nela Park headquarters, where 
ick oe Tene ne he was placed in charge of the lamp 
Trip (matched to thermat testing section. In 1927, Mr. Conley 
capacity of the meter or ‘ . 
transformer it protects) was named engineer for the Buckeye 


atse opens circuit when : 
sate serreunding or loa sales district, and in this position he 


' 
DUAL ELEMENT TRIPLE 1 “*“ 
PROTECTION FUSE WITH 


movant 
comtact 


has been responsible for designing 
many large commercial, industrial 


4 

s 

7 
THERM-A-TRIP '~ 

a 


and institutional lighting installa- 
CY, ° tions in this area. 
< rwon_ tye THREE-IN-ONE FUSE Mr. Conley was the first winner of 


the J. E. North award in 1947. Given 


ON ; 0-all on chart death annually by the Electrical League 
R oe pe ee poutine one of Cleveland, the award is made in 
rR we rate of ries of recovery veriags. ; recognition of outstanding contribu- 
"has longest safe time-lag of any overload protective device. PK : 
TRION’s tions to the electrical industry lo- 
oe time-delay averages five times longer than any renewable or one-time fuse. 
SION starts heavily loaded motors safely. 
‘R'ON protects against single phasing. 
SION Swat (power) loss is substantially lower. 
’'’ ‘tripping temperature provides a heat ceiling 500° F. lower than any zinc link fuse, 
“reduces and controls the heating of switches and fuse clips. 


, R/ONpermits the use of switches of lower rating. 
TRION ceeps hot circuits cool. Northern Light Purchases 


A TRION FOR EVERY CIRCUIT Factory in Milwaukee 
Trions are available in 141 Standard Sizes ranging from ‘i 
1 to = ames for both = and 600 Volt circuits. Other MILWAUKEE—Purchase of a fac- 
ames. Saas pone G4" aie. by 6” Nome cae bee tory building has been announced here 
1/10 amp to 10 amps. ASK FOR TRION OR WRITE FOR FREE by executives of Northern Light Co., 
Mf, “| TRION BULLETIN #506-A TODAY. 


“ION ig the coolest operating fuse of any type. 


cally. 

The father of three married daugh- 
ters, Mr. Conley resides with his 
wife in Shaker Heights. 


manufacturers of commercial and in- 
dustrial lighting equipment. 

Located at 1657 North Water St., 

THE CHASE-SHAWMUT co. the newly-purchased factory has 48,- 

373 MERRIMAC STREET _>_ NEWBURYPORT. MASSACHUSFTIS.... (00 sq ft of floor space. Improvements 

in layout and operations at the new 

SS Veh —_ location are expected to assist the 

<= . > company in meeting its present heavy 
Asipictp Trion ~8O8~ ©.Q-T Freee me OT oe ruse wine backlog of unfilled orders. 
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RUDOLPH HALLEY, former chief 
counsel for the Kefauver crime inves- 
tigation committee, is the narrator of 
the new “Gangbusters” television pro- 
gram. Presented Tuesday evenings 
from 9 to 9:30, EDST, “Gangbusters,” 
which has been on radio for 15 years, 
is being seen on television under the 
sponsorship of Schick Electric Shavers 





Humphreys Named Head 
Of U.S. Rubber Board 

NEW YORK—H.E, Humphrey 
Jr., president of United States Rub 
ber Co., has been elected chairmar 
of the board of dire He will 
continue as president the cor 
pany. 

He succeeds Herbert k Smith 
chairman and former president, who 
is retiring after 38 vears of service 

i] 


e 
Mr. Smith wi I. 


continue as a director 
and member of the finance comt 
tee 

Elected to the executive comm 
tee by the board was John W. M¢ 
(;,overn, vice president and genera 
manager of the tire division. Howard 
N. Hawkes, assistant general man 
ager of the tire division, was elected 
vice president and was named gen 
eral manager of the tire division to 
succeed Mr. McGovern 


Alice Quits Wonderland 
For Lamp Promotion Stint 
CLEVELAND—Alice of Wonder 
land fame will have a new job this fall 
The General Electric Lamp Depart- 
ment has announced that it will em 
ploy the “Alice in Wonderland” 
theme, along with its main character, 
in the company’s fall lamp promotion 
scheduled September 8 to October 20. 

This sales promotion activity will re- 
theme 


place the “bulb-snatching 
which has been used by G.E. in the 
past for its fall campaign. Alice and 











Geomeltic Lighting Ftteres- 
ae Unlimited 


aallire 


1} {| 


oe wenn v.22 


PATTERN § LIGHTING 


ONLY BASIC UNITS 

by Compco form any geometric 

lighting pattern desired patterns 

custom-styled exactly to the client's 

needs patterns far more attractive and 

efficient than ordinary continuous-row 

fixtures — yet just as easy to install! 

Compco fixtures assure lowest 
naintenance, too. They have all-steel 

housings and louvers, durably finished in 

Compco’s exclusive baked-on 
Glazenamel.”’ For unlimited design 

and longest life, investigate 

Compco Pattern Lighting 

Compco Corporation, 

2251 W’. St. Paul Ave., 

Chicago 47, Ill 


WRITE FOR FREE BULLETIN 
showing design suggestions and construction, 
application, and installation dato. 


| 
| 
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LATROBE 








Q UA LITY THAT LAST § | CHARLES E. WILSON (center) 
oe SAN ol } makes his first visit as Director of 
Defense Mobilization to the Mid- 
The simple, compact design of “Latrobe” Floor Boxes and bans where he —. inspected 
Wiring Specialties makes them so easy to install, so depend- ig nae tay iene st — 
. és : ‘ . “Pa ‘ o inspec- 
able m service. Made of the finest materials available, La tion trip with President James J. 
trobe”’ Products offer true economy. Nance (right) and Fred J. Walters, 
Sold Only Through Wholesalers vice president-defense. 








other characters from the Disney pic- 


ture are being featured on colorful 





display material for large ind small 
No. 110 “Latrobe” No. 252-R “Latrobe” retail outlets for G.E. lamps 

, . Two Gang Box 
Watertight Box Watertight and Pon, fn No. 208 Re- 


The neat, unique design of the No. 110 Box ceptacle in ore section. Compact and efficient. 
allows it to be installed in record time. Its fre Cover Plate has ‘2” flush brass plug. 


simplici -f ‘ a Oe 
Cover plete 10 3°” Glom. Wo. 208 Weceptecie. | Plymouth Rubber Moves 
N.Y. Office to Fifth Ave. 
NEW YORK—Plymouth Rubber 
Co., Inc., with factories located in 
Canton, Mas has moved its office 
here from 10 West 33rd St. to 267 
Fifth Ave. The new headquarters are 


larger than at tl previous address 


No. 150 Box— and enable a greater display of met 


Wi No. 207 Nozzle wi 
x handise 
No. 284 Nozzle ith fhe No. 150 is a soundly constructed Box with cnandaise 
4',” Cover Plate and large Adjusting Rin 
No. 200 Cover Plate No 215. Compact, economical, efficient. ” 
This Duplex Receptacle Nozzle is the most 
useful and efficient on the market ts fur 
nished with " or Ve" brass pipe extension 


a _ G.E. Sponsors Round-up 
ig Of Football Games on CBS 


SYRACUSI N.Y \ coast-to 
coast football round-up each Satur 
day this Fall *r the Columbia 


Broadcasting tem radio network 


No. 330 Tom Thumb 
Utility Outlet No. 470 “Bull Dog” 
A versatile outlet that is excellent for use in Pipe or Conduit Hanger 


wood floors, mantels, baseboards and other in 

stallation free from moisture or mechanical Sturdy and dependable for hanging pipe or con- 
injury Installed quickly with no harm to duit '," »" and 1” to steel beams up to %” 
finish thick Larger sizes for larger pipe 


FULLMAN 


EASILY ECO- 
INSTALLED MANUFACTURING CO. NOMICAL 


LATROBE, PA. 
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ginning September 29 and concluding 
November 17, the broadcasts’ air- 
time will be from 2:30 to 5:30 pm 
(ES..T.). 

Commercial time will be devoted 
to G.E. radio and television receiv- 
ers. Dealers in cities where CBS net- 
work stations will carry the program 
will be furnished commercial mater- 
ial for tie-in announcements. 

In addition to this new national 
radio show, G.E plans a heavy Fall 
schedule of advertising in 17 national 
magazines and 198 newspapers 
throughout the country. 


RTMA-IRE To Be Told 
Of New TV Developments 
WASHINGTON, D.C.— Discus 


sions by the country’s leading elec- 
tronic engineers of the latest tele 
vision developments, including color 
and UHF converters, will be fea- 
tured during the three-day annual 
fall meeting of radio-television engi 
neers, scheduled for October 29-31 
at the King Edward Hotel, Toronto. 
The annual meeting is sponsored 
jointly by the Institute of Radio En 
gineers and the Radio Television 
Manufacturers Assn.’s engineering 
department. 

Highlight of the meeting will be 
the annual dinner on the evening oi 
October 30, with a report by Donald 
G. Fink, editor of Electronics, on the 
recent CCIR meeting in Geneva, 


NEMA Announces Awards 
For Housewares Contest 

NEW YORK—Winners in the dis- 
play contest sponsored by the Electric 
Housewares Section of the National 
Electrical Manufacturers Association 
were selected recently by a panel of 
leaders from the publication, merchan- 
dising and display fields who acted as 
judges. 

First prize plaques were awarded to 
the following stores: Mankato Electric 
Co., Mankato, Minn. (appliance deal- 
er); Schaffer & Bond, Inc., Upper 
Darby, Pa. (hardware store); Lans- 
burgh & Bro., Washington, D. C. 
(department store) ; Ohio Edison Co., 
Youngstown branch, Youngstown, 
Ohio (utility). 

The contest was conducted in con- 
junction with the industry’s year- 
‘round gift campaign. The purpose of 
the contest was to reward the ingenu- 





RLectarcar 


master FOREMAN 


PLANT MECHANIC 
PLANT ELECTRICIAN 
ENGINEER 


























IPM 


OPENS Man DOORS TO 
PROFITABLE EXTRA SALES 





Electric motors and generators are 

primary production tools. Every 

plant operator wants them con- 

served and kept at peak efficiency. 

That is why IDEAL PREVENTIVE 

MAINTENANCE Equipment is in 
ot poe . big demand and offers a market 
= we that you should be tapping for 
pEsuRFACeR® ,, profitable, extra sales. 


flies 


aco “geoter® 


From plant engineers to foremen 
your customers will welcome in- 
a . formation on IPM equipment 
or communter® because it helps them avoid 
rine costly motor repairs and pro- 
duction shut downs. It is the 
perfect door opener to sales 
of many other kinds of 
equipment and supplies. 


A 
mupencuters 


COMMUTAT TERS ; 
aws * Most IPM items are avail- 
able for immediate delivery! 
That means added earnings 
right now! Better give IPM Equip- 
ment a prominent spot in every 
sales call you make. 


SOLD THROUGH AMERICA’S LEADING DISTRIBUTORS 
Pere Sr eres eR ewe 
IDEAL INDUSTRIES, Inc. 
1047 Pork Avenue, Sycomure, Ii! 
Please send me yo Commutoter ond Slip Ring Mainte 
once hand book 
NAME 
TITLE 
This outhoritative booklet COMPANY 


gives you sales ommunition ADDRESS 
Just mail the coupon today 
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ESTERN & LAMAR LAG 


fill all your custom 


ers’ needs 


The Great Western and LaMar Lag line is complete—and every 
item in it is a se//er. Find out how it can pay off for you in satisfied 
customers, repeat orders and greater fuse profits. Write for new 


literature and prices. 


RENEWABLE KNIFE BLADE FUSE 


250 & 600 volt sizes, 
70 to 600 amperes 


KNIFE BLADE RENEWAL LINK 


250 & 600 volt sizes, 
70 to 600 amperes 





TIME LAG RENEWAL LINK 


250 & 600 volt sizes, 
70 to 600 amperes 


FERRULE RENEWABLE FUSE 


250 & 600 volt sizes, 
3 to 60 amperes 





FERRULE RENEWAL LINK 


250 & 600 volt sizes, 
3 to 60 amperes 


wD 


GLASS TOP PLUG FUSES 


Standard Sizes, 10, 15, 
20, 25, 30 amperes 





NON-RENEWABLE FERRULE FUSE 


250 & 600 volts, 
1 to 60 amperes 


NON-RENEWABLE KNIFE BLADE FUSE 


250 & 600 volts, 
70 to 600 amperes. 





TROLLEY TAP FUSES 


Sizes from 20 
to 400 amperes 





~~ 6 | 


FUSE INDICATORS + 


Sizes for fuses from 110 to 
600 volts, 0 to 600 amperes 


WRITE FOR LITERATURE AND PRICES 


GREAT WESTERN 
Titeflex, Inc., 500 Frelinghuysen Ave., Newark 5, N. J. 


FUSE DIVISION 








| ity and enterprise of electric house- 


wares retailers in developing sucessful 
visual merchandising ideas at the point 
of sale in windows and interior dis- 
plays. 


J. G. Waddell Is Named 
New President of IAEL 


NEW YORK—J. G. Waddell, man- 
aging director of the Electric Institute 
of Boston, has become the new presi- 
dent of the International Association 


| of Electrical Leagues. Formerly vice 


president, he replaces H. P. Wilson, 
former manager of the Electrical In- 
stitute of the Tri-Cities, who resigned 


| as IAEL president recently. 


R. B. Hubbard, manager of the 


| Rocky Mountain Electrical League, 


Denver, has filled the post of vice 
president, and will continue as IAEL 


| treasurer. E. J. McGinnis, business 


manager of the Cincinnati Electrical 
Association, has been elected to the 
directorate of the IAEL. 
Appointments to fill the vacancies 
were made by the IAEL board of 
governors. Election of officers for the 
1951-’52 association year will take 
place October 13 at the leagues’ 16th 
annual conference, scheduled for the 
Roosevelt Hotel, New Orleans 


Raybro Conducts 2-Day 
Sales Meeting in Florida 


TAMPA, FLA.—A two-day gen- 
eral sales meeting was recently held 
here by Raybro Electric Supplies, Inc., 
of Jacksonville, Miami, St. Petersburg, 
Orlando and Tampa, for members of 
the company’s sales department, as well 
as branch managers and branch sales 
managers. Sessions were held out-of- 
doors at the company’s lake property, 
located about 12 miles from here. 

J. A. Mook, Jr., advertising and 
sales promotion manager, conducted 
the meeting, which was complete with 
props and samples for each speaker. 
An address of welcome and introduc- 
tion of factory personnel were made 
by Milton O. Hollis, secretary-treas- 
urer and general manager. J. H. Wade, 
Raybro’s merchandise manager, di- 
rected the merchandise program at the 
meeting, and a number of manufactur 
ers’ representatives were featured 
speakers. 

The theme of the entire meeting 
was “See-Samples-Sell.” 
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FOR SERVICE VALUE 


W. J. BRYANT proudly displays the 
$100 defense bond awarded to him by 
Raybro Electric Supplies, Inc., for 
his outstanding job in the Florida 
company’s recently conducted lamp 
activity. Bryant, of the Raybro Or- 
lando branch, was top man in the state 
and was presented with the award at 
the company’s recent general sales 
meeting at Tampa. 





Armed Forces Participate 
In Pacific Electric Show 


SAN FRANCISCO—Electricity’s 
part in defense was the feature attrac- 
tion at the Electrical Wonderland Ex- 
position staged recently in the Civic 
Auditorium here. All branches of the 





armed forces participated in exhibits 
of new equipment for “push button” 
warfare, and more than 60 leading 
manufacturers and distributors of all : \ 
types of electrical equipment for | . oe 
home and industry were represented. | . NO 1929 
Scientific shows were supplied by = 
General Motors and Westinghouse. MEST BUTY 
The “History of Light” was brought 
West from New Jersey by the Pacific 
Gas and Electric Co. and the Coast 
Counties Gas and Electric Co. for its 
first California showing at the exposi- 
tion. 
Prominent radio and TV stars en- 
tertained each morning and afternoon. 


Westinghouse Standards 
And Safety Expert Retires NO. 1931 


PITTSBURGH—Frank Thornton, — 
Jr., a leading authority on standardiza- - . ‘ 
Here’s your best value for service will ever be required under excess- 
ces < ‘ entrance work. Theseall-porcelain ive conditions of ice and storm. 
velopment of safe working practices, wireholders have no exposed Andtrey’reeconomy-plus, both on 
has retired after 42 vears with West- : metal parts to rust. They're de- initial cost and long life. Send in 
, fs ep signed to stand up under far greater your stock order NOW and stay 
inghouse Electric Corp. wind, weather and cableloadsthan ahead of customer demand. 


Engineering manager of associa- 
tion activities for Westinghouse 2» y/ y Products / 
since 1931, Mr. Thornton encouraged PCE, (ella 4 * WHC. 
other engineers in the corporation FINDLAY, OHIO 


to participate in practically every 


tion of electrical equipment and de- 
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JEFFERSON TRIPLE-VALUE 
Power Circuit Transformers 


Each Jefferson Power Circuit Transformer provides the convenience and 


service of three Transtormers. For Jefferson's Universal Voltage Ratio 
Design makes possible three handy combinations, 460/230—230 115 
or 460/115. 

Other extra values in every Jefferson Power Circuit Transformer 
include assured long life based on conservative capacity ratings that 
allow more than adequate safety margin; generous construction with 
large wiring compartments and handy knockouts; rugged cases and 
sturdy mounting brackets. These Transformers are the dry type, 
require no special vaults, and may be located on post, walls or 
directly on the machine. Capacities range from 50 V. A. to 15000V.A. 
(460/230V.—230/115V. and 575V.—230/115V.) Soild through 
Electrical Wholesalers. For full details and illustrations send for 
Bulletin 501-15. 

Approved by Underwriters’ Laboratories, Inc. 


JEFFERSON 
Electric Company 
Bellwood, Illinois 


In Canada: Canadian Jefferson Electric Co., Ltd., 384 Pape Ave., Toronto, Ont, 
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major technical association in the 
country. 

He has been awarded 47 patents 
during his engineering career, and 
last year he received the James H. 
McGraw award, given in recognition 
of his contribution to the advance 
ment of the electrical industry in the 
field of standardization, code devel- 
opment and safety regulations. 

Mr. Thornton is a fellow of Amer- 
ican Institute of Electrical Engineers. 


L. W. Brasington Joins 
Capital Lighting Supply 

COLUMBIA, S. C.—L. W. Bras 
ington has joined the Capital Lighting 
Supply Co. here as vice president in 
charge of a new wholesale electrical 
supply department recently added by 
the company. 

The concern will handle a complete 
supply of wiring materials for resi- 
dential, commercial and industrial wir- 
ing, as well as all types of lighting 
fixtures. 

Mr. Brasington was formerly as- 
sociated with the Noland Co., Inc., of 
this city for 11 years, and was in 
charge of the electrical department. 
He has been in the electrical supply 
business since 1934, working through 


the two Carolinas. 


Mfr. Starts Delivering 
Auxiliary Color TV Unit 

CHICAGO—First deliveries to dis- 
tributors of an auxiliary color televi- 
sion unit, for attachment to standard 
black-and-white receivers, are being 
made by Webster-Chicago Corp., ac- 
cording to Executive Vice President 
C. P. Cushway. This is the first such 
unit to be delivered for consumer sale 

The vice president also said the 
company is making color wheel as- 
semblies for sale to set manufacturers 
for inclusion in their auxiliary units 01 
combination color and black-and-white 
Sets. 

The company, which made the first 
color converters used by CBS in dem- 
onstrating its system before the FCC, 
expects to have moderate production 
of the units by October 1. 

\ 12'%-inch picture is provided by 
the auxiliary unit. It has a 16-tube 
chassis, a picture tube and the color 
wheel assembly. There are three con- 
trols—contrast, brightness and color 
phasing. 
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Official Seal Is Adopted 
For 4th Lighting Show 


CHICAGO—In order to clearly de 
and publicize its purpose and ob 
jectives, the Fourth International 
Lighting Exposition and Conference 
has ad ypted as its offical slogan “Mo 
ze Lighting Knowledge to Advance 
\merica’s Welfare.” The slogan is 
incorporated in the design of the offi 
seal of the lighting exposition, 
} being sponsored May 6-9 
1952, in Cleveland by the Industrial 
and Commercial Lighting Equipment 
Section of the National Electrical 
Manufacturers Assn, 
S. R. Neysmith, chairman of the ex 


ition operating committee, reported 





IO ADVANCE 
AMERICAS 
~ WELFARE 


Ain, NS . YES, 


International 


POSTION i, pe) MILLIONS 


nd CONFERENC 


sae havea 02 used since 
Lighting Exposition Seal / pis 1936 have 
oP proved 
exposition and the a merit award their 


competition is to “help mobilize light 

ing knowledge for a stronger America oge 
from the standpoint of the latest equip dependability 
ment, installation methods and appli 

cation techniques. The official seal will 


help to bring nation-wide attention and WOULD YOU LIKE OUR 
recognition of this more-important ? 
than-ever lighting exposition.” 80-PAGE MANUAL ° 











that the purpose and objective of the 


Rural Electric Co-ops Feel 
Controlled Materials Pinch 

WASHINGTON—The Rural Elec- 
trification Administration reported re- 


cently that materials shortages have 


slowed construction by rural electric 
co-ops, and that a tightening up of 


materials is expected to be felt more 


widely toward the end of the third \ 
quarter. 
’ > 


Although no individual co-op has re 


ported that lack of materials has com- 5 7 46 uw a R | ' “ 0 NT AVE 


pletely halted any project now under- 


way, REA said that more than 60 CINCINNATI 21, OHIO 


complaints have been received fron! 
co-ops protesting the curtailed third 
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THAN 
WHITE 


» 


PROTECTO- 
REFLECTOR 


FOR USE WITH THE 
GENERAL ELECTRIC R-52 LAMP 


Another pioneering step in industrial lighting. 
designed to give maximum illumination with a 
minimum of glare at lowest maintenance cost. 
The new ABolite GBF Protecto-Reflector protects 
the lamp against water damage and dirt fogging. 
and reflects the greatest possible light. 

The GBF Protecto-Reflector is the first reflector 
of this type ever produced! The complete line of 
ABolite lighting equipment includes industrial, 
commercial, floodlighting installations. Specify 
ABolite . 


lighting field. 


.. first and finest in the incandescent 


WRITE FOR THE ABOLITE CATALOG TODAY 


THE JONES METAL PRODUCTS CO., West Lafayette, O 


égAtes t 7 





H. HARTMANN, vice president of 
Fresh’nd-Aire Co., a division of Cory 
Corp., Chicago, has been appointed to 
the Fan Manufacturers Industry Ad- 
visory Committee, according to J. W. 
Alsdorf, president of Cory. The com- 
mittee serves as advisor to both NPA 
and OPS on all matters affecting 
phases of the electric fan industry un- 
der the control of each of these gov- 
ernment bureaus. 





quarter allotments and telling of slow- 


downs because of materials shortages 
On top of the curtailed allotments, 
co-ops report that they are having 
trouble placing orders with manufac- 
turers. These turn-downs are expected 
to be felt on the construction level in 
the latter part of the quarter when 
material deliveries could have been ex- 
pected under ordinary conditions. 

As with other distribution systems, 
the rural co-ops are being hit hardest 
by the lack of copper conductors. But 
since aluminum supplies are nearly as 
tight, they see little chance of substi- 


in that direction. Structural 


tution 
steel is also becoming a problem for 
the co-ops, and REA expects this situ- 
ation to be werse in the near future. 

under an 


Power Admin- 


The agency, agreement 
with Defense Electric 
istration, harged with distributing 
allotments to the co-ops. 
REA said it has received only a few 


the materials 
calls for aid in procurement of mate 
rials, but indicated they may become 
more numerous if co-ops cannot get 


by manufactur 


Westinghouse To Sponsor 
NCAA Grid Games on TV 
NEW YORK 
tric Corp. will 
of National C 
football games this fall 
The 10-week football television pro- 


Westinghouse Ele« 
televising 


Athletic Assn. 
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gram, covering the period from Sep 
tember 22 through November 24, will 
carry selected games of some 40 col 
lege teams, via the interconnected tel 
vision network, by regional networks 
or by local stations. Each section of 
the country which can be reached will 
view seven topflight games during the 
season. No college team will appeai 
more than twice during the 10-week 
period because NCAA rules allow the 
telecast of only one home game and 
one game away for each college dur 
ing the season. 


Building Expenditures 
Increase 3% During July 


WASHINGTON, D.C.—Expend 
itures for new construction in July 
increased 3 per cent over both the 
June, 1951, and July, 1950, totals, ac- 
cording to preliminary estimates 
made jointly by the Building Mater 
ials Division, U.S. Department of 
Commerce, and the U.S. Labor De- 
partment’s Bureau of Labor Statis- 
tics. New construction valued at 
nearly $2.8 billion was put in place 
during the month 

Increasing effects of restrictions 
on building became evident in July 
Private homebuilding activity failed 
to show the usual seasonal increase 
and was about 30 per cent under last 
year’s record rate. Commercial build 
ing dropped and peacetime publi 
works gave way to atomic energy 
defense plant and military projects 
during the month. 

Outlays for new private construc 
tion amounted to $1,858,000,000—2 





HOUSEWIFE turns in flood-damaged 
Nesco roaster for repairs at Boese- 
Hilburn Electric Co., Kansas City, 
Mo. Battered and mud-caked roasters 
were brought in, repaired and returned 
to owners in perfect working order— 
and Nesco paid the bill 


Easier to tlandle 


his RIEZID 


Geared Pipe Threader 


No. 4P is 
easy fo carry, 
easier to sell! 


@ Your customers go for the balanced loop handles that make it 
easy to swing the 4P around where they want it. Making it still 
more of a work-saver, mistake-proof workholder sets to size before 
you put it on pipe—only one screw to tighten, no bushings to fool 
with. 4 sets of 5 high-speed steel chaser dies give quick, clean 
threads on 24", 3’, 342’ and 4” pipe. Ratchet handle furnished 
~for power threading tell them to use RIEA40D Universal Drive 
Shaft and Power Drive. It’s profitable! It pays off when you sell 


this easy-to-handle RIFAAID 4P. 
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201-NE Plier 


5233 Klein-Kord 
Safety Strop 


5249 Klein-Line 
Too! Belt 


1901-M Climber 


J 


1628-3BH Klein Chicago Grip 


Since 1857 


When it comes to equipment on which life 
depends—safety straps and belts, climbers 
and grips, pliers and tools—there can be no 
compromise with quality. 

Nearly a century of experience is back of 
Klein equipment for linemen and electri- 
cians. Today the name Klein is recognized 
for highest quality wherever such equipment 
is used. When life is at stake, only the best is 
good enough. In tools and equipment, this 
best is Kleins—‘“‘since 1857.” 


ASK YOUR SUPPLIER 
Foreign Distributor: International Standard 
Electric Corp., New York 


If you have not received your copy of 
the Klein Pocket Tool Guide, write 
for one. It will be sent to you with- 
out obligation. 


momo WO LE EN cen 


3200 BELMONT AVENUE on Bem. wenemmn a.) 


JAMES C. BARNEY has been ap- 
pointed assistant manager of sales for 
the wire rope division of John A. 
Roebling’s Sons Co. Mr. Barney, who 
has been associated with Roebling for 
the past 26 years, had recently been 
assistant manager of the company's 
Los Angeles district office. He re- 
places the late George B. Stoess and 
will make his headquarters at the 
firm's home office, Trenton, N.J. 





per cent above 
cent from July, 1950, 


, 


construction expenditures of $932 
000,000 were up 6 per cent from June 
and 37 per cent above July, 1950. 
Private outlays were 8 per cent larg 
eT during the first seven 1 onths of 
this year than in the corresponding 
peried oft 1950 le public con 

2°? 


struction expenditure up 32 


per cent during the 


NEMA Publishes Booklet 
On Promotion of Gifts 

NEW YORK—A _ merchandiset 
entitled “How to Make More Money 
Promoting Electric Housewares 
Gifts for Christmas and Every Gift 
Occasion,” has been published by 
the electric housewares section ot 
the National Electrical Manufactur 
ers Assn 

Containing 20 pages and selling 
for 50 cents, the merchandiser lists 
special events which occur during 
each month of the year. It also gives 
seasonal display ideas, describes sell 
ing displays, tells how to make gift 
wrappings more attractive, discusses 
gift certificates, describes promotion 
1 aids and illustrates many Christ- 
mas displays. Information is includ 
ed relating to the cost of equipment 
to promote gift occasions, and the 
merchandiser also includes an ordet 


form for equipment 
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Graybar’s Star Spangled 
Button Changes Hands 


ATLANTA — The 
traditionally in the 
Electric 

employee who has the longest service, 
was presented recently to Atlantan 
Walter A. Northington, a veteran of 
49 years company service. G. J. Coss 


Star Spangled 


sutton, custody 


of the Graybar Company 


mann, Chicago district manager and 
a company director, who retired July 
31 after more than 51 years with the 
company, relinquished the button to 
Mr. Northington after being custodian 
of it since 1945. 

Mr. Northington, manager of tele- 
Atlanta 
thus officially became the dean of Gray- 


phone sales for the district, 
bar employees and the fifth to possess 
the button since its inception in 1915 
[he button was originally created as 
a good natured jest to “honor” 
lar employee, the late Frederick B. 
Uhrig, then manager at Kansas City. 
It is 21 inches in diameter as compared 
with the inch size. 

The took 
place in the conference room of the 
firm’s office at 333 North Ave. N. W., 
and was witnessed by A. H. Nicoll, 
Graybar president, and W. E. Henges, 
vice persident and to the 
president, here especially for the oc 
casion. Also present were Atlanta dis 
trict 
the employees of the Atlanta office. 

The button 
might be termed a gesture from one 


a popu- 


standard % 


presentation ceremony 


assistant 


manager A. D. Hammond and 


relinquishing of the 
office boy to another. Both started in 
that capacity, Mr. Cossmann in 1900, 
Mr. Northington two years later. As a 
matter of record, all five possessors of 
the button began their careers as office 
boy Ss. 

The new custodian of the Star Span 
gled Button went from his office boy’s 
post to that of repairman with the 
Southern Bell Telephone Company in 
Atlanta when Graybar was part of 
the Bell system. He became salesman 
in 1916 and a lighting specialist in 
1925. Five months later, he was trans- 
ferred to New Orleans as sales man- 
ager and became branch manager there 
in 1937. Following a return to Atlanta 
in 1938 as manager of outside con 
struction sales, he was made assistant 
manager of the REA department in 
Chicago. In 1942 he returned to At- 
lanta as manager of the Western Elec- 
tric products department and was made 
manager of telephone sales in 1948. 

In his present position, Mr. North- 
ington is responsible for sales of tele- 


Another new McGill product with che many 
quality extras associated with LEVOLIER 
Switches for over thirty years. Applying this 
proven mechanism to a socket eliminates 
costly socket replacements in rugged indus- 
trial service. Rated at 660 Watts 250 volts 
the LEVOLIER No. 4100 has 1” cap. 4102—-PENDANT. 4103— 
¥g” cap. Brushed brass finish. Underwriters’ Laboratories Inspected. 


eecleads on 4 points 


HEAVIER SCREW SHELL 

Heavily constructed throughout 
with bronze screw shell .006 heav- 
ier than standard — for added 
strength at the lamp base. Extra 
thick fibre insulating liner. 


USES LEVOLIER SWITCH 

Dependable rotary action—uni- 
versal lever operated with pull 
from any direction. Convenient 
terminals, 


MODEL 25 | 
6 amp “‘T’’ rated — | moss. 71 
125 volt; 3 amp — 6 amp “‘T”’ rated ~— 
250 volt. Toggle 125 volt; 3 amp — 
switch. 250 volt. 15/32” 
thick. 


DOUBLE WALL THICKNESS 

Cap and casing overlay resulting 
in double wall thickness over the 
mechanism provides added sup- 
port for the lever. 


Oca AND CASING LOCK 
Threaded collar that locks cap 
and casing together prevents 
separation with actuating pull. 
Cannot slip over shade threads. 


sth gy 


MODEL 41 
6 amp ““T"’ rated — 
125 volt; 3 amp — 
250 volt. 


MODEL 1010 
10 amp “‘T”’ rated — 
125 volt; 5 amp — 
250 volt 


AVAILABLE FROM YOUR ELECTRICAL WHOLESALER 


For New Catalog 
No. 49 Write: 
McGill Manufac- 
turing Co.,Inc., 250 
N. Campbell St., 
Valparaiso, Ind. 





electrical 


specialties 





ONLY MGILL 
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MAKES 


Zevotier SWITCHES 











MORE AND MORE 
WHOLESALERS 
ARE DEPENDING ON 


FOR RLM 
SOCKET REFLECTORS 








FOR INDUSTRIAL 
LIGHTING 
EQUIPMENT 








FOR VAPORPROOFS 





FOR 
OUTDOOR 
FLOODLIGHTS 





SEND FOR YOUR 
COPY OF OUR 
COMPLETE CATALOG 











FOR FLUORESCENTS — 








phones and telephone equipment to in- 
dependent telephone companies in 
Georgia, South Carolina, Alabama and 
parts of Tennessee. 


Square D Display Coaches 
To Re-Visit Eastern States 
CHICAGO—Two electrical equip- 


ment display coaches belonging to the 
Square D Co., with headquarters in 
Detroit, Milwaukee and Los Angeles, 
will begin their second national tour 
this Fall. Having recently completed 
a 50,000-mile trip extending over 14 
months, the two vehicles will now pay 
a repeat visit to 37 Eastern states. 
The coaches, named the “Milwau- 


Square D Coach 


kian” and “Detroiter,” carry Square 
D’s complete line of electrical distribu- 
tion and control equipment. By travel- 
ing back roads to isolated sections and 
by covering all metropolitan market- 
ing areas, more than 45,000 people 
were personally conducted through the 
coaches on their last trip. All types 
of customers were invited to see the 
coaches, including architects, engi- 
neers, contractors, distributors, util- 
ities and industrial accounts. 


Grossman Heads New Firm 
Of Manufacturers Reps. 
LOS ANGELES—J. R. Grossman, 
identified with the lighting industry in 
the West Coast area since the end of 
World War II, now heads a company 
known locally as Electri-Cal, Factory 
Representatives. Carl M. Lertzman and 
Merwin R. Altfeld are associates in the 


F ELECTRIC MFG. INC. 


| new company. 
Mr. Grossman was associated with 
Gilbert Brothers, Portland, Ore., and 


© 4223 W. LAKE ST. CHICAGO 24 
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more recently as sales manager for a | 


manufacturer of lighting equipment in 
Los Angeles, Calif. Mr. Lertzman was 
the founder and former president of 
Mazda Lighting Corp. of Los Angeles. 
Mr. Altfeld, former general manager 
of a chain store operation, has been 
associated with Mr, Lertzman for 
many years. 


Graybar Names W. E. Guy 
Chicago District Manager 

NEW YORK—W. E. Guy has been 
appointed Chicago district manager of 
the Graybar Electric Co., succeeding 
G. J. Cossmann who has retired after 
more than 51 years of service, accord- 
ing to an announcement from A. H 
Nicoll, company president 

Mr. Guy, a native of Elgin, IIL, 


bar as a salesman in 1924. 


joined Gray 
He became manager of the Hammond 
branch six years later and, in 1939, 
transferred to Los Angeles as sales 
manager. In 1944 he returned to Chi- 
cago as district sales manager. He was 
made assistant district manager early 
this year. 


Manufacturer To Fete 
Quarter-Century Group 


BELLWOOD, ILL.—Members of 
the Jefferson Electric Co.’s Quarter- 
of-a-Century Club will hold their 
eighth annual banquet September 
25 in the Crystal Room of the Pal- 
mer House, Chicago. 

Gold watches will be presented by 
J. M. Bennan, president of Jefferson, 
to ten new members of the club, all 
of whom have served 25 years or more 
with the company. At present there 
are 71 club members, and they have a 
combined service record of 2,087 years. 
Members present at the banquet will 
3oard 


be personally welcomed by 


Chairman James C. Daley. 


Royal Electric Acquires 
Brooklyn Socket Company 
PAWTUCKET, R. I.—Nu-Way 
Electric Manufacturing Co., formerly 
of Brooklyn, N. Y., has been acquired 
by Royal Electric Co., Inc., according 
to an announcement by Joseph G. Ries- 
man, president of Royal Electric. The 
Nu-Way machinery and equipment 
have been moved into Royal’s plant 


Dozens of inquires come 
in daily from YOUR CUSTOMERS on the 


OHIO DRAW BAR 


(Pulls Conduit Hole in 51 Seconds!) 


Will not Warp, Breck, Tear 
or Distort Metal 


Reduces Danger of Short-Cir- 
cuiting Adjacent Wires 


Pulls ‘2-In. to 4-In. Size Con- 
duit Holes without Manual 
Exertion > 


Fast! .. . flexible! . . . simple 
to operate. 30-Ibs. pressure 
on handle produces 12,000- 
Ibs. pressure on cutting sur- 
faces. Cuts a clean, smooth 
edge conduit hole without ac- 
cident hazard to operator or 
equipment. Ship. wt. 17 Ibs.; 
cuts up to 10 ga. 


NOW. SS 


PATTERSON 


NAME 


National advertising for the Ohio Draw Bar 
assures you a continuing volume of sales 
leads—from electrical contractors . . . sheet 
metal shops... big industrial concerns in 
your territory! 


If you have an energetic sales organiza- 
tion, we would like to see you handle dis- 
tribution of the Ohio Draw Bar. And there's 
a NICE PROFIT in it for you! 


Fill in your name and address be- 
low and we will send you complete 
information ... arrange for a first 
hand demonstration. 


YZ MAIL THIS COUPON! 


EQUIPMENT CO, «+ P.O. BOX 163 
DENAIR, CALIFORNIA 





FIRM 





ADDRESS 





city 
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* 
“6 


“ your 


first 
choice 


as 
<2 7 
¢> Expansion Screw Anchors 


For more than forty years Paine Fastening and Hanging 
Devices have been the first choice of the best craftsmen. 
They have found, through use, that Paine’s high quality 
material and production assure ease and speed of 
installation. Today and tomorrow make Paine devices 
your first choice. 
Paine Expansion Screw Anchors will HOLD in any 
solid material. Anchors are stamped with size and thread 
of bolt or screw required, and have a directional arrow 
indicating which end goes in the hole. Setting tool 
furnished with each box of anchors. 
For the holes use a Paine “Sudden Depth” Drill. 


THE PAINE COMPANY 2979 Carroll Ave., Chicago 12, [\I. 


Lis 
the best craftsmen always take | xs 


Spring Wing Toggle Bolts Conduit Clamps Star Drills 

Expansion Anchors Pipe Hooks and S*raps Malleable Shields 
Sudden Depth’ Drills Hanger Iron, perforated Special Hanging and 

Wood Screw Anchors Expansion Shells Fastening Devices 


ARTHUR R. HINES, manager of the 
Michigan sales district of General 
Electric Company's apparatus lines 
since 1949, has been appointed assis- 
tant manager of marketing for G.E. 
In his new position, Mr. Hines will 
be located in the company’s New York 
office at 570 Lexington Ave. 





here, which now produces the line of 
sockets formerly made under the Nu 
Way name. Plans for broadening the 
socket line are being made, and new 
p ckaging and italog material are in 


preparatio 


Radio-TV Set Production 
Rises Despite Shortages 

WASHINGTON — Despite short- 
uges of critical materials and increased 
government regulations, production of 
radio and television receivers in the 
first half of 1951 exceeded the indus- 
try’s output in the corresponding pe 
riod of last year, according to a recent 
report by the Radio-Television Manu 
facturers Association. RTMA pointed 
out, however, that second quarter pro- 
lution fell off by about a million and 
a half below the output in the first 
three months of this year 

RTMA’s estimates, which include 
production by members of the associa- 


tion and non-members, showed a total 


d 


of 8,027,935 radios and 3,334,505 tele- 
vision sets produced in the first six 
months of this year. This compares 
with 7,333,600 radios and 3,136,300 
television receivers manufactured in 
the corresponding 1950 period. 

Sales of receiving tubes in the first 
half of 1951 also were reported to have 
climbed above the corresponding pe- 
riod last year. The RTMA report 
showed units manufac- 
tured this year compared with 170,- 
375,921 tubes sold in the same six 


month period las 
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People In The News 








7 

Even | Know 
Raymond H. Armour has been | h h 
named to the newly wel Peger t at t ée men 


ting priorities representative 
the American Steel & Wire Co.'s ° h 4 ffi. 
luction planning department, in t 1S 0 ice 
Ohio. He was formerly 


of production planning 


. - 
s American Works are enthusiastic 
Cecil M. Arrowsmith has been 


over QUAD 
ppointed director of industrial and 
public relations for Schick, Inc.. 77 * 
Stamford, Cont Formerly manager o~ 


of government contracts, Mr. Ar 
be replaced by C. H 


Hendley Blackmon has |! 
named manager of engineering as- 
tior ctivities for Westing 
house Electric Corp succeeding 
Jr.. who has re 
will work with 


s in the prep 


dae: | AISLE STOCK REFLECTORS 
fully meet today’s modern stock- 


sales manager of the illuminating | room lighting requirements. 
divisi of the Miller Co., Meriden, | 
\ member of the Miller 
organization since 1927, Mr 


mevet has represented the 


L. M. Grawemeyer has been named 


Pig aes : “| hear the men talk,” says this 
ap ho agldagg io yents | operator, “and | do hear a lot of 
hiladelphia area. >) good things said about QUAD 

. lighting.” 
Business in general finds that the right illumination on shelving, bins, 
James O. Johnson, merchandise | or stacks of cartons piled on either side of narrow aisles increases neat- 
manager, Buchanan Electrical Prod- | ness and speeds up work. That is why more and more QUAD installations 
ucts Corp., Hillside, N. J . has been are being made. 

ippointed public relations director This unique and practical type of reflector affords a scientific arrange- 

for the Industrial Marketers of New ment of reflecting surfaces. As a result, light reaches from upper tiers 

Jersey. The organization is a chap- | of shelving to floor level. There is an effective eye shield also that is 

ter of the National Industrial Ad appreciated by the stockroom employees and that facilitates work. This 

vertisers Association feature is accomplished because of a lower light cut-off angle at each 
end of the reflector. 
These units are accurately formed of heavy gauge steel, porcelain en- 
R. Allen Benjamin has been ameled with ground coat and two white coats inside and outside. Four 
‘lected vice president and secretary interchangeable styles of Q-D socket-fittings are available. 


I 


ot the Benjamin Electric Manufac 
turing Co., Des Plaines, Ill. The 


company also named Arthur E., 
Swedenborg assistant general sales Q UJ A ») R A N G [ t M F G é @) 
es o 


manager and made three other ap 


pointments. Ivar H. Stockel is the | wee ea ae ee aaa es 


new sales manager. central division, 
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MAKERS 
OF FINE 


P&S 5464 
P&S Pin Type Lampholders— 


ideal for temporary lighting 
work. Sharp pins pierce insula- 
tion and make firm, positive 


contact when cap is screwed 
down tightly. May be discon- 
nected and used over and over 


again. 


FOR 
MORE THAN 60 YEARS 


@ P&S Wiring Devices are designed and manufac- 
tured to unusually high standards for dependability, 
performance and ease of wiring. They meet or exceed 
the minimum safety standards of existing testing 
agencies. 





BLY 
Sold Through Electrical Distributors 
For Complete Information Write Dept. W 


with offices in Chicago. Frank A. 
Callahan will manage the advertis- 
ing division in charge of printing 
and catalogs, and James R. Cham- 
bers will manage the sales promo- 
tion division in charge of magazine 
advertising and sales promotion ac 
tivities. 


E. W. Merriam, Allen B. DuMont 
Laboratories, Inc., was re-appointed 
chairman of the RT MA service com- 
mittee by board chairman Robert C. 
Sprague. He directed the associa- 
tion’s activities in connection with 
the radio-TV service industry. 


P. M. Pritchard is the new gen- 
eral sales manager for the parts 
division of Sylvania Electric Prod- 
ucts, Inc., Warren, Pa. A former 
director of sales for Victor Electric 
Products, Inc., Mr. Pritchard re- 
turned to Sylvania early this year 


Edmund C. Schorr has been ap- 
pointed manager of sales of the 
General Electric Co.'s Specialty 
Transformer and Ballast Depart 
ment at Fort Wayne, Ind. For the 
past year he has been assistant man 


ager oI Ss iles 


J. L. Singleton, vice president in 
charge of the general machinery 
division, and R. S. Stevenson, vice 
president in charge of the tractor 
division, have been elected to the 
board of directors of the Allis- 
Chalmers Manufacturing Co. They 
succeed the late Walter Geist and 
W. C. Johnson 


Walter P. Smith has been appoint- 
ed assistant manager of marketing 
services for the General Electric 
Co.’s Traffic Appliance Department, 
Bridgeport, Conn. Mr. Smith has 
been supervisor of marketing serv 
ices of the former appliance and 
merchandise department since 1947. 


George E. Steiner was appointed 
general manager of the new Mon- 
trose division of Bendix Aviation 
Corp., Montrose, Pa. Mr. Steiner will 
continue as general manager of the 
Scintilla Magneto division of the 
company at Sidney, N.Y 
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OBITUARIES 


I. W. Danforth 


I. W. Danforth, president of the Dan- 
forth Co., wholesale electrical appliance 
distributing firm of Pittsburgh, Pa., died 
August 17. Active in the National Asso- 


cation of Electrical Distributors, Mr. 
Danforth was elected to the executive 
committee of that organization at its 1950 
convention in Atlantic City. Mr. Danforth 
was also active in the Electric League of 
Western Pennsylvania, serving as its pres 


ident in 1947 


T. A. Glockner 


Ted A. Glockner, territory salesman 
out of the Jacksonville, Fla., branch of 
Raybro Electric Supplies, Inc., died July 
12 of a heart attack 

Mr. Glockner was well known through- 
out the electrical trade and in Northern 
Florida. He covered several territories for 
Raybro from time to time 


ASSOCIATION NEWS 


CHATTANOOGA — The Electric 
League of Chattanooga reported 
that “Elecrtical Bonus Week,” this 
city’s challenge to lagging sales, end- 
ed successfully after a full week of 
free gifts, appliance demonstrations, 
salesmen’s contest, window display 
contest for dealers, and a cherry pie 
baking contest. 

Sales of appliances, heading fo: 
the regular summer slack period, 
were good during the promotion 
period and kept above the estimated 
level. A total of 643 electrical ap- 
pliances were sold. 


KANSAS CITY—A new form oi 
membership in this city’s Electric 
Association, a life membership, has 
been established for members who 
have retired and are no longer em 
ployed in the electrical industry. The 
association initiated this new policy 
to acknowledge with appreciation, 
at the time of re\irement, the ntany 
contributions made and the loyal 
support given to the association by 
members who have been active in 
EA throughout their business ca 
reers. 

Retired members, in order to re 
ceive honorary membership in the 
association must have at least 20 
years in EA and must be at least 60 





nal line eee 
ae 
e HOLTZER CABOT ~~ 
e STANLEY & PATTERSON 
e FARADAY 


UNI-PACT BELL 


Whether your customers plana series 
of new signals or need just one, your 
best bet is UNI-PACT. It’s tailor- 
made for a group of different depart- 
ment noise levels with 17 inter- 
changeable units — bells, buzzers, 
horns, chimes—all fitting one stand- 
ard adapter plate. UNI-PACT elimi- 
nates new wiring systems—makes 
plant conversion so much easier. 
Recommend the brand they know— 
FARADAY. 


3  121-S HORN Here's a rugged, heavy duty 


\ signal for general alarm, starting and dismissal 
\ signals in all types of industrial plants. Maximum 
signal strength, loud clear tone, instantaneous 
Performance, long and dependable life are some 
Of the features that make Mode! 121-S Horn a 
mibst in your stock room. 
Weite for complete cata- 
Io Hof Sperti Faraday 
bg and signaling 
es and systems. 


eee 


Featrcasdany 


ADRIAN, MICHIGAN 
HORNS + CHIMES + ULTRA-VIOLET SANI 
UDIBLE PAGING DEVICES AND SYST 


GO “FIRST CLASS” 


> 
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TEMPERED FOR STRENGTH! 


Immediately available! NEW, LOWER PRICES! 

















Rex Staples will not bend—even when 
driven into hardest woods. Points are 
sherp and even staples stort 
easily, drive true 











Special Rex E-Z Drive Staples have 
round legs for easy driving, and a fiat 
top to prevent staple from biting into 
insulation 














Rex line always “up to the minute” 
in latest developments. For example, 
this T-Type Staple was on the market 
within a very short time after the intro- 
duction of T-Type cable! 





You'll like the colorful, easy-to-handle 
packages of Rex Staples—and so will 
your customers. They'll like the low 
prices, too! 


TITCHENER 


CABLE R - X STAPLES 


“The Complete Line”’ 


ROMEX 

Item 202 

- E-Z DRIVE REGULAR 
Item 205 


T-TYPE 
Item 201 
EXTRA-HEAVY BX 
Item 206 


.) 


E-Z DRIVE ROMEX 
Item 203 


REGULAR BX 
Item 204 


(Above pictures are all Full Scale) 


WHOLESALERS like the way their customers go for 
the high quality of Rex Cable Staples. They also like 
the fact that the Rex line is the complete line. All types 
and sizes are available from one source of supply. 


ys- LIBERAL DISCOUNTS are given wholesalers of Rex Staples. Write for 
complete price and discount information. We'll send along free samples 
of every type and size. You can ask your best customers to try them... 
see for yourself how satisfied they'll be. Write today. 


E. H. TITCHENER & CO. 


91 Clinton St. 


Binghamton, N. Y. 


Manufacturers of Staples and Wire Parts for Over 65 Years 





years Of age 


members have 
life members. The t 
roll up 

yvears 

W oods 

paratus 

Kansas Cit 

N. A. Nybl 

Harry 

AN 


MILWAUKEE 


Le igue ol 


nual 


tull-course 
rhis was top] 
after-dinnet 
tainment com! 
William Lisch 
Lee Pittenger, 
rv Beven, Ben 
ich, Fr 


pherson. 


OUTDOOR 


SERVICE EQUIPMENT 


PROTECTION 


Overall Height 
1034” 


Height of Box 
8%” 
Width 
5*/16” 
Depth 
37/16 

Size of Hub* 
1%” 


*Standard 1%” hub will be furnished unless: 
otherwise specified. 1” Hub also available. 
16 GAUGE CORROSION PROOFED STEEL 
WITH BAKED ON GRAY ENAMEL 
Dimensions Shown Are Approximate 


Also Send for 

Transformer Secondary 

Sectionalizing Breaker 
Service Centers 
Duel Control Units 
100 Amp Equip 
Motor Controllers 
Sofelets 
Cutout Materials 


HEINEMANN ELECTRIC CO. 


152 Plum Street 


Bulletin 2015 


Bulletin 2012 
Bulletin 1410 


Bulletin 1010 
Bulletin 4001 


Trenton 





New Jersey 
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OMAHA—Hollywood movie stars 

and their wives are to be featured 

in a new campaign to sell elect 

ranges tor members of the Nebr 

ka-lowa Electrical Council. A series 

ot newspaper advertisements buil 

around testimonials of the advant 

ages of electric cooking will be 

by NIEC during August 

tember 

The film headliners will 

their favorite easy-to-prepare 

cipes in an attractive series of ad 

which will appear in one Omaha 

daily newspaper, and in suburbar P 

and other weekly papers in the local Faster lnstallation! 

area. Radio announcements, street . Nail holes in box sides pro- 

car and bus advertisements, and tele Natis to Studding vide fast, easy installetion. 

vision coverage will also herald the Evenly, Accurately, Saves money by eliminating 

Hollywood-style promotion for the in a Matter bracket. Nail heads driven in 
tight—box is never outof line. 


Perfect Alignment! 
3 nubs facing outward on 
each side of box prevent box 
a ik from tilting. First nub is 7/” 
icitiiiatia. veil > “ ; from front of box to permit 
agp map crete i Fe adjustment for wulibeced or 
plaster. 


council 


of Seconds... 


North Central Electrical Industries 

at the request of industry representa For use in Old 
' or New Wiri 

tives, sponsored the All-Industry a 


“Minnesota Farm Week celebra 


tion which took place last month 


Any 


Write for descriptive 


Since the date of the ‘lebratior 
Since the date of the cele ition price sheet No.A-1-c 


SWITCH 


AND 


WALL 


PLATES 


Packed in individual 
envelopes with the 


necessary number 


When selecting automatic time switches for indoor 


of plated screws 
in glassine bag ahd outdoor uses remember the advantages of 
peveme pleted dependable TORK CLOCKS. Ideal for — Signs 


plates are pape 


and Window Lights — Pumping — Defrosting — 


covered to give 


protection to the Oil Burners — Pre-heating — Lead or Wax — Hen 
surface until insta! 


House lights. Write today for complete details. 
No. 948A $11.00 List 


30 AMP © SINGEE POLE TELECHRON MOTORED 


lation is made 


NOTHING TAKES THE PLACE OF STEEL 


HONER MFG. CO. 


412 South Green Street 
CHICAGO 7, ILL. 
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coincided with Minnesota State Fair 
Week, one of the highlights was an 
electric farm exhibit at the state 
fair. Featured at the exhibit was 
new electric utilization and proces- 
sing equipment, and new appliances 
for the farm home. 

The committee responsible for the 
success of the celebration included: 
Harry Edmunds, president of Min- 
nesota Electric Cooperatives; John 
Gundershaugh, president of Minne- 
sota Municipal Utilities Association; 
Carl T. Bremicker, chairman North 
Central Electrical Industries; John 
Lapham, secretary North Central 
Electric Association; and A. H. 
Kessler, executive secretary North 
Central Electrical Industries 





PHILADELPHIA—The 12th Elec 


trical Progress Show, scheduled for 


THE NEW FLUORESCENT HORIZONTAL a Light 


The Newest, Finest CQut- Features: Six 40-watt Instant Start Lamps « 

door Fixture for Service wie Powm Farter lestant om Oatests : Model No. 570 
isted by UL © Unique Air Cooling System to 

pe =F sy li a Dissipate Ballast Heat ¢ No Tools Needed to 

= er Applications Open Hinged Glass Frames © Mount on is - 

Requiring Illumination of standard or Suspend under Canopy or from , " size and attendance. The Electrical 

High Intensity Output with Bracket Arms © Designed for Use with a 

Low Surface Brightness. Wide Variety of Cluster Light Combinations. 


WRITE DEPT. W FOR NEW FREE “T” LIGHT BULLETIN 


Guardian Light Company 


301 LAKE STREET * OAK PARK, ILLINOIS 


October 9-11, gives every indication 
of establishing a new high record for 


Association reports that the original 
floor plan prepared for the show 
was made larger than the previous 
progress show in 1949 which held 








ITV 
R QU DABILIT Y 


AN EXCELLENT 
OPPORTUNITY FOR 


Manufacturers 
Representatives 
and Agents 


Due to expansion of our facilities 
for producing Magna-Lite commer- 


SWITCHES 


TYPE cial and industrial fluorescent and 
1-27 slimline fixtures, we are open for 


: additional representation in some 
Handles almost - : 
any timing job. territories. 
TYPE We have a well-advertised qual- 
T-47 ity line, competitively priced. Some 


Inexpensive, ef- series have Fleur-O-Lier approval. 





GENERAL @@ ELECTRIC 


ficient control. 


Assure your cus- 

tomers of the fin- 

est in timing devices. Stock 

General Electric time switches. For’ 

details on the new discount schedule 

and improved exchange plan, con- 

tact your local G-E apparatus office.} 

General Electric Co., Schenectady 5, N. Ys 
e 





603-123 








Our plant is fully integrated, with 
every step of production controlled 
by us. Write for details of an in- 
teresting proposition. All inquiries 
held in strict confidence. 


METALCRAFT 
PRODUCTS CO., INC. 


Mascher & Lippincott Sts. 
Philadelphia 33, Pa. 








ELECTRICAL WHOLESALING—September, 1951 

















128 booths. The enthusiasm of the | 
members of the manufacturers’ divi- G 
sion for this year’s show necessitated Lil FAS T E N I N 
expanded floor space to accommo- LLL Ll 4, C E s 
date 154 booths. According to the D E Vi 
association, there is every indication 
that the entire floor space will short- FOR ALL TYPES OF MASONRY 
ly be sold out. 

Harry R. Hopkins, chairman of 
the manufacturers’ division, and A 
L. Branning, chairman of the show 
committee, announced that they plan 
to proceed shortly with complete 
publicity coverage for the show. 








PITTSBURGH—Car! J. Long, gen- 
eral chairman, recently announced 
scheduling of the 3rd annual Indus- ule Guadas acear oF sane 
trial Electric Exposition. The show, 
sponsored by the Electric League For more then 20 years, the Arro line of 
of Western : Pennsylvania, will be expansion shields, anchors, and toggle bolts has won a position of respect 
held in the William T ’enn Hotel, Oc- in mony crafts end induetvlen. ys ; ; ; 

This respect is due to Arro’s insistence upon high quality materials and 
top quality workmanship. There is no substitute for either . . . that’s why 
we believe Arro products are your best buy. 


tober 9-11. 

The first two expositions, also 
sponsored by the Electric League 
attracted a highly selective audience Sold only through Distributors 
which expressed interest in both | 


products shown and also technical ARRO EXPANSION BOLT CO. « MARION, OHIO 


subjects discussed in the afternoon 


























and evening conferences. The com- 





MINERALLAC 2-HOLE 


PIPE STRAPS 


For Heavier Loads! 


Designed for use on loads : ie a ee ane £ ipo , 
too heavy for one-hole / & Gu ~ Important “é 


Jiffy clips. Made of all news to 


new zinc plated tempered sar a : wees f 

steel to give strength and ; re now ron i Td cen ; WHOLESALERS 
28 - ’ ‘la oa is 7 

rigidity ‘ ghtosupy = ovale tata | HEXACON soldering irons 
heavier pipes, cables, : 1 are a profitable line for the 


conduits, etc. Available anak ae y 4 distributor, dealer and user be- 
. 2 . — ~ cause it represents one of the 
In — to fit ap art and a ’ , i 2 most complete lines available 
conduits from %-in. to p ate 4 2 today. It is backed by famous 
1-in. Can also be had NI te 4 At users throughout the world, 
In Everdur, copper, brass ~~ ty Bitty Pre and an aggressive hard-hitting 
ie 4 i # Seek sales promotion campaign is 

or aluminum. ; +, ‘ EN telling the story to a 

. F | 2 ’ - es, Re” . quarter of a million key 

Send for literature ond prices raft : men in industry each , 


Specify MINERALLAC straps, susumes y : x ! ROR Stes be a al 
MINERALLAC ELECTRIC COMPANY 
23 N. Peoria St., Chicago 7, Illinois 


MINERALLAC 
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Yours for the Asking! 
KEYSTONE’S 
“ayaluer Packed 


CATALOG 


ee STILL GROWING! 


New expanded plant facilities now assure you 
of immediate delivery on Keystone’s standard 
wiring installation equipment 


. ..@ complete line of FLANGED and FLANGELESS WIREWAYS 
AUXILIARY FITTINGS + OUTLET BOXES + BOX COVERS + BAR HANGERS 


Here it is! A brand new “value packed” listing of time-saving, labor-saving, money- 
catalog containing complete information saving items designed to fit quickly and 
and specifications on Keystone’s standard naturally into almost every electrical dis- 
line of quality-built wiring installation equip- tribution system. Yes, FREE... send for 
ment. Gives you a FREE and easy-to-use your copy today! 


arvsteat 


¢ it pays to “figure on Keystone!"’ 
NOW! Territories open KEYSTONE MANUFACTURING COMPANY 
for agents with ware- a ; 7 
Seven tuchitien, Wits 23328 Sherwood Ave. @ Centerline (Detroit) Mich. 
for full particulars! 


Sold Through Leading Electrical Wholesalers Coast-to-Coast 


(Rod Clamps 


Wr. Dobler: 
Here are two low cost Ground Rod 
Clamps built to the highest quality 
standards. Type A is for your cus- 
tomers who want the very best. 
Type B is the “Budget Line”, but it 
is sturdy and strong and will doa 
good job. 

Good volume — high turnover — 
these are good “bread and butter” 
items. Write us for scmples today. 


as wagison #4; to Bt; Louls Le arte ‘ 
Pome CEntrol 90070 


oay 


PSF Sa hong 
BO BON xe ns 


ELECTRICAL 


mittee believes that this year’s ex- 
position offers exhibitors another ex- 
cellent opportunity to display elec- 
trical products to the same type of 
customer, and also to demonstrate 
the advisability of the application of 
pertinent electrical apparatus to the 
customer's particular industrial 
problem. 

Exhibit space for the show has 
been reserved in the ballroom and 
Fort Pitt room, with afternoon and 
evening conferences scheduled in the 
Urban Room. 

The exposition will be opened 

ally by a “kickoff” luncheon on 
the opening day. The speaker for 
this event will be Tom O. Arm 
strong, director, plant labor rela 
tions, Westinghouse Electric Corp. 


SALT LAKE CITY—Members of 
the Intermountain Electrical Assn 
will hold their annual conference 
here September 21 at the Newhouse 
Hotel. William A. Huckins, sales 
manager of the Utah Power and 
Light Co., is general chairman of 
event and will be assisted by 
Belnap, banquet chairman; 

: Longden, ladies entertainment 
chairman; J]. F. McAllister, tour 
chairman; and Ray Halverson and 
Lon Richard, attendance and pub- 
licity chairmen. Arrangements have 
been made for several special events, 
and members will hear addresses 


by well-known men in the industry. 


YOUNGSTOWN —Members of the 
Electrical League of Eastern Ohio 
held their 26th annual stag picnic 

ber 8. Robert Zimmerman 


of the picnic. 


ear Twe att 


PURPOSE FLUORESCENT 
LAMP THAT GOES. 


tvenvwwene 
Cc 


$1575 


1 hgh 


t where you wont #. joe ‘25° 
SS) ae | 
ART SPECIALTY. COMPANY SS "5 "20" 


3245 W. Loke St. Chicege 24, i 
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MORE FACTS 
ON PRODUCTS 


Copper Weights—The Rome Cable 
Corp.. Rome, N. Y., has recently 
published a ten-page bulletin de 
signed to be of assistance to those 
who must report their requirements 
and past usage of wire and cable 
in terms of copper poundage. Titled 
~" ‘opper Weights of Electrical Wires 
and Cables,” the new bulletin covers 
1 wide range of products with the 
pounds of copper per 1,000 ft. con- 
veniently listed for’ most common 


sizes and types. 


vinention 2 ELECTRICAL WHOLESALING 


Follow-Up Folder — Twelve-page, 
three-color pamphlet describes the 
advantages of visible-tip follow-up 
folders. Visible index label shows 
what records are inside the folder, 
while the visible-tip colored signal 
tells the next due-date. Pamphlet 
LBV 567 may be obtained from 
management controls division, Rem- 
ington Rand, Inc., 315 Fourth Ave., 


New York 10. 
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Heaters— Markel Electric Products 
Inc., and La Salle Products, Inc., 
Buffalo, N. Y., recently issued the 
second edition of a _ twelve-page 
booklet titled “A Guide to Quick 
Heating.” Besides carrying photo 
graphs and complete information 
about each series of heaters in the 


manufacturer's line, the catalog 


ELECTRICAL DATA 


Rated at 20 amperes 125 volts. 
10 amperes 250 volts 1 H.-P. 
AC only. 


6000" 


«portable 
TIME SWITCH 


Dozens of applications 
for HOME and INDUSTRIAL USE 


te This time switch will turn ON or OFF at 
epen (4 ] e the end of a specified time cycle any elec- 
trical device or appliance tapped into its 

combination receptacle plug 


bed Ideal for use with radios, TV sets, wash- 
a LIAL LIL 2 mocins condoning owinnen 
phonograph equipment, cooking equip- 
ment, etc., the Mark-Time “6000” Series 
Portable Time Switch is designed for rug- 
ged, long-lasting service. It is attractive, 
too, with a streamlined spur bese, black 
bokelite case and knob, and polished 
chrome housing in rear. A six foot cord is 
supplied. Available in timings from 60 
seconds to 5 hours. 


RO” M.H. RHODES, INC. 


In Conade send inqviries to 
ONNECTICUT 





Ontorio Hughes Owens Co. Ottowe, Ontorie HAR 











a FLUX 


FLUX FOR 
BRAZING 
SODERING 
WELDING 





L.B. ALLEN CO. Inc 
6701 BRYN MAWR AVE 
CHICAGO 371, ILL 








JACKSON vanotrcurs 


Also a Complete Line of INDUSTRIAL REFLECTORS 


8972-8974-8976 YARD LIGHTS 


Acceptance by Contractors 


> and Users Puts Them in 


the BETTER Profit Class... 





We can supply Yardlights of rigid design and Industrial 
Reflectors made of one-piece heavy gauge steel, finished 
in three coats of Vitreous Porcelain Enamel. 


Jackson Yardlights withstand wind and weather. They 
are completely wired and assembled, and are of good 
quality—have good appearance and give the kind of 
service that builds business. Listed by U. L.—approved 
for R.E.A. installations. Write for full details. Prompt 
deliveries. 
SEND FOR CATALOG . . . Manufacturers of Reflectors @ Yard 
Lights @ Vapor proof units @ Weather proof Sockets 
Some Choice Territories Now Open 
SOLD ONLY THROUGH DISTRIBUTORS 


JACKSON ELECTRICAL COMPANY 
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doubles as a non-technical buyer's 

guide and installation manual. The 

~ catalog explains the installation, op- 
a eration and advantages of automatic 
y thermostatic control and also dis- 
ai DEMANDING plays charts for each individual ser- 
ies, showing the wattage current, 


Fu |? NAS the number of switches and Btu's 
of each model. 
MAGNETIC STARTERS 


when writ ELECTRICAL WHOLESA 


Lighting and Lamp Catalog — A 
catalog and directory of the lighting 
and lamp industry for 1951-52 is now 
available from Krieger Publications 
Inc. This complete directory on 
lighting and lamp merchandise car- 
ries over 15,000 listings on incandes- 
cent and fluorescent fixtures, lamps 
and parts; over 300 classifications of 
merchandise listed for fast refer- 
ence; and over 300 pages of manu 
facturers’ and suppliers’ informative 
announcements. Book is also index 
ed ‘for easy reference. Krieger Pub 
lications, Inc., 114 East 32 St., New 
York 16, N.Y. 


ieee ton” ELECTRICAL WHOLESALING 


Modern Lamps—Two-color catalog 

describes and illustrates 22 newly- 

designed lamps manufactured by the 

ARC-QUENCHING SILVER CONTACTS — portable specialties division of the 

' One tested and selected for low contact Mitchell Manufacturing Co., 75 E. 

resistance, best arc-quenching properties. Wacker Drive, Chicago. Among the 

modern lamps illustrated and de 

ARC-RESISTANT TERMINAL BOARD — scribed are lamps suitable for home 

: Onn of plastic selected for non-tracking and office, including scientifically 

— designed television lamps, pin-up 

lamps and lamps designed especially 
DUAL VOLTAGE COILS — for children’s rooms. 

Furnished in both polyphase and single phase 


starters. 
nee tion 2 ELECTRICAL WHOLESALING 


POSITIVE ACTING THERMAL OVERLOAD 
UNITS — 


of solder-pot type automatically protect motor 


from overheating. U/ OPTICALLY DESIGNED 


ane sap ga EASY WIRING — | Spaeeeel 1 @) RC E LAI N 
pt i iamegl INSULATORS 


Furnas magnetic starters and contactors are available in 


sizes up to 10 hp. with or without push buttons or selector @ BRILLIANT UNIFORM LIGHT for ail 
switch . . . Write for catalog SOA to Furnas Electric Com- close work; assembly of small parts TH 3 
pony, 1064 McKee Street, Batavia, Illinois. © VARIABLE SIZE SPOT of LIGHT for 


wide range of inspection operations 


ru NAS @ ADJUSTABLE to ANY POSITION: Cae er Gad ee 
dir ht i i ib} 
, Gutdicses CLAY PRODUCTS CO. 
F4cTice | , Send for FREE Brochure 


MOTOR CONTROLS [By FREED 1549 EAST FIRST ST. 
| wei LINDLEY ¢ CO- 202 « ranecin vi» SANDUSKY, OHIO 
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Carbon Brushes—A new two-color, 
28-page booklet titled “Carbon 
Brushes for Electric Equipment” is 
available from the General Electric 
Co., Schenectady 5, N.Y. Publication 
GEA-5597 describes and illustrates 
the fundamental considerations giv 
en to the design, application, and 
manufacture of carbon brushes and 
includes a section on brush termi- 
nology. Included are sections on 
types of brushes, characteristics of 
brush grades, brush grade recom- 
mendations, mechanical design of 
brushes, and tips on brush replace- 
ment. The booklet also tells of the 
engineering services offered by G.E. 
to help solve specific brush problems. 


Whee writing ELECTRICAL WHOLESALING 


mention 


Capacitors—Cornell-Dubilier Elec- 
tric Corp., South Plainfield, N.J., has 
released a 60-page capacitor catalog 
No. 420-421. The catalog offers the 
latest complete encyclopedia of data 
on the industry’s widest range of 
mica capacitors as manufactured by 
C-D for commercial, industrial and 
military applications. It can be used 
by electronic distributor salesmen in 


NOW... tne RELIANCE 


Here’s a new, low-priced, 
smaller time switch that pro- 
vides dependable automatic 
circuit control up to 2,500 
watts. The “Model 400” em- 
bodies all of the important fea- 
tures of the higher-priced Re- 
liance time switches... and all 
the quality you expect of 
Reliance. 


Listed by Underwriters’ Laboratories, Inc. 


For complete information on the new Re- 20 
liance “Model 400" time switch, send a 
card today to: 


Type 401-—S.P.S.T. 
AMPERES — 125 VOLTS 


RELIANCE AUTOMATIC LIGHTING CO. 
1911 Mead St. Racine, Wisconsin 00 








ELECTRICAL 
WHOLESALE CONCERN 
FOR SALE 


Located in principal dis- 
tributing center of the 
Southwest, in new, unus- 
ually well situated quar- 
ters. Operating smoothly 
and profitably with cur- 
rent volume well over mil- 
lion annually. Top lines, 
principally supplies, ex- 
ceptional personnel. Ill 
health makes this busi- 
ness available at current 
replacement value ap- 
proximating $250,000 to 
$300,000. 


Reply to BO1864 


Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Ill. 














| Choose the + Right HEETAIRE 





How to Select the 
Right HEET AIRE 


for Every Purpose! 


for Every Purpose Look at this “Table of Contents 


Biese’s the Gest ond The Principles of HEETAIRES Types and Sizes 


only complete GUIDE 
to the selection of elec- 
trical wall-insert and 


wall-attachable space ; 
heaters ! te Series 230 HEETAIRES ... 


Fan-Forced Radiant Heat. . . 
It gives all the infor- 1250 te 3000 Watts 
mation about QUICK 
HEATING you've Series 250 HEETAIRES . . . 
always wanted—types, Fan-Forced Black Heat. . . 
sizes, heating  princi- 1500 to 3000 Watts 
ples, thermostatic heat 
controls, recommended 
wattages—plus an 
exclusive chart based on 
the four factors that DA A R 4 £ L 


determise the selection 


te THERMOSTATIC 
CONTROLLED Operation 


of the correct... MGuaabie Lae 


HEETAIRES. 155 SENECA ST 
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te Series 210 HEETAIRES... 
Fan-Forced Black Heot . . . 
3000 te 5000 Watts 

ot Series 200 HEETAIRES . . . 
Rodiant Hect . . . 1000 
te 2000 Watts 
Series 240 MEETAIRES .. . 
Radiant Heat . . . 100) 
to 1500 Watts 


e LA SALLE 


PRODUCTS, INC. 
BUFFALO 3, N. Y 








ATLANTIC CONDUIT 


FITTINGS CO. 
BOSTON, MASS. 











The tape with 
the yellow core 
made by 
OKONITE 


omen, 6 Ge. 8 cenenes.| 
RECOGNIZED WHOLESALERS 


(Awe 


anther ona ‘Dragon 


friction and rubber 


tapes 








acquainting their dealers and indus 
trial and 
ratings made available by the manu 


accounts with the types 
facturer. The new catalog brings to 
gether a wealth of electrical, physi 
cal, and application data in a de- 
tailed and compact manner. Manu 
facturer’s type number and the cor 
responding unit designation § are 
shown 


data 


n each listing. All 


together 
such as characteristics, derat 
} 


dimensions, tolerances, extras 


or exceptions and the like, are 


veniently listed, 


con 


When writing 


Self-Insulated Terminals—Complete 
technical information on a new line 


ot self-insulated terminals is con 


tained in data ‘et S4. recently is 
sued by mas & Betts Co 


Butler St., Elizabet! N.J 


tion, ady 


Desc ip 


and typical appli 


antages 


cations of the terminals are listed in 


sheet, along with approval 


the data 


under government specifications and 


methods of installation 


Lamps—Twelve-page il 
lustrated booklet describes such de 


Slimline 


tails of slimline fluorescent lamp 


construction as the 


triple coil cath 
the shielded cathode, the treat 
ed exhaust tube and aluminum bases 
\lso listed 


of slimline 


ire ten basic advantages 
avail 
mp 


irtmen 


nd. Ohio. 
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1455 SPRING GARDEN AVE., 
PITTSBURGH 12, PA. 











Your Business will 
have a better 
chance to flourish 


promises this great 
new business guide 





K. Lasser 








has written 
ok especially 
operators of 
3 
shows 
i manufacture at 
om handie all parts of 
your business better In it, you 
wi find an amazing list of do's 
and nt id 


1001 profit- 
building ideas 
on; 


methods, 


t e small busine 
TAXES > ply Anal 
RETAILING 
PRICING 
FINANCING 
MAIL ORDEr 
CREDITS 
etc., etc. 


business 


usiness—plugs every loop 


le for escaping profits. 


HOW TO RUN A 
SMALL BUSINESS 


By J. K. Lasser, C. P. A. 


Adjunct Professor of Taxation, Chairman, 
Institute on Federal Taxation, 
New York University 
350 pages, 6 x 9, $4.50 

HIS book is a valuable, realistic guide to sound 

profitable, enduring business management. In Lasser’s 
well-known crisp, direct style. you are shown not 
what to do, but also what not to do. The book 
out guiding fundamentals of good practice, and 
positively indicates how to avoid making the r 
others have made. Covers marketing. planr f 
accounting operation and ontrol 
techniques from businesses, large and 
sections provide scores of ideas on 
¢ How to Build for Profits 
¢ How Best to Handle Your Cerdit and Install- 

ment Sales 
¢ How to Buy an Established Business 
¢ How to Operate a Store Most Efficiently 
¢ How to Make Profits in Wholesaling, etc 


Another of 
J Lasser's 
popular books 
BUSINESS —Advertising Ag 
’ 
EXECUTIVE’S “Laseilinons all, les 
1undreds of down- 
estions.’ 
Dun’s Revieu 
Provides = F 
on fundamental t Tells rea 
needed to make 
run more smoothly 
, ly. Every basic busi 
omplete 
of the things to covered in 
to watch, to do terms all business 
order to be of Iron Age 


efficient management 
peace 388+} SEE THESE BOOKS 
~ ~$ 10 DAYS FREE 


financing and 
aging a busir 





McGraw-Hill Book Co., 

330 W. 42nd St., New York 
Send me book(s ecked below for 
tion on approval. In 4 
I keep, plus few cents for de 
wanted book(s) postpaid. (We p 
re t ith this coupon—same re I 
Business—$4.50 


Lasser—How To Run A Small 


Lasser—Business Executive's Guide—$3.50 


This offer applies to U. S. only 
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and FM Amtyanee- -Si 
llusts ited 


Television 


teen-page 





Stop Circuit 
Hold-ups eee 
Call a Sylvania 


COP! 
a 

} tection 

y, 


eee atton  ? ELECTRICAL WHOLESALING 


Ventilating Fans—A new infor 
ea f Ven 


by 


Antenna 


roklet 


Assn., 00 Batte 


Boston, Mass 


Customers be- 
come fast 
friends when 
you recom- 
mend Syl- | 
vania COP tive 
(cut-out Pre- eit 
mium) start- = 
ers. Devel- 
oped by Sy!l- 
vania to po- 
lice fluores- 
cent circuits, they immediately cut out any 
lamp that begins to flash or flicker. Pre- 
vent damaging of ballasts or starters, but 
never hold up a circuit. Save time, save 
current, reduce maintenance costs with imi 
Sylvania COP type starters. — 
For descriptive folder and detailed in- 
formation write today to: Svivania Elec- stall 
tric Products Inc., Dept. &7409, 1740 er's line of 
Broadway, New York 19, N. Y. 


SYLVANIA ELECTRIC 


pay TUBES, FIXTURES, SIGN TUBING, WIRING DEVICES: LIGHT 
BULBS; RADIO TUBES; TELEVISION PICTURE TUBES; ELECTRONIC PRODUCTS 
ELECTRONIC TEST EQUIPMENT: PHOTOLAMPS; TELEVISION SETS 


manual cal 
iting Fan " e issued 
NuTone nc, 1 iti 27. Ohio 
“(d nainly for architects 
the 


Designe 


builders and wiring contractors 


inual uses illustrations and factual 


descriptive material to point out the 
ance of ventilation n the 


yort 


Feaures, specifications and in 


lata for the manufactur 


tion 


ventilating fans are pre 


sented in trade language 
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MANUFACTURERS 
REPRESENTATIVES 


Electrical lines wanted by rep- 
resentative covering Wilmington, 
Del. and Delmarva Peninsula ter- 
ritory. Sales results assured by 
25 years acquaintance with Cen- 
tral Stations, Electrical Contrac- 
tors and industrials in this area. 
Well known throughout the dis- 
4 tributing outlets in this region. 


thee iffy Line 


T 
Se 


| 
| 














RA 1818 Electrical Wholesaling 
330 W. 42d St., New York 18, N.Y. 


L Breezo — Enclosed “Package” 


TOPS in SALES 
because they're 
TOPS in 
PERFORMANCE 


Buffalo” 


| 
| 


“Buffalo” Panel Breezo Fan 


SK 
FANS 


e “BUFFALO” L BREEZO 
FANS are efficient, easily installed “pack 
age” units ideally suited to exhausting 
vapors, fumes and gases. Motor is com 
pletely removed from air stream. Note 
handy access door. Blades, motor brackets 
and arms are rugged die-stamped metal. 
12” to 36” sizes, up to 7300 cfm at 4” 
static pressure. This fan unit is in real 
demand. Write for complete details. 











Established 1915 





SOLDER DIPPER 


 Solders and tins joints quickly and 
easily. Swinging cup remains upright pre- 
venting dangerous burns from spilling 
solder. Can be heated over any fire or 
flame. Solders 50 to 70 joints with one 
heot. Lasts a lifetime Saves time 
money, solder. The tool every electrician 
needs. More than 50,000 have been 
sold. Regulor turnover in your stock 
It’s mighty protitable to handle. 


Write for now Jiffy Catalog EW. 


ClydeWLint 


144 W. Washingt 
Chicago 7, Illi 


WANTED 


FIXTURE 
DESIGNER 


Experienced fluorescent and slimline fix- 
ture designer. Pacific Coast 
manufacturer has excellent position for 
right party. Send full information. 





Large 





Address P1635 Electrical Wholesaling, 
68 Post Street, San Francisco, Calif. 


now 





e “BUFFALO” PANEL BREEZO FANS 
are some of the most popular fans we 
make—low in first cost, yet of good 
heavy, rigid die-stamped blades, panels 
and welded-on motor bracket arms. 6 
sizes, 8” to 24”, all with high-grade, 
standard-make motors. Square panel 
means easy installation. WRITE FOR 
BULLETIN 3222-F and prices on these 
fast-moving fans. 


BUFFALO 
FORGE COMPANY 


214 Mortimer St. Buffalo, New York 


Canadian Blower & Forge Co., Ltd., Kitchener, Ont 
Branch offices in All Principal Cities 


co fol9 FIRST 
Bil ror FANS 
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“My Day as an 
Electrical Wholesaler” 
or-“IT’S A SURE SALE 

wrt RODALE” 


by 


Tom Burns 











oy 


“You know, I’ve been 
recommending the new 
RODALE ‘TURN-TYTE 
Interlocking Devices... 
for several good reasons. Not only are they 
precision-made of the best materials, but 
they’re INTERCHANGEABLE with simi- 
lar makes now in use. They require only a 
slight turn...and they’re all UL-listed. 


“Sure enough, first thing this morning, an in- 
dustrial buyer ordered a large quantity of 
the TURN-TYTE 2-Wire Cord Connector 
Body. It’s made of two 
pieces ef molded bake- 
lite, with an armored 
base that has a cord 
clamp. Bronze con- 
tacts mounted on brass 
terminals assure posi- 
tive heat-free conduc- 
tivity, and all metal 
straps and armor have 
rust- and corrosion- 
resistant coating. Avail- 
able in 10-15 amps 
(#2100) cord hole .500, 
dia. 11/2"; and 20 amps (#2200) cord hole 
625, dia. 1% 





Cot. No. 2100 











“Seon after, I heard from a contractor who 
needed some TURN- 
TYTE 2-Wire Arm- 
ored Caps, with cord 
clamps. They’re also 
made of bakelite... 
with brass blades and 
terminals. Cord hole 
625—O.D. 1%" — 
available in 10-15 
amps (+1026) and 20 
amps (#1226). 





Cat. No. 1026 











“To round out a big RODALE day, one of my 
regular customers — air- 
craft manufacturer 
gave me a good order 
for the TuRN-TYTE 
Single Receptacle for 
plugging in portable 
power tools on their as- 
sembly line. Made of 
bakelite, it accommo- 
dates all Polarized and 
Non-Polarized caps and 
standard single outlet 
plates. Available in 10- 
15 amps (#1020) and 20 
amps (#1220).” 














Have YOU discovered how RODALE’S new 
TURN-TYTE Interlocking Devices can pay 
you dividends . . . in increased sales and 
profits . . . greater customer satisfaction? 
Write Dept. © W-9 for full details. 


RODALE 


rene cO., INC. 
PENNSYLVANIA 


we ane = 
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SLIPKNOT The pedigreed 
tape. Largest selling brand of 
friction tape. Always dependable. 


P.R. SPLICING COMPOUND The 


splice that can be used on any electrical job. PLYMOUTH RUBBER COMPANY, Inc 


TON, MASS 


Sold Only 
Through 
1 | Recognized 
PLYMOUTH RUBBER COMPANY “ | Wholesalers 


CANTON, MASS.U.S.A 
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PLYMOUTH AUBPEEA LO. 


PLYMOUTH PLASTIC ELECTRICAL TAPE 
The outstanding plastic electrical tape — higher 


in dielectric strength. Tough — Neat — Economical. 


PLYMOUTH RUBBER COMPANY, INC. 


Established in 1896 
CANTON, MASSACHUSETTS 








HIOWING message 


Representatives. It se« 


Why fear trouble : 


romMmmMmon sense that 
Electrical Whole 


eipiuil 


I. a recent speech before the National Federation of Sales 
Executives, the president of a company making high priced, 
high quality radio sets, told how he instructed his salesmen 


to handle complaints. 


“Never be afraid of trouble. The greatest asset any salesman 
can have is good will. You can’t buy it. You must earn it. | 


have always looked upon trouble as a way of earning eoodwill. 


“So we have this slogan: “If anybody hands you a lemon, 


make lemonade out of it. 


“Too many salesmen are prone when they run into trouble 
to forget that. They let trouble get them down. They don’t make 
lemonade out of the lemon. Instead of using trouble to create 
goodwill for themselves and their company they shy away 


from it.” 


In these days, when life seems one trouble after another, 
we may all profit by this advice from a man who learned the 
hard way. Don’t fear trouble. Admit a mistake if you made 
one—or show the customer that he, himself, may have con- 
tributed to the difheulty. Dig out the true facts——but always 


meet trouble squarely and honestly. 


Then pitch in and sincerely try to help the customer remedy 


the trouble. If you do this you can often turn a complaint into 
good will for yourself and your house and build a life-long 


business friend. 


“If anyone hands you a lemon, make lemonade out of it.” 


BUSSMANN MFG. CO., ST. LOUIS 7, MO 
DIVISION McGRAW ELECTRIC COMPANY 


P ANOTHER 
OUTSTANDING 

DEVELOPMENT 

BY THE MAKERS OF 


FOR INSTALLATION THROUGHOUT 


y 


If the problem is Electrical 
Vrotection—Fusetron fuses 
can help you make a friend. 

There are indeed very few 
problems in electrical protec- 
tion that Fusetron fuses cannot 
help solve. 

That’s because Fusetron fuses 
are not just an ordinary pro- 
tective device—they are a dual- 
element fuse whose operating 
characteristics are tuned to 
those of an electrical circuit 
and its component parts. 

Se when a customer com- 
plains that he is having trouble 


with “switches or panels heat- 


ing up” - “motors burning 
out on single phasing or over- 
loads” . . . “plant being shut 
down by needless fuse blows” 

. or any of the many prob- 
lems that beset the man _ in 
charge of electrical protection 
and maintenance—turn to the 
FUSETRON Bulletin in your 
binder and show him how 
FUSETRON dual-element fuses 
ean be of help. 


THE ENTIRE ELECTRICAL SYSTEM 





